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I: ever your business needed a sus- 
tained drive to build and maintain 
good will it’s right now. For, due to 
shortages, you probably have to dis- 
appoint many a customer who comes 
in to buy. It takes special effort to 
hold his business for the future—and 
to keep him from thinking vou’re not 
interested in his problems. 

For example—what can vou say to 
fence customers these days? Perhaps, 
like most dealers, you have little or 
no fence in stock. But farmers still 
ask for it. When this happens, be sure 
to remind your customers that the 
steel for the fence they want has been 
used to make tanks, jeeps, ships and 
other weapons of war. Make a memo 
of their needs and let them know as 
soon as you get some fence in stock. 


AMERICAN 


STEEL 


In the meantime, suggest ways of 
getting longer life out of the fence 
they now have. 

You won’t have to stand alone in 
this effort. Our advertising will help 
you do the job. It is giving farmers 
practical tips on fence repair — 
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UNITED 
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telling them how to ee =STAMPS 
make their present ~ 
fence last longer. 
By helping farmers in this way, 
you will build good will for the time 
when you can fill the huge, pent-up 
demand created by today’s shortages. 





COMPANY, Cleveland, Chicago and New York 


COLUMBIA STEEL COMPANY, San Francisco 


TENNESSEE COAL, 


IRON & RAILROAD COMPANY, Birmingham 


United States Steel Export Company. New York 
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WE URGE TIMBER SALVAGE 


In a war economy industries that are being pressed to meet extraordinary 
demand for their products have to explore every possible resource to increase 
production. The lumber industry changed in the early months of the year from a 
condition of plentiful supply to one of critical shortage, but has had difficulty step- 
ping up production because of curtailed labor supply, government restrictions, 
weather handicaps and other retarding factors. In spite of this, however, mount- 
ing demand for lumber for both established and new uses, finds us facing a six 
billion foot shortage for 1942. 


The answers to similar shortages in other industries, after all possible steps were 
taken to increase production or supply, have been salvage campaigns. The Amer- 
ican Lumberman, recognizing the difference between the problems of scrap ma- 
terials salvage campaigns, and lumber salvage, conducted a brief but conclusive 
survey of the possibilities of salvaging used lumber. With the survey, plus con- 
sultations with some of the leading manufacturers and dealers, the American Lum- 
berman is convinced that two to three billion feet of usable lumber can be salv- 
aged in a short time, and that industry waste of lumber can be decreased 
through proper salvage measures. Our estimate and the feasability of the lumber 
salvage campaign are both concurred in by Arthur T. Upson, Chief, Lumber and 
Lumber Products Branch, War Production Board. 


Outline of the campaign as conceived and proposed by the American Lum- 
berman is published in this issue. It must be clearly understood that the Amer- 
ican Lumberman, in urging this campaign as a war economy measure, and in 
offering the resources and services of its seventy years of lumber publication 
experience to the government as a medium through which to conduct the cam- 
paign, fully understands the deficiencies of used or salvaged lumber, and recog- 
nizes the limitations of such a practice in a peacetime economy. 


War economy, however, is not entirely a matter of dollars and cents. It is a 
matter of getting and spending materials without regard to the standards that 
govern in times of peace. Lumbermen and government officials are urged to 
study the salvage campaign procedure proposed in this issue. 


If it is put into effect without loss of time it can go a long way toward solving 
the immediate lumber shortage; help keep retailers and wholesalers in business; 
relieve some of the pressure on manufacturers from their regular customers; and 
reduce the demand for new lumber in many war industries. 


With unified support the program can be a major contributing factor to quicker 


victory. 
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Don’t let outmoded methods of applying interior walls p> NO BOTTLENECKS: 40 to 
and ceilings bottleneck your schedule. Full wall con- 50 man-hours application 
struction with Upson Strong-Bilt Panels will save you time for average family unit. 
two to three precious weeks of construction time Ideally adapted for line 
—conserve critical materials and spread available assombly. 


manpower over a greater number of units. > NO WATER: No moisture. 


If you are building 100 units or more, giant panels—big No drying out period. Dry- 
enough to cover an entire wall—can be delivered, pre-cut build any month of the year. 


to size and numbered for immediate application. 
p> NO TAPING: No cutting or 


For smaller projects we have speed systems for handling filling of joints. 


and cutting at the site to save you time and money. 
p> NO NAILS TO COUNTERSINK: 


Field Supervisors, trained in the elimination of non- No filling of holes or spots 
essential operations, and with “know-how” gained on to mar finished surface, 
scores of big projects, can be supplied. Phone, wire or when Upson Floating Fast- 
write us. The Upson Company, Lockport, New York. eners are used. 
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DAI NAGE PASE : 
Walls and ceilings of enduring beauty 

which remain forever free from ugly 
creeping cracks. 


by ANS 
ae 


Aka a's dah i kha 8 
Occupants invariably prefer the crisp, 


fresh beauty of walls and ceilings made 
with Upson Strong-Bilt Panels. 
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HURRYING FOR UNCLE SAM? 


Upson Quality Products Are Easily Identified by the Famous Blue-Center 





p> NO REPEATED PAINTINGS: 
Single coat usually sufficient 
forpre-sized panels. Painting 
begins immediately follow- 


ing application of trim. 


PB CRACKPROOF: Assures 
lasting beauty with low 


maintenance cost. 


p> INSULATION VALUE: Up to 
3% times that of plaster. 
High resistance to trans- 


mission of sound. 





p> FHA ACCEPTED: Liberal 
terms “streamlined” for 


the duration. 
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Christmas frees will be available 
in only about half the normal volume 
of former years. Plenty of evergreen 
trees growing, but shortage of labor to 
cut them, and doubt if transportation 
facilities will handle more than half of 
crop are reasons. 


Sales and shipments to Panama 
Canal Zone from United States or 
other outside points not exempted from 
OPA price regulations—Amendment 
No. 1 to Supplementary Order No. 8. 
Action taken to clarify misunderstand- 
ing about lumber shipments from 
Northwest and Gulf ports. 


Acute labor shortage areas to be 
avoided wherever possible in placement 
of contracts for production of war ma- 
terials by Government agencies. WMC 
will certify to procurement agencies 
communities and areas where acute la- 
bor shortages exist, together with areas 
in which surplus labor supply is avail- 
able. Policy ordered in Amended Di- 
rective No. 2 by Donald Nelson. 


Housing survey reveals 60 percent 
of homes over five years old generally 
have cracks % to 4 inch and more 
around door and window frames. Re- 
gardless of what other heat loss pre- 
cautions have been taken enormous 
quantities of fuel are being wasted in 
this way. Could be saved by caulking. 
Good business and consistent with 
OPA fuel conservation campaign for 
lumber dealers to go after this market. 


War economy is the phrase loom- 
ing large in the thinking of business 
men and government officials. Total 
war economy is not far off. Middle of 
1943 will see sixty percent of national 
production instead of present forty per- 
cent going for war. Will tighten supply 
ior civilian use of many commodities, 
loosen others. Open guess on lumber, 
but loosening, if any, not likely to be 
great. 


War building program reported to 
be leveling off rapidly. May or may 
not mean anything regarding lumber 
for civilian use. In 1939 Great Britain 
required 85 percent of total lumber 
available for war use. Now requires— 
in full war economy—60 percent of 
available lumber. U. S. requires 80 
percent of lumber for war in 1942. 
Will this drop to 55 or 60 percent in 
1944? 


Amemcanfiumberman 
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A page of vital infor- 
mation and comment 
digested for the bene- 
fit of busy lumber and 
building material exe- 
cutives. 





WPE putting teeth in enforcement 
of L-41. Feels order has been in ef- 
fect long enough for everyone to be 
familiar with it. Willful violators will 
be prosecuted. 


Douglas fir lumber from timber 
grown on western slope of Cascade 
Range placed under rigid control 
through issuance of L-218, effective 
Oct. 29. Conservation Order M-208 
ceases to apply to shipments from pro- 
ducer of such lumber, except for No. 3 
boards, No. 3 dimension, No. 3 tim- 
bers, and the grades of shop lumber, 
plywood, veneer and used lumber. 
Sales, shipments and deliveries under 
L-218 may be made only to Central 
Procuring Agency for armed services, 
or through WPB Lumber and Lumber 
Products Branch at direction of DIO. 


Duty and custom brokerage fees 
on imported Canadian lumber cannot 
be added as transportation costs to 
maximum prices for northern softwood 
lumber under MPR 222. Purpose of 
order to equalize as far as possible 
prices of Canadian and domestic lum- 
ber in Chicago market. Regulation es- 
tablished two basing points, Spokane, 
Wash. and Baudette, Minn. Maximum 
prices fob basing point. Permissible 
transportation cost additions from bas- 
ing point to point of destination. 


Manufacturers, producers an d 
wholesalers warned by OPA against 
suggesting retail prices in any manner, 
even under State Fair Trade contract 
without putting retailer on clear notice 
that suggested or Fair Trade prices 
may be charged only if they do not ex- 
ceed ceilings determined by OPA. 


Lumber dealers who need priority 
assistance to purchase softwood lumber 


for important war and civilian con- 
struction should apply on Form 
PD-1X. 


Paint and varnish are active lines, 
and in good supply, as reflected in re- 
cent survey by National Paint, Varnish 
and Lacquer Assn. Shows August 
sales up 12 percent above August 1941, 
and up two percent for August over 
July this year. Shows August inven- 
tories of 16 wholesalers 13 percent 
above August 1941, six percent below 
July 1942. 


Commercial motor vehicles leased 
with one lease or a combination of 
leases for seven or more consecutive 
days, or leased with short breaks in 
the period between leases for seven or 
more consecutive days can be operated 
only with a Certificate of War Neces- 
sity after Nov. 15. Responsibility rests 
with the lessor. 


Wood cargo truck body program 
will require about 300 million feet, 
mostly hardwood, in 1943. Additional 
large quantity will be required for 
trailer bodies. Rumors that wood for 
cargo bodies have been or will be dis- 
continued, without foundation. 


MPR 109 Amendment No. 2 
sets up maximum prices for new “Aero 
Recovery” grades of lumber from 
which pieces of aircraft quality can be 
“recovered” by remanufacture. Prices 
governed by amount of aircraft quality 
lumber that can be recovered. 


Dollars and cents maximum price 
schedules for retail lumber dealers in 
the works to replace present March 
ceilings under GMPR. New schedules 
not due for several months. 
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Millwork For|! 
umber -- Sells 











While considering the items that can 
be bought under wartime conditions 
and sold in one piece at a profit, take a 
long look at interior woodwork, and 
millwork in general. 

The woodwork manufacturers have 
not been asleep. In their new catalogs, 
and in design stages, are a number of 
interesting items that can be sold with- 
out necessitating a complete remodel- 
ing job. 

It should be of major interest, for 
example, that in spite of the shortage 
of lumber, it is possible to purchase a 
complete linen closet for installation in 
a hall, or bedroom wall, that can be in- 
stalled without depleting the lumber 
dealer’s short stock of lumber. The 
same considerations apply to linen, 
medicine and utility cabinets for bath- 
room installation, these too, can be de- 
livered ready to be installed with a 


minimum of remodeling. Telephone 
cabinets installed in the reception hall 
require some plaster work and refinish- 
ing of the wall surface, but the main 
thing is that such an installation re- 
quires little if any softwood lumber. 

In instances where the living and 
dining units of the house are un- 
separated in one room or where it is 
desirable to take a dining room and a 
living room and knock out the wall to 
create a larger room of modern de- 
sign, divider cabinets (waist high cabi- 
nets with glass panel doors and shelves 
facing the dining unit and wood panel- 
ing facing the living room unit) can 
be used to mark off the space for the 
dining unit from the living room unit 
while at the same time allowing the 
room to be used for all the purposes 
for which a large open room is desir- 
able. Divider cabinets are often used 


in pairs, a cabinet, against each side- 
wall, extends but a short distance into 
the living space. Such a cabinet can be 
used advantageously in dividing cer- 
tain types of kitchen nooks from the 
kitchen-proper. 

In considering the installation of mir- 
ror doors in bedrooms, it is a relatively 
simple matter where a closet is rather 
long and narrow to knock out one wall 
of the closet and utilize the lumber that 
was in that wall to install two or three 
doors with mirrors (either on the in- 
side or outside) in such a way as to 
enable the housewife to see herself as 
others will see her when she goes out 
on the street. Such an arrangement of 
mirrored doors is more highly prized 
by the housewife than many people be- 
lieve. 

While on the subject of doors, and 
in this day when nearly all residents 
are coal-conservation-conscious, 
French doors can be used to shut off 
one section of the house, particularly 
where rooms open up from opposite 
sides of a reception hall. French doors 
used on both sides opening into both 
rooms will enable the house owner to 
close off one section or another and 
are certainly an improvement over an 
arch from the standpoint of decreasing 
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A new entrance, such as the one shown at the 
right, will often modernize the appearance of 
the exterior of a house; a few dollars in 
balusters, handrails and a starting newel will 
often modernize the staircase and the appear- 
ance of the reception hall (see photo at left). 
These are two of the millwork sales packages 
that can provide business while conserving the 


short stock of softwood lumber in dealers’ 


yards 


Interiors Saves 
like Furniture 


the flow of air through the house and 
thereby decreasing the amount of space 
that must be heated. 

Doors, in general, for all rooms, are 
an important factor if the house is large 
and rambling, when the tenant is con- 
sidering conservation of fuel from the 
standpoint of shutting off certain un- 
used rooms and thereby decreasing the 
amount of space he has to heat. 

Of course, the installation of corner 
china closets both enclosed and open is 
a familiar job with most dealers and 
one that calls for the minimum of addi- 
tional materials. Often in the case of 
corner cabinets, it will be found that 
the home owner can make the installa- 
tion himself once he has the cabinet. 
Under such circumstances, it is pos- 
sible to sell the homeowner a cabinet 
for approximately $50.00. The one 
feature about the corner cabinet is that 
often it necessitates cutting into the 
wall somewhat and therefore creates an 
additional sale of materials well within 
the limit allowed by L-41, such as sales 
of either wallboard or plaster, paint, 
wallpaper. But from the standpoint of 
millwork, the sale of a corner cabinet 
often induces a homeowner to buy addi- 
tional trim such as moulding and base- 
board because either his trim is anti- 








quated and out of date or the corner 
cabinet makes it look so and therefore, 
he is easily convinced that while doing 
the job he might as well do the whole 
thing at once, and give his room a mod-. 
ern appearance. 

It has been found that a new en- 
trance will frequently be sufficient to 
modernize the outside appearance of a 
dwelling. New entrances of course, 
call for a certain amount of remodeling 
around the entrance installed, bait in 
many instances the old lumber taken 
out of the building at that point can 
be reused. A new entrance without a 
door would cost around $25.00 and a 
new entrance with a door around 
$40.00 plus about 12 hours of labor. 
With regard to doors, at the present 
time new hardware is difficult to ob- 
tain, but the old hardware can be used 
on the door until the war is over and 

















then new hardware can be secured. 
This is also true of inside doors. 

Interior doors often date the living 
quarters and a change to a more mod- 
ern door will frequently do much to 
modernize a building. An inside door 
costs roughly about $6.50 plus two 
hours of installation labor. An outside 
door costs about $15.00. 

Often where a new entrance and 
door is installed in the front of a re- 
ception hall, the homeowner will find 
that his stairway needs modernizing. 
It has been reported that stair parts for 
modernization have had a good sale. 
For example, balusters, handrails and 
starting newels will often modernize 
the stairway to a remarkable degree. 
If the new entrance and door is in- 
stalled and the stairway modernized, 
this frequently adds up to a sale for 
additional baseboard and trim as well 








as general redecorating of the reception 
hall. As has often been pointed out, 
the reception hall gives a visitor his first 
impression of the home he is visiting. 
It has been stated that about $8.00 
worth of balusters, handrails and start- 
ing newels with an average of 12 hours 
labor will modernize a stairway. 


While on the subject of reception 
rooms, it is roughly estimated that a 
telephone cabinet in the wall costs about 
$12.00 plus approximately $5.00 worth 
of labor. This is comparable with the 
installation of a medicine cabinet with 
mirror in a bathroom which runs about 
$15.00 with about $5.00 worth of labor. 
The prices given of course, are ex- 
tremely variable depending upon the 
exact product installed, but the prices 
merely indicate what it is possible to 
do at low cost. 

For living rooms, dens and in some 
cases bedrooms, complete bookshelf 
units for installation within the wall 
are available. Often the set-up in a 
living room or den is a fireplace with 
mantel (even if it is an imitation fire- 
place) flanked on both sides by book- 
shelves from floor to approximately 
the ceiling. This type of set-up pro- 
vides the living room with a focal 
point of interest. 

The same type center-of-interest can 
be created in the living room by using 
a large mirror from the floor nearly to 
the ceiling and flanking this with book- 
cases inset in the wall. In a den or 
bedroom where wood paneling is used 
on one wall, a very inexpensive and at- 
tractive mantel can be created over the 
fireplace by using various types of trim 





and corner rounds for building up a 
mantel from these individual units. 
Picture windows are one of the items 
that can be installed to give both the 
inside and outside of the house a mod- 
ern appearance. In this connection, the 
cost figures on the picture window in- 
stalled in the U.S.G. house might be of 
interest. In that case, the cost break- 
down was as follows: 
1 Frame—/’2"x7’2” ......... $21.22 
1 Stationary sash 7’2”x7’2”... 11.27 
Carpenter Labor—setting 
1 hour at $1.62% per Hr...... 
Carpenter Labor—trimming 


1.63 


2 hours at $1.62% per Hr...... kW. 
Painting Labor—exterior and 
interior 3 hrs. at $1.83-1/3 per 
D, cka VERaRaN Ae cy aes 5.50 


Glazing 48 lights at 35c per light 16.80 


ocd ar BRR nS ah ee $59.67 

The use of corner windows, particu- 
larly in the dining room and dining 
nook, also help to give an old house a 
modern appearance. Dining nooks par- 
ticularly are made cheerful by the use 
of corner windows. In this connection, 
it is possible to install corner windows 
that slide open rather than the type 
that epen outward. In this way, ven- 
tilation can be provided without caus- 
ing one seated in the nook to be in- 
convenienced by the window swinging 
inward. 

In old houses, it is often found that 
a small window has been used high in 
the wall either in the dining room, 
sometimes in the living room or at a 
stairhead, or within a small bedroom. 
In each case, the room can be made 


Total 
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more cheerful and the need for early 
lighting in the evening cut down by 
the installation of a larger window. 
Frequently at the point where these 
small windows are found, the general 
balance of the house can be maintained 
best by moving one of the other win- 
dows to the new opening to be cre- 
ated (by the taking out of the small 
window) rather than to buy a new 
window for that particular section of 
the house. In this instance, a new win- 
dow of course, would have to be pur- 
chased to take the place of the old one, 
but if for example, the old window to 
be moved was replaced by a picture 
window in front, or by a corner win- 
dow, then the old window could be 
utilized in place of the small window. 

Sometimes the removal of a window 
from one spot and its installation in 
another, will serve to better arrange 
the living quarters of a house. The 
figures taken from the U.S.G. house 
indicate that this type of job would 
cost about $18.47. The breakdown in 
the U.S.G. house was as follows: 
4 hours carpenter labor remov- 

ing old living room window 

and closing up opening in 

West wall at $1.62% per hr..$ 6.50 
1% hrs. Carpenter Labor re- 

moving old small window in 

former dining room made 

into new study and cutting 

opening for larger frame at 


SIGES per he... cccseees. 2.43 
1 Hour carpenter labor setting 

old living room frame in new 

position in East study wall at 

ee 1.63 


34 hr. carpenter labor fitting 


gee mo = ipa 





A linen closet for installation is a saleable 
package to any woman 
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new double hung sash in this 
old frame and setting sash 
weight and cord at $1.62% 


gg ee ee ee 1.22 
15 feet cord at lc per foot...... ee 
Glazing Sash with 12 lights of 

glass at 35c per light....... 4.20 
1 new double hung wood sash 

fg EPEC TCT OTTO eT 2.34 

pi yr $18.47 


The above figures indicate roughly 
the cost of making window changes for 
the purpose of modernizing a house or 
better utilizing its living possibilities. 
Such changes might be particularly ap- 
plicable in defense area remodeling for 
accommodating an additional family or 
war worker. 

Success in merchandising the mill- 
work items mentioned above has been 
attained by pointing out the speed with 
which the installation can be made, the 
lack of muss or litter created by this 
type of work and the fact that the use 
of only one room, or one end of a 
room under work, would be denied the 
homeowner while the installation was 
being made. In other words, the speed 
of the job and the lack of discomfort or 
the short duration of the discomfort 
are major features in merchandising 
millwork installations. 

To successfully merchandise mill- 
work of any kind, the lumber dealer 
must stock some items and certainly 
have enough for a display in the dis- 
play room and the display window. He 
then should call attention to the fact 
that this type of service is available 
through local newspaper advertising, 
direct mail, manufacturers’ sales helps 
and supplement this with point of sale 
advertising such as counter display 
cards and window displays. 








ig | is preity 





Picture windows are suggested for an 
inexpensive modernizing of a _house- 
front—inside and out 











At left on facing page, and above, are two examples of millwork features for pro- 
viding a living room or dining room with a focal point of interest: bookshelves and 
a mirror in one case, and corner windows in the other 


It is well to give a specific price for 
a specific job regarding these items, 
for in this way, the advertising becomes 
more definitely within the means of 
the reader; it no longer is something 
that he might do some day if he gets 
the time and the money. 

There is no reason why a door-to- 
door canvass could not be made regard- 
ing such items as linen closets, corner 
cabinets, bathroom cabinets with mir- 
rors, book shelves, telephone cabinets 
and garage doors. Many good canvas- 
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Every woman wants to see herself as 
others see her—facing mirror doors for 
closets will do the trick 


sers who have been engaged in the 
electric appliance field could dig up 
prospects with such items as the above 
to interest housewives. He could use 
photographs of similar installations, 
“before” and “after” pictures, and 


manufacturers’ sales helps, as well as 
models; and in the case of a medicine 
cabinet with mirror, he might carry it 
in a bag. 

Of equal importance in connection 








Corner cabinets for dishes and party 
service will save the housewife many 
steps 


with merchandising is the necessity of 
obtaining the services of reliable car- 
penters or carpenter contractors to 
make installations as soon as they are 
sold. 

Once a canvasser has uncovered a 
prospect, the prospect should be called 
upon by a salesman who is capable of 
making an accurate estimate of the en- 
tire job and making suggestions along 
the lines of utility, convenience, and 
attractiveness that would compel the 
housewife to make the small purchase 
necessary to carry out the job. If at the 
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same time, a capable carpenter job 
could be assured, that would go far 
towards increasing the interest of the 
prospect. 

It is possible that a good number of 
prospects could be developed by follow- 
ing up customers for whom the lumber 
dealer had built homes within the past 
few years. It is probable that a need for 
one or more of the items mentioned 
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exists in nearly every one of those 
homes particularly if they were of the 
middle class type. 

An entrance could be gained for 
making such suggestions by making a 
service call on the customer to deter- 
mine something of their satisfaction 
with the job done in the past. During 
this inspection it would be possible to 
make suggestions that would lead to 
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Tested Medium Of Home Modernization 


New woodwork can lift a well worn home 
from the doldrums and set it right again for 
many more years of up-to-date service. A new 
entrance—modern doors—up-to-date moulding 
and trim—a built-in book shelf or china cabi- 
net—new stair railing—all these are available 


in stock items at low cost. Pictures and 
samples show you how they will look before 
you buy. 
We can demonstrate the possibilities new 
woodwork items hold for your home. We can 
give you complete service. Call us today. 
i] 4 
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American Lumberman 
431 S. Dearborn Street 
Chicago, Ill. 


[] Please send 


Clin and Mail for 


Mailing Piece Reprints 
Newspaper Ad Mats 


reprints of the sample mailing piece shown on page 


21 imprinted as shown below. Prices are as shown in red on the sample. 
? oO Please send us a mat of the sample newspaper ad shown on this page for 


which we will pay 25 cents. 
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Address 


City and State 
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further sales of millwork items. 
Today millwork can be sold for itself 
alone, for its beauty, utility and mod- 
ernizing qualities. It is one of the 
available items familiar to the lumber 
dealer and belonging to his field. Mill- 
work items such as those listed above 
fill a need in every home and are in 
demand. If the homeowner understood 
how easy and simple it is to make the 
installation and how little it would cost 
him to do the job he really wants to do 
he would do it now instead of defer- 
ring the change until some other day. 
From the lumber dealer’s standpoint, 
the best day to sell millwork has come. 
lor use outside the house, two rela- 
tively sure fire items are available—ga- 
rage doors and shutters. By sure fire, 
we mean that the item can be sold with 
very little change in the surrounding 
features of the building. In other 
words, without utilizing a large amount 
of other stock that might not be so 
available. For today, the problem is 
one of being able to find items that can 
be purchased and stocked and_ sold 
practically in one piece without having 


Sample Mailing Piece > 
< Sample Newspaper Ad 


Specially designed to help dealers 
in their woodwork sales campaign 
are the two sample advertising 
pieces shown here. At left is a 
sample newspaper ad, a mat of 
which is available for 25 cents. On 
the facing page is a sample mailing 
piece suited to accompany monthly 
statements or other mailings. The 
low price for reprints appears 
thereon. To secure either reprints 
or a newspaper mat merely clip the 
coupon on this page, fill it in, and 
mail it to the American Lumberman. 


to supplement the sale with sales of 
restricted metal units or softwood lum- 
ber. The job of the lumber dealer 
merchandiser today is to find some- 
thing that he can sell and then proceed 
to merchandise it. 

This may not always be an easy road 
because the thing to be sold may call 
for some promotion. But one of the 
major problems that merchandising has 
encountered in the past, namely lack of 
money, is reversed today, for generally 
speaking, people have more money to 
spend and have less places to spend it. 
For this reason alone, there could 
probably never be a better time for 
embarking upon a merchandising cam- 
paign to promote the sale of millwork 
units that can be installed today with- 
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é ) , OOMS IN your home trimmed in accordance with ac- 


cepted standards of years gone by will take on all the 


spirit of modern living when new light woodwork in the latest 
mode, is installed. It may be an added cupboard or cabinet, it 
may be the replacement of outdated trim—all will give the 
room new life. Stock woodwork items, which are readily 
available, make these transformations possible at surprisingly 
low cost. We will be glad to estimate the cost of your wood- 
work needs. Call us—no obligation. 


Name of Lumber Company 


Town and State 
























Above and at right are two views of a 
model door display in use at Roberts 
Sash and Door Co., Chicago. As each 
door is opened, the door behind it is 
seen just as it will appear in an entrance. 
Each door from front to rear is approxi- 
mately two inches narrower than the 
preceding door and as the "entrance" is 
stepped back so as to accommodate this 
difference in width, each door swings on 
its own hinge 


out much consideration regarding the 
adjacent features of the home. 

It is probable in some _ instances 
the installation of entrances and win- 
dows could be charged off to repair or 
maintenance. In these instances how- 
ever, it must be that the old 
door or old window was rotted or im- 
paired in such a way as to make the 
installation necessary or that minor re- 


shown 








pairs would have entailed a greater loss 
of restricted materials than would a 
new window. Stair-treads and risers 
and general repairs to stairs could also 
probably be charged off to repair and 
maintenance. It is also possible that 
overhead garage doors, replacing prac- 
tically immovable sliding or swinging 
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garage doors, could be charged off as 
repair and maintenance. Particularly if 
the old doors showed some signs of rot 
or sag or other type of wear. 

In the minds of many lumber deal- 
ers, millwork in general has been some- 
thing that was just naturally sold when 
a new house was built or was some- 
thing at best that replaced old mould- 
ing and baseboards when an old house 
was thoroughly remodeled. Today that 
viewpoint must be changed and in 
many instances has been changed to 
one that considers millwork something 
that can still be obtained and therefore 
because it is obtainable can still be sold 
or merchandised. This is particularly 
a clear statement regarding the items 
just mentioned in the body of the ar- 
ticle above. For nearly all of those 
items can be sold without major re- 
modeling, and they do not necessitate 
the remodeling of the entire structure 
altho they often do lead to additional 
business well within the $200 legal re- 
modeling restriction. 


At left is a portion of the Roberts Sash 
and Door Co. display room, Chicago. 
The fireplace front is of marble with 
mantel above and the surrounding trim 
built-up of pieces of moulding. The 
wall providing the background for the 
fireplace is natural oak paneling 
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These old houses 


pictured at right are 


all for sale or for 
rent. It is probable 
that they would be 
more useful to the 
war effort if they 
were taken down 
and the lumber in 
them stacked in a 
dealer's yard for 
necessary uses in the 


community 


Lumber Salvage 


An industry whose chief resources 
have been considered replaceable, is 
by nature not salvage-minded. On the 
other hand, the American public and 
the lumber industry have never before 
been confronted by a lumber shortage 
of 6 billion feet in one year. A situa- 
tion without parallel in the history of 
the country must unquestionably be 
met by a solution heretofore considered 
impractical, but one for which the 
ground work has been laid by the ne- 
cessities of war. That solution is sal- 
vage. 

Salvage has been credited with the 
possibility of making available between 
2 and 3 billion feet of lumber in a short 
time by no less an authority than Ar- 
thur Upson, chief of the Lumber and 
Timber Products Branch, War Pro- 
duction Board. This seems like a lot 
of lumber to save but in considering 
the few cases (by no means unusual) 
that have come to light where effective 
salvage might have been used, the fig- 
ure given by Mr. Upson is probably 
conservative. 

In considering the possibilities of a 
salvage campaign, six main sources of 
salvage must be investigated. These 


six sources are: Major Government 
war industries such as powder plants, 
arsenals, shell plants, etc.; and (2) 
Minor war industries chiefly owned 
and operated by private individuals but 
keyed in with the war effort such as— 
industries furnishing materials and 
small parts and including industries en- 
gaged in the production of civilian 
goods; (3) Camps and cantonments 
which have been built, improved or en- 
larged; (4) War housing projects 
where a large number of houses have 
been or are being built ; (5) Old build- 
ings and old houses that should be 
wrecked for the lumber .they contain ; 
and (6) Abandoned farm structures 
that should be wrecked for their lum- 
ber and material. 


Salvage from Industry 


In examining the possibilities of 
lumber salvage with respect to Govern- 
ment war industries, the main em- 
phasis should be placed on the re-use 
of lumber. For example, it has come 
to light that one such plant has 
stacked in its area some 75 tons of 18 
inch 2 x 4’s with holes bored about 3 
inches from each end. At present, there 
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Saves Lumber 
Curtails Waste 
Creates Business 


is no way of moving these 18 inch 
pieces of lumber because the Govern- 
ment has set up no provisions for their 
sale or re-use. These pieces of lum- 
ber come as part of the packing of ship- 
ments that arrive regularly at this plant 
and from each shipment new pieces of 
18 inch lumber are added to the pile. 
Because there is no provision_for use- 
ful disposal of this material, it prob- 
ably will have to be burned. This sim- 
ply means that somewhere in the 
country some other manufacturer is 
cutting up 16 or 10 foot lengths of 
2 x 4’s to make these 18 inch lengths 
for packing, and this process will con- 
tinue to use up lumber that could be 
utilized in some other way. 

On the other hand, if this 75 tons of 
already prepared packing or blocking 
lumber could be sent back to the fac- 
tory that was using it, it could be used 
over again. If this was not feasible, 
a lumber dealer, who had a customer 
using 12 inch or 6 inch blocks, for 
either assembly or packing, could take 
these 18 inch pieces and run them 
through a saw and resell them to the 
manufacturing customer. Then this 
lumber would serve a useful purpose 
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Mr. Herbert A. Vance 
Publisher American Lumberman 
431 South Dearborn Street 
Chicago, Illinois 


Dear Mr. Vance: 
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Salvage Can Save 2 to 3 Billion Feet 
States Arthur Upson 


As I pointed out at the National Retail Lumber Dealers 
Association meeting this morning, there is a 6 billion 
feet shortage of lumber, and we are taking many steps 
to conserve lumber usage and prevent waste. 


Your proposal, therefore, to institute in the American 
Lumberman an all-out nation-wide campaign to salvage 
usable lumber has my heartiest approval and endorsement. 
The move is timely and will aid the War Effort. 
result in making available in a short time 2 to 3 
bitlion feet of seasoned high grade lumber for a wide 
variety of uses, both military and civilian, 


You can count on full cooperation from my office. 


Yours very truly, 


Chief, Lumber & Timber Products Branch 
War Production Board 


It can 








and be salvaged for re-use. Such a pro- 
cedure not only would save thousands 
of feet of lumber but would save thou- 
sands of man-hours of time that were 
put into the manufacture of this lum- 
ber in the first place. 


Crating for Bombs 


To prove that this is not an isolated 
case, here are a few of the items needed 
for car bracing in a carload of bombs: 
120 pieces of 2 x 4, 1 foot, 11 inches 
long ; 24 pieces 2 x 4, 1 foot 8% inches 
long ; 144 pieces of 54 x %, 1 foot, 11 
inches long; 16 pieces of 2 x 6, 2 feet, 
6 inches long. In addition to these 
short lengths, a number of 6 foot, 7 
foot and roughly 8 foot pieces are used 
in car bracing. In all, some 1,432 feet 
of lumber are used to brace a car of 
bombs. Much of this could be made of 
used lumber rather than of full-length 
new lumber. Types of bracing can be 
‘standardized. 

That the Government has interested 
itself in the subject of lumber salvage 
is evidenced by its bulletined requests 
to camps and war industries to prop- 
erly care for lumber not used. It has 
been ascertained that the Government’s 


view to-date and the views of officials 
in cantonments and industries have em- 
braced only the construction lumber in 
lengths long enough to be used in fur- 
ther construction. No attention to- 
date has been paid to the short length 
lumber which is in abundance and 
which could be used in manufacturing 
processes and in shipping, packing and 
crating. 


Scrap Lumber Dumped 


At one station, for example, over a 
million feet of this short length lumber 
has been given away because there 
were no provisions for doing anything 
else with it, many of the garages sur- 
rounding the naval station area have 
been recently constructed of this scrap 
lumber. On the other hand, some 2 to 
3 truck loads of scrap lumber per day 
have been dumped and of this, it is 
estimated 60 percent is salvageable 
frem the standpoint of re-use of small 
pieces. Two or three months ago, dur- 
ing the height of the building at this 
station some ten to thirty truck loads 
were scrapped per day including some 
crates, forms, sawhorses and other 
paraphernalia built of lumber in the de- 
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velopment of the job. Some of this 
lumber is used, of course, by the camp, 
for making such things as platforms for 
garbage pails, 2 x 2 stakes, and board- 
walks, but less than one percent of it 
can be used in this way. 

At one industrial plant visited, it was 
found that everything was carefully re- 
used and lumber was salvaged but 
there were short lengths of 4 x 4 that 
were not considered salvageable that 
would be practical as blocks for ship- 
ping certain types of cans. 


Government Salvage 


The Army, Navy and WPB have all 
issued orders on salvage but none of 
them have looked upon the salvage of 
lumber from the standpoint of doing 
something with these small sections. 
It is from the standpoint of utilizing 
the millions of feet contained in these 
small sections that the AMERICAN 
LUMBERMAN proposes the salvage cam- 
paign. 

It is not the purpose of the AMERICAN 
LUMBERMAN to inaugurate a policy of 
putting the lumber dealer in a second- 
hand lumber business. This is purely a 
wartime measure, a measure of expedi- 
ency, that should be dropped when the 
necessity for it is over. In fact, in 
times of peace, it is an open question 
whether or not this type of salvage 
would be economically sound, but to- 
day with a 6 billion-foot shortage of 
lumber, the re-use and salvage of 
small pieces of lumber definitely would 
tend to release new construction lum- 
ber for lumber dealers in their regular 
line of work. In addition such a sal- 
vage campaign will enable lumber deal- 
ers to put their plant facilities to a pa- 
triotic service and incidentally develop 
an additional source of revenue by tak- 
ing this salvaged lumber and process- 
ing it with a saw to produce the size 
pieces that another type of industry 
could profitably use. 


What Industry Can Use 


To illustrate the type of thing pri- 
vately owned industries could use in 
the way of salvage lumber, the follow- 
ing cases are offered: One factory uses 
50,000 feet a year of 15-inch 2 x 4 for 
the purpose of shipping pipes. Another 
factory uses frequent orders of from 
3 to 4 thousand 6-inch blocks. The 


point is that none of these pieces need 
to be cut from full length new lumber 
for old lumber of short lengths could 
be cut into shorter lengths for the pur- 
pose of making this blocking-packing 
type lumber. 
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One large plant in the Government 
service used 15 million feet of lumber 
during its construction. Without a 
doubt, much of this lumber was used 
for concrete forms and for construction 
of shanties of various types. The ques- 
tion is, what happened to this lumber 
after it was used? It certainly was 
not destroyed in use. Yet, today it is 
not available. 

What frequently occurs is that it is 
given away for fire wood or is de- 
stroyed in a large bon-fire to get rid of 
it. Yet much of this lumber could be 
salvaged for re-use and thus save the 
duplication of effort necessary to cre- 
ate new lumber for similar purposes 
and for, likewise, similar destruction. 


Salvage from Old Houses 


In wrecking old houses and _ build- 
ings, two things are accomplished; (1) 
Approximately 70 percent of the lum- 
ber taken from an old house can be sal- 
vaged or re-used and (2) the unsightly 
landmarks are removed and a way is 
paved for the building that will follow 
after the war. The lumber thus sal- 
vaged from old houses is the very type 
of lumber that dealers now have the 
hardest time to obtain. 

In Chicago, it is estimated there are 
5,000 such buildings that should be 
wrecked but which are not being 
wrecked today. Not only would there 
be lumber in these 5,000 buildings but 
there would be a greater amount of 
metal accumulated from such a wreck- 
ing than was obtained by many local 
scrap drives. 

In the same way, abandoned farm 
structures can be wrecked and the lum- 
ber re-used. It is stated that practic- 
ally every piece of lumber taken from 
an old barn, for example, can be re- 
used in either barn construction, hog- 
house construction or house construc- 
tion. This old lumber is free from the 
restrictions of M-208, and in many 
cases free from the restrictions of L-41. 

When it is considered that there is 
between ten and fifteen thousand feet 
of lumber in an old one-story house, 
and that this lumber can be reclaimed 
at a man-hour cost of approximately 
17 hours per thousand feet of lumber, 
it can be appreciated that this not only 
affords additional stock which lumber 
dealers can use with less restriction, 
but affords a method of obtaining stock 
at a less man-hour cost than it takes to 
create new lumber and deliver it to the 
lumber yards. 

From the standpoint of re-using 
lumber taken out during a remodel- 
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ing, an outstanding example of this 
was recently uncovered where high 
school students were remodeling an old 
house built in 1888 and salvaging up to 
90 percent of the amount of material 
pulled out of the house. Even the lath 
that held the plaster was salvaged and 
re-used. 


Problems to Be Solved 


Of course, the problems entailed in 
a program of lumber salvage are large, 
but these problems were solved in the 
case of the drive for metal and rubber, 
paper and cardboard, and at the pres- 
ent time the lumber situation is as crit- 
iscal as the metal situation. 

In the case of salvage for Govern- 





Here are a group of high school boys 

(under their instructor's supervision) tak- 

ing down a porch from an old house 

and salvaging the lumber for remodel- 
ing purposes 


ment war industries, camps and Gov- 
ernment housing projects, it is neces- 
sary for it to be pointed out to the Gov- 
ernment that some authority must be 
granted to war plant superintendents, 
camp and housing project officials to 
resell their unused lumber once it has 
accomplished its purpose at the Gov- 
ernment site. AMERICAN LUMBERMAN 
has already started work on the re- 
moval of this technicality. 

Secondarily, agencies must be set up 
in numerous strategic locations that 
can uncover industrial uses of lumber, 
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where small pieces can be used, or 
where, in the use of lumber, small 
pieces are created that cannot be used, 
but which should be gathered and 
shipped elsewhere. 


Local Dealer Agencies 


It is probable that in many commu- 
nities lumber dealers will find that 
some industrial concern is cutting off 
two or three feet of a ten-foot 2 x 4 and 
that the smaller piece can be used in 
another industrial enterprise in the 
same town. More often than not, this 
small piece of lumber should be re-cut 
to some specific shape and resold and 
delivered to the industrial concern that 
can use it. In this, there is a profit 
for the lumber dealer as well as a sav- 
ing for the industrialist, and in the case 
of war contracts, a saving that should 
be carried on to the Government and to 
the American people. 

At camps and war housing projects, 
dealers should be able to reclaim a 
large amount of lumber immediately 
after the project is completed and when 
the Government is willing to release it, 
and this lumber can in turn be sold in 
short sections to the industrial plants 
that can re-use the lumber either for 
boxing, crating, bracing, or in some 
cases, even in the manufacture of a 
product. 


Local Wrecking Problems 


Wrecking old houses and buildings 
encounters only three difficulties and 
these can be overcome. As a rule, only 
in large towns has the City Council set 
up rules governing house wrecking. If 
there are such rules, it is probable that 
the dealer should work with some 
wrecking concern in developing this 
lumber for re-use. It is also probable 
that in smaller towns there is no provi- 
sion made for condemning buildings. If 
this is the case, some municipal com- 
mittee should be set up for the con- 
demnation of buildings, and the en- 
forcement of their wrecking. 

In Chicago, there is a revolving fund 
that is provided for wrecking buildings 
where the cost of the wrecking is above 
the worth of the salvage. When the 
building is condemned and the owner 
refuses to wreck it, the city hires 3 
wrecking concern and pays the differ- 
ence between the worth of the salvage 
and the cost of the wrecking, and then 
places a lien against the property of 
the owner so that when the property is 
either sold or rented the city collects 
this money paid the wreckers from the 
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on either side of this scale? 


HE IMPENDING shortage of lumber makes it imperative that steps be taken to 


reduce lumber waste and realize full use of existing lumber. 


One step in this program is the co-ordination of the lumber needs and the lum- 


ber waste of the two types of firms listed above. The AMERICAN LUMBER- 


MAN has undertaken to perform this service for the nation. 
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The AMERICAN LUMBERMAN will act as a co-ordinat- 
ing agency between these groups to the benefit of both 
parties and the Nation. One will realize some return on 
what was formerly waste. The other will secure his lumber 
at lower cost. More new lumber can be released for other 
vital war needs. 


Write today— It is Your Patriotic Duty 
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property owner, and replenishes the 
fund. 

In most instances, it is not necessary 
to have such a fund set up because in 
most communities the owner of prop- 
erty receives the benefit of a reduction 
in taxes when the structure upon the 
property is removed. Furthermore, if 
the owner has an idea of ever replacing 
that structure with a habitable or use- 
able structure of a different type, it is 
first necessary to remove the old struc- 
ture which in the case of the property 
owner is an expensive proposition, 
while anyone who will remove this old 
landmark for him is doing him a 
double service of making it possible for 
him, at a later date, to build a suitable 
structure on the property and in the 
interim providing him with a reduction 
in taxes. Today there is every incen- 
tive to remove these old buildings, free ; 
while after the war, the removal may 
cost the property owner considerable 
money. 

In the case of small homes, one and 
two-story homes, it is generally true 
that the salvage is worth more than the 
cost of the job, particularly, is this true 
at this time. Frame structures are 
generally worth more than brick struc- 
tures from the standpoint of salvage 
but concrete structures are worth al- 
most nothing. 

An instance of where such possibly 
salvageable materials were utterly 
wasted was reported recently where the 
Army engineers ran bulldozers through 
a number of blocks of old buildings 
knocking them flat and_ practically 
destroying any possibility of — sal- 
vaging the lumber from the old build- 
ings. This was done to hasten the re- 
moval of the old structures so that new 
barracks could be put upon the prop- 
erty. It happens, however, that a crew 
of good men can remove a one or two- 
story house in the course of approxi- 
mately two eight-hour days. A good 
contractor, it is stated, or a good car- 
penter contractor, can handle such a 
salvage job if he has a few men who 
understand the use of tools. 

In wrecking a one or two-story 
house, it is not often that the wrecker 
has to pay the owner money, but it is 
possible for the wrecker to pay in some 
instances $20 or $30 or even up to $75, 
depending upon what is in the building, 
and still make a profit upon the wreck- 
ing. 

As a general rule, in the wrecking of 
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farm structures, the farmer will call for 
a slight amount of cash before he will 
allow the material from his building to 
be hauled away for re-use. This is the 
case because the farmer himself has so 
many uses for lumber. 

To implement this lumber salvage 
campaign, and until such time as the 
Government sets up a separate salvage 
committee for lumber, the AMERICAN 
LUMBERMAN proposes to act as a cen- 





American Lumberman 
Lumber Salvage Campaign 


The AMERICAN LUMBERMAN Offers 
to the War Production Board its facili- 
ties to: 

(1) Maintain a list of short length 
lumber heretofore regarded as unsal- 
vageable. 

(2) Maintain a list of industrial 
needs for short length lumber. 

(3) Offer to WPB, its staff facili- 
ties to investigate war projects, war in- 
dustries and civilian industries, city 
housing and farm structures, for the 
purposes of finding uses for this short 
length lumber; and for finding short 
length lumber unused that could be 
salvaged; and for the purpose of dis- 
covering those old buildings and 
houses that could be torn down to cre- 
ate stocks of old lumber that could be 
re-used during the war effort. 

(4) Because this is a_ specialized 
type of salvage in which individuals are 
needed who understand the use and 
handling of lumber, the AMERICAN 
LUMBERMAN will use its facilities to 
interest lumber dealers in each com- 
munity in becoming the headquarters 
for effecting an exchange of salvage- 
able lumber between the industries that 
have no use for it and the industries 
that can use it. 

(5) To this end, the AMERICAN 
LUMBERMAN will work with the WPB 
in creating and distributing such pos- 
ters, newspaper advertising and radio 
copy as is necessary to create an ade- 
quate response to the campaign. 





tral clearing house of information for 
salvage distribution. In this endeavor, 
the AMERICAN LUMBERMAN believes 
that every lumber dealer can set him- 
self up in his own community as a lo- 
cal center for the salvage campaign. 
Unquestionably many lumber deal- 
ers throughout the country already are 
serving the needs of local industries on 
lumber orders carrying a high priority. 
It is probable that lumber dealers will 
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not want to give up these sales, but it is 
likewise possible that the re-use of some 
of this material will create additional 
sales which could not otherwise be 
made from present stocks. On the other 
hand, it is possible that lumber dealers 
will find large quantities of unused 
short length lumber lying in industrial 
plant yards that should be used, but for 
which the lumber dealer on the ground 
has no market. It is from such sources 
of lumber that the AMERICAN LuM- 
BERMAN will compile a stock list from 
which other dealers in other localities 
can purchase short length lumber for 
local plants having need for it. 

On such an exchange, a profit could 
be made by the lumber dealer who first 
discovered the lumber and who would 
be called upon to collect it and ship it, 
and likewise a profit could be made 
by the lumber company who found a 
use for it and both profits plus trans- 
portation would not come to as much 
as the cost of new lumber. 

It is probable also that in some com- 
munities there are no old buildings to 
be wrecked, and in others there are a 
surplus of old buildings to _ be 
wrecked; in which case the lumber 
dealer having the surplus salvage lum- 
ber would wish to get rid of it. The 
AMERICAN LUMBERMAN will maintain 
a list of this type of lumber also, at no 
cost so that lumber dealers in need of 
such lumber and unable to obtain it 
otherwise can write to the AMERICAN 
LUMBERMAN to ascertain its where- 
abouts and purchase it. 

To further implement the campaign, 
the AMERICAN LUMBERMAN will pub- 
lish its findings in a series of articles on 
each one of the six phases of salvage 
enumerated above and each article will 
go into the details of the problems 
which must be solved in salvage of this 
type. Solutions to these problems will 
be given. It is urged that lumber deal- 
ers having any knowledge of a source 
of short length lumber or a knowledge 
of an industrial need for short length 
lumber address letters pertaining to the 
lumber campaign to the Lumber Sal- 
vage Editor, AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 

As the campaign progresses, in- 
stances of actual salvage, re-use and 
disposal will be made public for the 
purpose of stimulating other dealers 
and the American public at large to 
the possibilities of such a campaign in 
wiping out the present shortage of lum- 
ber which is stultifying the efforts of 
lumber dealers throughout the country. 
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War Growth Brings New Stock Problems 
to West Coast Yard 


Retail yards of the Seattle area are 
cashing in on government needs on 
large housing projects to an extent 
that would seem impossible when it 1s 
considered that huge purchases direct 
from the mill can be expected. It is 
the old but ever new story that the 
world will beat a path to your door if 
you have the stock and can provide the 
service. But in many instances sales 
of materials to big projects are more 
than making up for the loss of gen- 
eral business caused by priorities and 
freezing restrictions. 

The Steinhart Lumber Company for 
years has served a thinly populated 
area in the West Seattle district. The 
immediate vicinity of the yard was 
notable for many square blocks of va- 
cant land. Suddenly right across the 
street from the yard the city began a 


1300 unit housing project and K. W. 
Steinhart, proprietor, realized a lot of 
business had been dropped in his lap. 
Like other retailers he had kept in 
touch with contractors, some of whom 
kept open accounts with him, and to 
help them, he distributes fifteen copies 


At right: Steinhart 
Lumber Co., Se- 
attle, Wash. 
Above: Pre-fabri- 
cating yard of J. 
C. Boespflug Con- 
struction Co., who 
buy lumber and 
fittings from retail 
yards 


- ype serene, 
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of each issue of the AMERICAN LuM- 
BERMAN. But he spent not one dollar 
in advertising or promotion to get 
business from the project. He con- 
centrated on two things, stock and 
service. Foreseeing shortages, he 
bought early and in volume. 
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One of the first results of work on 
the project was a demand for lumber 
by plumbing contractors, most of 
whom were sub-contractors. They 
wanted form lumber and Steinhart 
Lumber Co. had it. Other subcon- 
tractors needed roofing, and Stein- 
hart got all of this business. He sold 
lumber for tool sheds. Not only did 
contractors on the project come to him 
for lumber, but others from the north- 
ern areas engaged on like projects 
shopped around. 

From the beginning Steinhart de- 
cided to make no concessions in price. 
He believed that having the stock and 
giving the service was enough and 
this policy has generally been followed 
by other Seattle yards, too. 

Soon he began to get more calls for 
hardware items. He ordered a large 
and varied stock. Nails, bolts, water 
buckets, hinges, locks, garbage and step 
cans, ironing boards (good profit), 
every size windows, full line of paint, 
wicker baskets, tubs. He also stocked 


Part of the High 
Point Project, Se- 
attle, Wash., which 
transformed the 
thinly populated 
section served by 
Steinhart Lumber 
Co. into a thriving 
community 


drain tile and sewer pipe for the new 
home owners, pipe and pipe fittings, 
chicken wire, and downspouts. In fact 
most common lines of general hard- 
ware and some items of glass ware 
such as coffee pots are to be found in 
his store. He sells lots of Creo-Dipt 
shakes, molding and temlock tile. 

Mr. Steinhart also took time out to 





With experienced 
help gone to war, 
ceiling prices 
plainly marked are 
a boon to green 
help as well as to 
customers. Stein- 
hart stocks many 
varied items for 
new home owners 


remodel his salesroom so that it would 
appeal to women because he foresaw 
an increasing trade from housewives 
settling in new homes. He did not, 
however, neglect the big fellows who 
were always shoping around for pick- 
ups. 

During 1941 his volume was the 
largest in history. He expects 1942 





to be a little less though he had 
several houses started before April 
9th. Last year he ran three trucks, 
but this year is getting along with 
two. In common with many other re- 
tailers he faces an employment prob- 
lem. His son, Lieut. Arden Steinhart, 
formerly his assistant in the yard, has 
been in the service several months. Of 


A four family and 
a two family unit 
at High Point, just 
across the street 
from Steinhart 
Lumber Co. K. W. 
Steinhart is stock- 
ing goods for 
housewives moving 
into project 
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his five other experienced men three 
have left and two others are going 
so he will have to use “green” hands. 

Foreseeing all this, Mr. Steinhart 
had made full use of the posting of ceil- 
ing prices, which are lettered in black 
on small cards all through his sales- 
room. He now believes “green” hands 
won’t have to be told the prices. In- 
cidentally, Steinhart strongly approves 
of ceiling prices. Customers have 
nothing to argue over when a price is 
posted and is identified as a ceiling 
price. 

Mrs. Steinhart knows the stock 
thoroughly and can help as a sales 
lady. Mr. Steinhart believes that if 
man power becomes impossible to get 
he can get along with one man to lift 
cement sacks and other heavy items. 

The High Point section contractors 
have been strong for pre-fabrication, 
and the Steinhart Lumber Company 
has sold much lumber for coal bins, 
sub-walls, and roofs. The lumber is 
pre-fabricated on jigs set up on the 
project. 





Nearly all information from 
the Pacific Coast military zone 
indicates that lumber compan- 
ies there are obtaining large 
quantities of business wherever 
they are able to supply mate- 
rials and service. 

The Farrell Lumber Co., also 
in Seattle, has, for example, 
been cashing in on structural 
timbers needed by war plants, 
and makes a specialty of boat 
lumber. By keeping prices low, 
checking on all bids from gov- 
ernment agencies, and by using 
outside trucks for deliveries, 
this company is aiding the 
Pacific coast war effort. 
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When L-41 seemed inevitable and 


imminent, the Bob Smith Lumber Co. 
manager determined that people could 
be attracted to his store for purchases 
that were on the pleasant side of life. 
The main store was then arranged so 
that customers would enjoy brousing 
around to pick up spot merchandise. 

A second store was established 
across the river, in Little Rock, in the 
heart of the business district. This was 
done to build volume on maintenance 
sales among commercial customers, 
who try to keep up a front and pro- 
vide comfort for employees and cus- 
tomers. In both stores, repairs which 
a home, or store owner can often ac- 
complish unaided are emphasized. New 
lines that fit in with maintenance, or 
encourage it, have been added. 

That effort on individual 
items brings results has been dramatic- 
ally proved on several lines promoted. 

Doors are one of these items. Wall 
space that was formerly blank on one 
side of the North Little Rock store was 
filled up with doors in a variety of 
styles, all plainly price-marked. The 
styles included doors, panel 
‘doors, front doors, French doors, closet 
doors, and others. The doors were 
varnished and hung high enough so 
that the customers could see each door 
above the counter that ran in front of 
them. 


sales 


glass 


Volume on doors doubled im- 
mediately after the display was set up. 
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To Merchandise Comfort 


Start with Convenience 


Bob Smith said, “I used to show 
only miniature doors, and _ still show 
them in our Little Rock store because 
we lack wall space over there. But 
now that the full-sized doors on the 
wall sell so well, I am convinced that 
miniature doors lack the sales appeal 
that makes a customer want a new 
door. Proof is that the Little Rock 
store sells far fewer doors than we do 
over here.” 

In a number of the older local 
houses closets are lacking. The doors 
shown on the wall, plus a little sales- 
manship, sometimes result in a small 
remodeling job for extra closets. As 
an additional boost for these little 
closet jobs, the dealer shows such 
closet equipment as shoe racks. 

Another piece of showmanship that 
gets extra business is a large bin filled 
with scraps of plywood, with a large 
“For Sale’ sign on it. These short 
lengths, selling upward from five cents, 
are useful for signs, shelves, and other 
little jobs. They do not bring in much 
profit by themselves, but often result 
in other sales, such as sale of paint. 
They do increase floor traffic. Many 
times a day, women, as well as men, 


Above: Bin filled 
with short pieces 
of plywood sell- 
ing from five 
cents, up, at- 
tracts customer. 
Right: Wall- 
space filled with 
plainly priced 
doors result in 
100 percent in- 
crease. in door 
volume 





come in and rummage through the bin. 

Behind the bin is a display of step 
ladders, an item that adds up to sizable 
volume in both stores. They are shown 
at both locations so that they can be 
seen from the street, with a price list 
in the window. The three popular 
sizes, four, five and six-step, sell at 
$1.39, $1.69, and $1.90. 

“We price nearly everything in odd 
cents,” said Mr. Smith. “And we put 
a big price mark on everything, where 
the customer can see it. Plain price 
marks are placed on sample squares of 
wall board, wall paper, and particu- 
larly on paint.” 

A rather unique method is used to 
price-mark paint, especially on large 
cans. The retail price is used in large 
figures and the painters’ wholesale 
price in code, both prices appearing on 
the top of the can. Painters like this 
particularly. When they have the paint 
on a job, they usually call the custom- 
er’s attention to the retail price and 
say, “See, I use good paint.” 

But more of the large cans are sold 
in the store at the retail price than at 
the code price, an indication that peo- 
ple will buy items plainly price-marked. 
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A large paint volume is enjoyed by 
both stores, and Bob Smith gives the 
credit to his promotional efforts. 

The paint shaker, placed in a promi- 
nent, well-lighted part of the store, is 


an excellent paint promoter. In the 
Little Rock store every can of paint 
sold is first placed on the shaker. The 
customer is told that he will be spared 
the hard work of stirring the paint be- 
fore using, as the paint remains shaken 
for two weeks after having been ma- 
chine-shaken. Since the shaker was 
installed, paint sales have doubled. 
Another promotional display used in 
the paint department is the large 
counter layout of paint color cards, all 
spread out and pasted down. The cus- 
tomer can see the entire display and 
make comparisons of colors. The color 
display results in more immediate sales 
because selection is made in the store 
from the color cards. When the cus- 
tomer takes home a color card the sale 
is often lost as well as the color card: 
3ecause people finger the pasted- 
down cards, all cards must be changed 
about once a month. As soon as a 
color-card shows wear it is replaced. 
Part of the attraction is the assortment 
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Above, left: Paint sales have doubled in 
volume since paint shaker was installed. 
Right: A second store established in the 
business district encourages mainte- 


nance and repair of shops and offices 


of decalcomanias, placed on a neat 
stand elevated on the color-card 
counter. 

In both stores the display windows 
are filled with merchandise on the re- 
pair and maintenance side, all plainly 
priced. Roofing, wallboard, lime, lad- 
ders, wallpaper, paints, tools, victory 
garden supplies, suggestions for im- 
proving closets are all shown. 


Below, left: Color cards spread out and 
pasted down on the counter help cus- 
tomer to make selection. Right: Sam- 
ples of wall board and fir paneling, 
plainly priced, form an alcove where 


customers sit and select wall paper 
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Even though both stores are over- 
flowing with a variety of sales-appeals, 
volume is kept at a top-notch figure 
with systematic outside selling. A long 
list of commercial customers and pros- 
pects are seen every week by the sales- 
men. Bob Smith says that the aver- 
age office or shop is as excellent for the 
lumber salesman to contact regularly 
as for the printing and stationery sales- 
man. 

“We talk maintenance to all of 
them,” Mr. Smith said. “When a new 
partition or display material for special 
promotions is needed, our man gets 
the job because he is on the spot when 
buying time comes.” 

In spite of the difficulties in supply- 
ing plumbing and fixtures for kitchen 
remodeling, Bob Smith is going right 
ahead in his drive for this profitable 
volume. He sells much paint and cabi- 
net work because he plans his remod- 
eled kitchens to include the old sinks, 
which can be made fresh-looking with 
new swing spouts and soap dishes. 
These fixtures are still obtainable, and 
Bob Smith makes a specialty of them 
by offering them at a very close price 
and giving them prominent display. 
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Limitation Order L-218 


The War issued 


has 
Limitation Order L-218, for the purpose of 


Production Board 
channeling so-called critical grades of 
Douglas fir into essential war projects. The 
order applies to Douglas fir lumber produced 
* from timber located west of the crest of the 
Cascade Mountain Range. It does not apply 
to shingles, lath, No. 3 boards, No. 3 di- 
mension, No. 3 timbers, factory or shop 
lumber, plywood, veneer or used lumber. 
All other grades of Douglas fir from the 
designated area are placed under tight con- 
trol, The provisions of Conservation Order 
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M-208 no longer apply to these grades. Sales, 
shipments and deliveries of the grades con- 
trolled by L-218 may be made only to the 
Procuring Agency of the Construction Di- 
vision of the Corps of Engineers of the 
Army for the armed services and _ their 
agents, or through the WPB Lumber and 
Lumber Products Branch at the direction of 
the Director General for Operations. 

The effective date of the order is Oct. 29. 
Fir in transit on that date may be delivered 
to its destination; and the understanding is 
that lumber in the hands of distributors and 
retail yards at that time will continue to be 
governed by M-208. The new order does 
not affect deliveries from one producer to 
another. Whatever sales are made _ for 
civilian uses, of these frozen grades, ap- 
parently must be made on what amounts to 
an allocation basis through the agency and 
with the specific approval of the WPB. 

The Director General for Operations has 
the authority under this order not only to 
allocate fir lumber to specific persons for 
specific purposes but also to prohibit par- 
ticular uses. He may dfrect the production 
by any person of particular items of fir 
lumber. 

The order is said to have been asked for 
and drafted essentially in its final form by 
the Army. Few comments by the industry 
are available at this time. While this action 
apparently was taken to meet some special 
crisis rising in the construction industry, it 
follows in general the developing lines of 
allocations and centralized Federal control. 
There is speculation in Washington about 
the possibility that this freeze order may be 
extended to other species and to other areas. 


Excess Profits 


The Federal tax bill, enacted by Congress 
a few days ago, carries a provision in the 
excess-profits field of importance to many 
lumber and timber companies. 

As originally drawn, the bill would have 
subjected companies operating in the excess- 
profits tax bracket to a tax of ninety per- 
cent on the spread between depletion allow- 
ance and replacement cost of their timber. 
Such a rate certainly would not encourage 
lumbermen to increase production. Changes 
in the original draft were initiated by Sena- 
tor McNary. The McNary amendment, 
passed by the Senate, was modified in sev- 
eral details by the Conference Committee 
before the bill was enacted by Congress. 

As this page understands the new law, its 
excess-profits taxing provisions, as applied 
in the field of lumber and timber production, 
are briefly as follows: The law has chosen 
the years 1936-1939 as the basing period; 
and each company’s production is determined 
from its own records for those years. If a 
company has more than one operation, and if 
each one functions as an essentially inde- 
pendent unit, then figures and formulas are 
set up for each of these units or “timber 
blocks”; on the theory that each operation 
must be measured and taxed according to its 
own production and profits record. 

If current production is larger than pro- 
duction during the basing period, the differ- 
ence is determined in thousands of feet. This 
figure is multiplied by the net profit per 
thousand received during the taxing year; 
and the result, for purposes of the law, is 
excess profit. One-half of this sum is then 
set up as an exemption before the excess- 
profits tax is computed, To come under 


October 31, 1942 


this provision of the law, a unit or timber 
block must have been in operation for at 
least six months during the basing period. 

The formula is automatic, in the sense 
that it is determined mathematically by 
reference to the company’s own records of 
production and profits; not by reference to 
a quota fixed more or less arbitrarily by a 
Federal agency, as originally proposed. 

Lumber and timber producers should take 
full account of this provision at once. Of 
course it does not relieve lumbermen of all 
excess-profits taxation; but the industry has 
not asked for that. It will lift part of the 
tax burden from many producers, and it does 
remove part of the hindrance to increased 
production. The larger the volume of so- 
called excess production, the larger the ex- 
emption that can be set up in computing 
excess-profits taxes. It may not be quite so 
simple or so favorable as that statement 
seems to imply; but it should help clear 
the production bottle neck, and that was the 
purpose of Congress in writing the provision 
into the law. 

The Treasury has indicated that it will 
ask for a supplementary tax law; but lead- 
ers of Congress say informally that no 
further tax legislation need be expected in 
the immediate future. 

Incidentally, remember that the three-per- 
cent tax on transportation will increase your 
shipping costs by that much. 


More M-208 Amendments 

Amendments Three and Four to Con- 
servation Order M-208 have been issued. 
The first of these, Amendment Three, 
tightens restrictions on use of the higher 
stress grades of softwood lumber by raising 
the minimum rating required for Class Two 
orders from AA-5 to AA-4. Buyers on 
Class Two orders, as defined in M-208, may 
purchase Southern Pine, Douglas Fir and 
Western Larch which meets a specification 
of 1400 to 1600 fiber stress. It is these grades 
that will be conserved by requiring higher 
minimum preference rating for Class Two 
orders. At the same time, the top rating 
for Class Three orders becomes AA-5 in- 
stead of A-1-a. 

Amendment Four clarifies the definition of 
a softwood lumber producer. It is as fol- 
lows: “ ‘Producer’ means any plant which 
processes, by sawing, edging, planing or 
other comparable method, 25 percent or more 
of the total volume of logs and lumber pur- 
chased or received by it, and which sells as 
lumber the product of such processing.” 
The final phrase contains the change in the 
definition. The earlier statement was being 
construed here and there to mean that mill- 
work plants, furniture factories, box fac- 
tories and the like which process lumber by 
converting it to another product could qual- 
ify as producers. The amendment makes it 
clear that only a plant selling the product of 
its processing as lumber may qualify as a 
producer, for the purposes of the order. 


Form PD-1X 


Conservation Order M-208, as you know, 
imposes restrictions on the extension of 
preference ratings for replacement of soft- 
wood inventories. Apparently these restric- 
tions are proving to be too rigid. In any 
event the War Production Board has an- 
nounced that it will “give consideration to” 
applications filed on Form PD-IX by lum- 
ber dealers whose inventories would be of 
direct service to the war program. 

Such dealers are urged by the Distribu- 
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tors’ Branch to study the amended conser- 
vation order before filling out and submit- 
ting Form PD-IX. They are warned to 
ask for no priority assistance on this form 
if ratings may be extended to the purchase 
orders under M-208. “Any apparent dupli- 
cation,” the release states, “will require full 
explanation, and may retard the processing 
of an application.” 

The applicant may show, either on the 
form or in a supplementary letter, any in- 
formation which he thinks will help in get- 
ting consideration of his application. This 
information should include a detailed de- 
scription of the type of trade served, ex- 
planations of unusual demand, figures show- 
ing seasonal demand, description of facili- 
ties for remanufacture and, finally, a break- 
down of shipments out of inventory during 
the previous 90 days, either on dollar value 
or footage basis, indicating the percentage of 
the total in each of the four classes listed 
in M-208. There should be added a state- 
ment why preference ratings are needed to 
secure quantities and grades for which ap- 
plication is made. 

This would seem to be a recognition of 
the fact that M-208 does not allow for spe- 
cial and unusual situations ; such as increased 
war-industry demand or _ seasonal sales, 
neither of which would be reflected in the 
volume handled during the preceding sixty 
days. A certain number of sales are said to 
be showing up that are not included in the 
M-208 lists. 

It is well to remember that this method 
turns upon the buying of stock “for use in 
important war and civilian construction.” 
The WPB will decide about its importance. 
It does not change the general system of 
control set up under M-208; indicates no 
relaxing of lumber regulation; points to no 
increase of supplies. It is an effort to supply 
lumber where it is most needed; both for 
war and for civilian uses. 


Licensing Control 


The Office of Price Administration issued 
Supplementary Order No. 18, effective Sept. 
17, that licensed all persons except mills, 
manufacturers or producers making sales of 
the lumber, lumber products or building ma- 
terials covered by thirteen price regulations 
or schedules. That there be no legal doubt 
about it, the OPA has issued a series of 
amendments specifically incorporating the 
licensing provision into these regulations 
and schedules. The purpose of the amend- 
ment is “purely informative and to advise 
the distributors subject thereto that the pro- 
visions of Supplementary Order No. 18 are 
applicable to them.” 

To remind you, if. you’ve forgotten the 
list, the licensing amendments apply to the 
following Maximum Price Regulations and 
Revised Price. Schedules: MPR No. 13— 
Douglas Fir; MPR No. 19—Southern Pine; 
MPR No. 26—Douglas Fir and Other West 
Coast Lumber; RPS No. 40—Builders‘ 
Hardware & Insect Screen Cloth; RPS No. 
94—Western Pine Lumber; RPS No. 96— 
Domestic Fuel Oil Storage Tanks; MPR 
No. 97—Southern Hardwood Lumber; RPS 
No. 100—Cast Iron Soil Pipe & Fittings; 
MPR No. 146—Appalachian Hardwood 
Lumber; MPR No. 155—Central Hardwood 
Lumber; MPR No. 164—Red Cedar 
Shingles; MPR No. 215 — Distribution 
Yard Sales of Softwood; MPR No. 216— 
Railroad Ties. 
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Appointments 


Don A. Campbell, of Boner-Campbell, 
Lebanon, Ky., has been appointed Chief of 
the Lumber Distribution Section, WPB, suc- 
ceeding John M. Oliver, Jr., of Springfield, 
Mass. Mr. Oliver is now associated with 
Ben Alexander, in the same agency. Walter 
Kellogg, President of the Kellogg Lumber 
Co., Monroe, La., and President of South- 
ern Hardwood Producers, Inc., is now as- 
sociated with Charles K. McDowell in the 
Navy’s Lumber Co-ordinating Unit and 
will have charge of the southern hardwood 
producing area. These appointments are 
popular with the trade. Expect fuller in- 
formation about these men in this journal. 


Certificates of War Necessity 

The issuing of Certificates of war neces- 
sity for trucks and buses is progressing 
rapidly. An operator of more than two com- 
mercial motor vehicles must obtain a fleet 
certificate for all vehicles; while an operator 
of one or two requires a single unit certifi- 
cate for each vehicle. If additional appli- 
cation blanks are needed, write the Central 
Mailing office, ODT, P. O. Box 2259, De- 
troit, Mich. 

General Counsel Scott, of the ODT, has 
told the motor truck industry that unless 
greater efforts are made to conserve equip- 
ment, in line with ODT policies, more dras- 
tic governmental control may be necessary. 


Production Economy 


At a recent press conference Chairman 
Nelson, of the WPB, indicated some of the 
lines his agency will follow in a further re- 
organization of national production. If these 
predictions are realized, there will be a war 
economy in which complete control of both 
military and civilian production will be 
lodged in the Federal government. This has 
been foreshadowed and prepared for by re- 
cent changes in control agencies and operat- 
ing orders. It is expected that more than a 
third of the American people will be either 
in the armed forces or engaged directly in 
the output of war goods. To control this 
vast effort, both civilian and military pro- 
duction will be merged into a single econ- 
omy. Definite announcements are expected 
early in November. 

One of the key factors, it is said, will be 
a materials control plan that will turn 
largely upon direct allocations of materials. 
This will not go into effect until some time 
in 1943; possibly at the beginning of the 
third quarter. When it does go into effect; 
preference ratings, priorities and even the 
PRP will be retired or at most will be em- 
ployed in but a small part of national pro- 
duction. “The things for the civilian in the 
wartime economy,” Chairman Nelson said, 
“will be programmed and scheduled just 
like those for the Army and Navy.” 

It is expected that civilian production will 
be largely concentrated; both to gain indus- 
trial efficiency and to place these operations 
in areas where labor is available. There will 
be definite control of this production through 
allocations, and there will be extensive sim- 
plifying and standardizing of civilian goods. 
“Everything today,” Mr. Nelson said, “is 
for a war economy. It really isn’t a civilian 
program.” 

Consider these statements as indications 
of things to come. They're not all here yet. 
Read announcements of the coming weeks in 
the light of these present indications. 
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Maximum Car Loadings 


The Office of Defense Transportation has 
withdrawn an earlier order requiring maxi- 
mum loading of railroad cars carrying ci- 
vilian freight and has reissued it in a form 
that includes a good many suggestions made 
by shippers and carriers. The new order, 
known as General Order ODT No. 18, Re- 
vised, is effective Nov. 1. 

With a few exceptions, railroads are not 
allowed to accept cars for shipment unless 
they are loaded either to visible capacity or 
to the weight marked on the car. Tank cars, 
flat cars and cars carrying l. c. 1. freight are 
excluded; and the Director of ODT’s Divi- 
sion of Railway Transport has authority to 
suspend these rules to meet exceptional cir- 
cumstances. 

The revised order contains a “stop-off” 
provision under which the carrier shall per- 
mit at least one stop in transit of a car be- 
tween origin and destination to enable the 
shipper either to complete his loading or 
partially to unload. Carriers and consignors, 
not exceeding three, may consolidate and 
ship in a single car from not more than 
three points of origin two or more carload 
consignments of the same or different com- 
modities to not more than three consignees 
at from one to three destinations in the 
direct line of movement. 


Inventory Control 


When the WPB committee, studying in- 
ventories, recommended regular reports of 
stock, it was generally believed that no ac- 
tion would be taken for some time to set up 
definite formulas for inventory control. 
However, the WPB has announced that it 
has evidence of persistent over-buying of 
consumer goods by wholesale and retail con- 
cerns; hence it will issue an order requiring 
each merchant to maintain the same rela- 
tionship between current stocks and sales 
that he maintained during the corresponding 
months of ’39, ’40 and ’41. At this writing 
the order has not appeared; but it is ex- 
pected soon. 


Limiting Government Construction 


Chairman Nelson, of the WPB, has noti- 
fied eight Federal agencies to revoke the 
priority ratings they have issued to a large 
part of the non-military construction, under 
way or planned, for the Federal govern- 
ment. He stated that the governmental con- 
struction program for 1943, plus the uncom- 
pleted carry-over of 1942 projects, would 
absorb from one-fifth to one-fourth of the 
total war effort. Mr. Nelson said there 
would be a review of all the military con- 
struction projects of the Army, Navy and 
Maritime Commission. 

Vice Chairman Ferdinand Eberstadt, of 
the WPB, has been named chairman of the 
facilities clearance board, and Colonel Gor- 
don E. Textor has been named head of the 
facility review committee. These two com- 
mittees will take over the work formerly 
done by some five other agencies. Mr. Eber- 
stadt becomes in effect the final judge of 
what may be built in this country during 
the war period. His decisions are subject 
to Mr. Nelson’s approval. But, with this 
one reservation, there seems to be no type 
of construction over which he will not have 
control. 





September Construction 


Total valuation of construction contracts 
awarded during the month of September in 
the 37 eastern states was $723,216,000, ac- 
cording to F. W. Dodge Corporation. This 
is $2,188,000 above the previous month and 
$99,924,000 or 16 percent ahead of September 
1941. For the first three-quarters of 1942 
the total valuation of contracts is 35 percent 
greater than for the corresponding period of 
last year. 

Contracts for non-residential building dur- 
ing the nine months’ period amounted to 
$2,989,130,000 of which $1,809,834,000 or 60 
percent was in the industrial building clas- 
sification. The valuation of industrial build- 
ing contracts to date this year considerably 
exceeds the 1941 nine-month valuation of 
$1,682,166,000 for all types of non-residential 
building combined. 

Residential building contracts awarded in 
the first nine months of this year fell 14 
percent short of the valuation attained dur- 
ing the corresponding period of 1941, while 
heavy engineering projects exceeded last 
year’s dollar volume by 41 percent. 


Rent Control 

Trying to figure out what “economic sta- 
bilization” will mean to the small property 
owner, the officers of the United States Sav- 
ings and Loan League said that the picture 
is brighter since the President's adminis- 
trative order under the new price legislation 
than it has been at any time since inflation- 
ary control was attempted. 

“We can be confident that Mr. James F. 
Byrnes as Director of Economic Stabiliza- 
tion will be primarily interested in just what 
the title implies, and not in penalizing one 
group at the expense of another,” said Fer- 
mon S. Cannon, Indianapolis, president of 
the League, in speaking for the officers of 
the League. They represent the national or- 
ganization of the savings, building and loan 
associations which have among their 2,000,- 
000 borrowers many owners of small prop- 
erties for rent. “Since there is to be some 
control over the expense of operating a ren- 
tal property from now on, the owner’s sac- 
rifices, under rent control, will be tempered 
as they have not been in the past several 
months of the operations of defense rental 
provisions of the OPA,” the statement read. 

“Since September 15 has been chosen as 
the pivotal date for wages, salaries and com- 
-modity prices, it is reasonable that some 
adjustment toward that date should be made 
in areas where rents were frozen at levels 
prevailing much earlier, some even back into 
1941,” they continued. “We hope that this 
type of adjustment will be taken under seri- 
ous consideration. The ability to collect an 
extra $5.00 a month on a house he owns and 





rents out is extremely important to a small 
property owner whose taxes are not going 
to be pushed back to the level of the frozen 
rent date and whose maintenance and opera- 
tion costs will be controlled around higher 


price levels of September 15. In industrial 
areas where there will have been some rent 
increases, most of the workers and families 
have the ability to pay a little something 
additional for rent and don’t really want, 
if it is put up to them squarely, to take 
something out of the small landlord’s none 
too well-lined purse.” 

The League statement surveying the ef- 
fects of stabilization of the economy on the 
6,000,000 investors in the savings and loan 
institutions, emphasized the relief which 
every person saving or investing money feels 
when he realizes that uncontrolled price rises 
which eat up his cash reserve are not going 
to be permitted. 

“The program will inevitably contribute to 
more thrift on the part of the majority of 
the population,” they concluded. 


Commercial Leases 

The commercial leasing structure is ex- 
tremely complex. This complexity requires 
that proper safeguards be placed in the leg- 
islation now before Congress to set up rent 
control of commercial real property, as well 
as of residential property, for the whole of 
the United States. So the National Asso- 
ciation of Real Estate Boards points out in 
telegrams addressed to Economic Stabili- 
zation Director James F. Byrnes and _ to 
Committees of the Congress. 

3ecause of the great diversity in present 
lease terms and leasing practice for business 
space, including percentage leasing which 
has in recent years introduced valuable elas- 
ticity into the rate structure, the framing 
of regulations for rent control in this field 
would be of the very greatest importance. 
The Association through the Realtors’ Wash- 
ington Committee is in conference with OPA 
officials on this whole matter. 

The Steagall Bill, H.R. 7695, was intro- 
duced at the request of the stabilization di- 
rector as part of the anti-inflation and war 
program. The Association in its communi- 
cation to congressional committees states its 
sympathy with legislation that seeks to con- 
trol inflationary processes but points out that 
if rents are stabilized or frozen there should 
be concomitant freezing of the costs of op- 
eration, including state and local taxes as 
well as materials and wages. 


Post-War Construction 


Stabilization of employment will be a 
major responsibility of the construction in- 
dustry in the post-war adjustment period, 
Dan W. Kimball, president, Associated Gen- 
eral Contractors of America, said recently. 

Pointing out that construction employs 
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more men than any other industry, the build- 
ing authority said: 

“Men can be more quickly re-employed by 
the construction industry than by any other, 
because of a high degree of mobility, free- 
dom from need of re-tooling, and the oppor- 
tunity for employment of a large proportion 
of untrained or semi-skilled workmen.” 

The construction industry believes that the 
nation has a great future, Mr. Kimball said, 
adding that he foresaw the following post- 
war building needs: 

One million new homes a year for many 
years after the war. 


Rebuilding of poorly planned cities and 
run-down urban areas. 

Large scale projects to improve whole 
sections of the nation by providing irriga- 
tion, flood control and development of water 
power. 

Expansion of the entire American trans- 
portation system—highways, railroads, wa- 
terways and airways. 

New building for new industries born of 
wartime technological advancement. 

The greatest market for post-war housing 
will lie in the moderate-cost urban home, 
built to sell at $2,500 to $3,500, Mr. Kimball 
predicted. On the basis of a 110-billion dol- 
lar national income, homebuilding will repre- 
sent 7 per cent of America’s total economic 
activity. 

“Obsolescence, due to wartime invention 
and development of new products will 
greatly stimulate the need for new indus- 
trial, commercial and institutional construc- 
tion,” he said. 

Forecasting improved “factory production- 
line methods” in the building industry, he 
said: 

“The industrial pattern of future housing 
construction will be, first, simplification and 
standardization of the materials used; second, 
simplification and mechanization of the proc- 
esses of assembly, and third, attainment of 
volume production.” 


The path for new developments has been 
opened by the pressure of wartime neces- 
sity, said Mr. Kimball, explaining that new 
materials for all types of construction are 
today having their first genuine opportunity. 

“Overly stringent building codes are now 
being revised; realty taxation is being mod- 
erated; blighted areas are now available as 
cheap land to be converted to new social and 
economic uses,” he said. 

Calling for more attention to post-war 
planning problems, Mr. Kimball said: 

“Programming of a policy for public 
works projects, whether in housing, institu- 
tional or utility construction should have 
immediate action in order to meet the shock 
of post-war readjustments, regardless of how 
near or far removed may be the date of 
victory.” 
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BILL OF MATERIAL 


18 yards concrete 


1200 conerete blocks 8” 
900 bricks 


| clean out 


30 ft. 8xi2 flue lining 


Mortar for above 


! coal chute 


4 cellar sash units 


| plank frame 


1 door 2-8x6-8 1% 5X 


{| basement stair 


12 pes. 2/8—12-0 No. | plates 
| pe. 2/8—8-0 No. | plates 
56 pes. 2/8—12-0 joists 


4 pes. 2/8—12-0 headers 


100 pes. cut bridging 


1000 ft. Ix6 No. 2 D&M 


12 pes. 2/6—8-0 No. | studs 


275 pes. 2/4—8-0 No. | studs 


750 lin. ft. 2/4 No. | plates 


pes. 2/6—8-0 No. | ceiling joists 


pes. 2/6—10-0 No. 
pes. 2/6—12-0 No. 
pes. 2/6—14-0 No. 
pes. 2/6—16-0 No. 


1 ceiling joists 
1 ceiling joists 
1 ceiling joists 


1 ceiling joists 


pes. 1/8—12-0 No. 2 collar beams 


2 pes. 1/8—12-0 No. 2 ridge 


| pe. 1/8—16-0 No. 2 ridge 


38 pes. 2/6—20-0 No. | rafters 


10 pes. 2/6—12-0 No. | rafters 


32 pes. 2/4—12-0 gable studs 
10 pes. 2/4—8-0 gable studs 
1725 ft. wall sheathing 

1300 ft. 1/6 No. 2 roof sheathing 
12 squares roof shingles 

3 rolls slaters felt 

6 rolls waterproof paper 

1700 ft. 8” siding 

64 lin. ft. clear finish 1/8 

110 lin. ft. 1%x6 clear finish 
110 lin. ft. 3” cornice mold 

16 lin. ft. quarter round 

20 ft. 4” ceiling 

5 pes. 4-0x8-0 plywood 

800 ft. %4x!/2 hardwood flooring. 


500 Ibs. nails 
410 yards plaster & base 


Metal mesh for plaster 


louver frame 


door fr. 3-0x6-8 

door fr. 2-8x6-8 

2 twin wd. frs. 24x24 2 It. 

| twin wd. fr. 20x16 2 It. 

4 sgle. wd. frs. 26x24 2 It. 

1 sgle. wd. fr. 20x20 2 It. 

1 sgle. wd. fr. 30x24 2 It. 

sgle. wd. frs. 24x20 2 It. 

wds. 24x24 2 It. top 6 It. gla. 
wds. 20x16 2 It. tep 6 It. gla. 
wds. 26x24 2 It. top 6 It. gla. 


Complete Blueprints, Specifications 
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1 wd. 20x20 2 It. top 6 it gla. 

1 wd. 30x24 2 It. top 6 It. gla. 

2 wds. 24x20 2 It. top 6 It. gla. 

1 door 3-0x6-8 134 2 panel 6 It. WP. 
1 door 2-8x6-8 134 2 panel 4 It. WP. 
4 doors 2-6x6-8 13% panel 


1 medicine case & hdw. 

1 set kitehen cases & hdw. 
1 seuttle panel 

1 pipe panel 


6 ft. porch rail 


3 doors 2-4x6-8 1% panel 7 balusters 
{ door 1-8x6-8 1%, panel 2 pair shutters 
| door 1-6x6-8 1% panel 12 door locks 
9 ins. dr. jambs & stops 

{3 pair butts 


20 sides door trim 
12 sides wd. trim 14 sash locks & lifts 
260 ft. 5/2” base 
275 ft. shoe 

40 ft. hook strip 
30 ft. 12” shelving 
12 ft. pole 


2 thresholds 


16 bolts 18” 
270 ths. sash weights 


3 hanks sash cord 


SUB CONTRACTS: 


Plumbing, Heating, Electrical, Painting, 
Sheet Metal and Lincleum 








and List of Materials, $3.50 


CET ON UOT errod? TRULLI 


13 yards concrete 


* American Lumberman Aeudse Plan No. 274 


1035 eonerete blocks 

105 conerete slabs 

750 common bricks 

126 face bricks 

26 lin. ft. 8xi2 flue lining 

1 clean out door 

mortar for above 

5 pes. 2x8 14-0 No. | plates 
4 pes. 2x8 14-0 No. | box 

10 pes. 2x8 16-0 No. | joists 
33 pes. 2x8 14-0 No. | joists 
7 pes. 2x8 10-0 No. 1 joists 
2 pes. 2x8 8-0 No. | headers 
84 pes. cut bridging 

950 ft. ix6 Noe. 2 848 sub floor 






- WITH: BASEMENT: 


fe) anti 


‘WITHOUT: 
‘BASEMENT: 


BILL OF MATERIAL 


GO pes. 2x4 16-0 No. | plates 

250 pes. 2x4 8-0 No. | studs 

20 pes. 2x4 12-0 No. | gable studs 
6 pes. 2x6 16-0 No. | bath studs 
3 pes. 2x6 16-0 No. | headers 

9 pes. 2x6 10-0 No. | joists 


28 pes. 2x6 14-0 No. | joists 
84 pes. cut bridging 


30 pes 2x8 16-0 No. | rafters 
4 pes. 2x8 9-0 No. | rafters 
4 pes. 2x8 12-0 No. | rafters 


1290 ft. insulating sheathing or 
1400 ft. Ix8 No. 2 shiplap 


1200 ft 1x6 No. 2 roof boards 
10 2 squares roof 

1750 ft. %x8 bevel siding 

2 pes. 1x8 No. 2 ribbon 14-0 





pes. I'@x6 14-0 clear finish 


1%ex6 16-0 clear finish 


3 
2 
4 pe 
2 


pes. 1%ex6 10-0 clear finish 
1 pe. 1%x6 6-0 clear finish 

1 pe. 1%x6 16-0 clear finish 
86 ft. 3” barge mold 

3 pes. 2x4 10-0 coal bin 

3 pes. 2x4 6-0 coal bin 

6 pes. 2x4 7-0 coal bin 

38 pes. car siding 

180 ft. %4” 3 ply 

660 ft. %xi'2 hardwood flooring 
500 Ibs. nails 

400 yards lath & Plaster 

5 rolls building paper 

| coal chute 


a 


cellar units 


plank door frame 


basement stair 

OS DR FR 3-0x6-8 

OS DR FR 2-8x6-8 
twin wd. fr. 26x24 2 It. 
2 single wd. fr. 30x24 2 It. 
4 single wd. fr. 26x24 2 It. 
2 single wd. fr. 26x20 2 It. 


| single wd. fr. 26x14 2 It. 

3 gable louver frames 

6 wds. 26x24 2 It. div. 12 ft. 

2 wds. 30x24 2 It. div. 12 It. 

2 wds. 26x20 2 It. div. 12 It. 

1 wds. 26x14 2 It. div. 12 ft. 
door 3-0x6-8 1% | pan. 9 It. 
| door 2-8x6-8 1% 2 pan. 4 It. 
4 doors 2-6x6-8 1% panel 

2 doors 2-4x6-8 1% panel 

2 doors 2-0x6-8 1% panel 


Ls 


Complete Blueprints, Specifications and List of Materials, $3.50 


1x6 14-0 No. 2 collar beams 








8 irside door jambs stops 
18 sides door trim 

it sides wd. trim 

235 lin. ft. 542” base 
250 lin. ft. shoe 

30 lin. ft. hook strip 

12 lin. ft. pole 

12 lin. ft. shelving 

50 lin. ft. chair rail 
scuttle 


plumbing panel 


medicine case 


linen case 


set kitchen cases 
pair shutters 
flower boxes 


ee NN 


flower boxes brackets 


cylinder lock front 
1 cylinder lock rear 
8 inside locks 

3 pr. 4x4 butts 

8 pr. 32x32 butts 
252 Ibs. sash weights 
3 hanks sash cord 

11 sash locks & lifts 
Cabinet hardware 


SUBCONTRACTS 


Piumbine. Heating, Electric, Painting and 
Sheet Metal 


DEDUCT—WITHOUT BASEMENT 


60 conerete blocks 

Coal Bin material 

1 Chute 

5 cellar units 

{ plank frame, door and hdw 
| basement stair 

6 yards concrete 
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Disston Conservation Control Cards contain such data as 
Typical Troubles and Failure to Achieve Proper Perform- 
ance; Cause of the Trouble; Correction; and Recom- 
mendations for Various Materials to be Cut. 


CONSERVATION 


2 FE En 


Se 


Tue basic principle of good manufacturing 
practice is getting the very most out of what you have to 
work with . . . time, tools and materials. Using the best equip- 
ment obtainable and keeping it working at maximum efficiency 
are vital duties today. 


The Disston Conservation Control Plan has been devised to meet 
these urgent wartime demands. The fundamental purpose of the Plan is to 
help industries turn out more and better products—with /ess lost time, /ess tool 
breakage, /ess waste of essential supplies. 


The “Know-How” to do this is contained in Disston Conservation Control Instruction 
Cards—providing specific information on the most efficient use and care of 34 different types 
of cutting tools. Many of the nation’s leading manufacturers report these cards excep- 

tionally effective in saving tools—in simplifying and multiplying super- 
vision—in speeding training—in making the most productive use of 
time, effort and equipment. 


Nearly three-quarters of a million Conservation Control Cards are 
in service throughout American industry. They are available to you 
without cost or obligation. For complete information write today 

to Henry Disston & Sons, Inc., 1025 Tacony, Philadelphia, Pa.,U.S.A. 


THIS FREE BOOKLET contains 


reproductions of the Disston Conservation 
Control Cards, a convenient order blank and a 
description of the Disston Plan. Send for it now! 
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Mr. Spokane Pine 

Frame SE: _—_—_ 
snug- 
fitter. 
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the cold 
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Hrames ana Trim 


For War Projects and Defense Houses 


If you are handling war construction materials, you'll 
find it advantageous to handle these Knock-Down Frames 
and Trim. Meeting the very special requirements of war 
construction projects, made of choice selected kiln-dried 
Idaho White Pine and Ponderosa, they have the outstand- 
ing refinements and betterments that distinguish the prod- 
ucts of this manufacturer. We now are equipped to serve 
all who desire these products for war projects. Send de- 
tails and specifications and we will quote prices. Address: 
Spokane Pine Products Co., Spokane, Wash. 


Long Lake Lumber Serving in War 


The mills of Long Lake Lumber Company are in top-speed 
production of war lumber. Lumber for direct military 
needs and for defense building. They’ll be on this all- 
important job so long as needed — until U. S. wins the 
Victory. 


TOXIC—PRESERVATION Members 
t ‘APPROVED | NationalDoor Mfrs. 
NATL. DOOR MFRS. ASSN. Association 


ath 





Long Lake Lumber Co. 


Spokane, Washington 








, Spokane Pine Products Co. 
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Logged in 1936-37 


1908 -- 750,000,000 Feet of Standing Timber 
1942 -- 750,000,000 Feet of Standing Timber 


HAS YIELDED 1,019,000,000 FEET 
45% Hemlock, 15% White Pine, 40% Hardwood 


Sustained Yield Policy Equals Perpetual Supply f 
DEFEND YOUR TRADE with é 


MENOMINEE INDIAN MILLS 


Neopit, Wisconsin 
Air-Dried - QUALITY LUMBER - Kiln- Dried 


| C.D. 
JOHNSON 
LUMBER CORPORATION 


Head Sales Office, Portland, Ore. 
Manufacturing Plants, Toledo, Ore. 












































GOOD LUMBER ... for the Great- 
est Carpentry Job in History! 











Though production is geared to the highest 
possible capacity .. . QUALITY is being main- 
tained as usual at our huge Toledo, Oregon 
plant! We're doing our best to meet the urgent 
needs of the government and those of our regu- 
lar trade. subject to the amended limitations 
order L-121. 





































Capacity, 2 car- 
loads per hour— 
nearly 200 mil- 
lion feet per year! 








The Trade Mark of 
QUALITY LUMBER 
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Free Display Rack 10312 


With a special three roll deal of glass 
ubstitutes manufactured by the Sol-O-Lite 
\lanufacturing Co. that company is offering 

special display-dispenser rack for those 
oducts free. Included is a roll of extra 
ieavy “Sol-O-Lite,” a two year guaranteed 





product; a roll of “Nu-Via” glass, a highly 
transparent material reinforced with cord; 
and “Glaz-Fabrik,” a low cost glass substi- 
tute heavier than most. Details of the offer 
which includes the dispenser rack free will 
be sent to those who check number 10312 
on the coupon. 


Odorless Deodorant 10314 


The elimination of objectionable odors 
without replacing them with another odor is 
the claim of Hosdreg Chemicals, Inc., for 
their new powdered deodorant identified as 
“Knox-Odor.” The powder’s chemical ac- 
tion neutralizes odor at the source and be- 
cause it has no odor of its own, it sweetens 





and freshens the air. It is applied or dusted 
over the offensive spot or area by merely 
sprinkling it from a package, using a pow- 
der spray gun, or applying it with a trowel. 
li used in a place where it is not desirable 
to allow it to remain, it can be either swept 
up or rinsed away with clear water. It is 
non-poisonous and non-injurious to man, 
heast or materials. Check number 10314 for 


full details. 


War Control Handbooks 


Every OPA price ceiling or rationing or- 
der and every WPB “L”, “M” and “P” 
regulation is covered in a compact 32-page 
lar Controls Guide recently published by 
the N. Y. Journal of Commerce. Industries 
and commodities are listed alphabetically 


Amemecanfiunbherman 


NEW PRODUCTS & LITERATURE 





along with a brief digest of the various OPA 
and WPB regulations and amendments 
affecting each item. Over 2,100 individual rul- 
ings have been edited, weeded out and in- 
dexed in the effort to present a quick, au- 
thoritative overall picture of existing War 
Controls. 

The new Import-Export Control Index 
lists all existing controls on imports and 
exports along with the shipping priority rat- 
ing and licensing symbols assigned to the 
various commodities. The import section 
includes a complete breakdown of the much 
discussed WPB Order M-63 and an outline 
of the forms and information importers are 
required to furnish. Commodity numbers, 
general license ranges and shipping priority 
ratings are presented in the export section. 

Copies of either of these two handbooks 
may be had at 25 cents each from the N. Y. 
Journal of Commerce, 63 Park Row, New 
York, N. 'Y. 


Book on Fuel Saving 10313 


Twenty practical suggestions for saving 
fuels are made and attractively illustrated in 
a booklet recently published by the Minne- 
apolis-Honeywell Regulator Co., manufac- 
turers of automatic heating controls. The 
book is designed to aid the homeowner in 
his effort to keep fuel consumption to a 
minimum this winter. The suggestions are 
applicable to any type of heating system. 
Those who check number 10313 on the cou- 
pon will receive a copy. 


Operation-Time Recorders 10317 


In Bulletin A-321, just issued, The Fox- 
boro Co. presents its operation-time record- 
ers, both electric-operated and mechanical, 
and explains the application of such instru- 
ments to the processes of various industries. 
Their importance in test engineering, in set- 
ting job standards, and in cost accounting 
and production control is discussed, and 
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diagrams show typical installations of record- 
ers for several different kinds of work. Com- 
plete specifications are included, for single- 
and multiple-pen instruments. Copies of the 
bulletin will be sent to those who check num- 
ber 10317. 


Post War Home 


Planning Program 10318 


An astute piece of wartime promotion is 
the “Home Planning File” prepared by the 
Edison General Electric Appliance Co., 
manufacturers of “Hotpoint” electric kitchen 
equipment. The file is in the form of the 
illustrated box, simulating a house. The lid 
(roof) comes off to reveal eleven folders 
tabbed “Kitchen and Equipment”, “Living 
Room & Dining Room”, “Bathroom”, “Heat- 





ing’, “Landscapping”, etc. The file is de- 
signed for the convenience of the couple who 
expect to build a home some day after the 
war, affording them a place to systematically 
keep clippings about the various features 
which appeal to them as being desirable for 
their home of the future. Naturally the 
folder on kitchens is already well stocked 
with “Hotpoint” literature. Most unique 
of all folders is the one labeled “Saving 
Today to Build Tomorrow” which provides 
for a record of War Saving Bond purchases, 
and promotes the purchase of these bonds 
as a savings plan which will lead to future 
home ownership. The files are available at 
25 cents each, the cost of turning them out, 


For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the particular items in question. Sign the coupon, 
clip it and mail it to the AMERICAN LUMBERMAN, 431 Se. Dearborn St. 
Chicago, Ill. The desired information will be forwarded promptly. 
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Western Softwoods 
Do War Duty 


Order M-208 made lumber critical ma- 


terial. Lumber production now is vital 
work of war. And war lumber has 
right of way in all the big western 
mills. Wood, the versatile material, is 
serving in an ever-growing number of 
ways. Among the most useful, most 
valuable woods are Douglas Fir and 
the Western Pines. 


The Western Wholesalers 


listed below are handlers of 


Western Softwoods 


These wholesalers, located out here 
where the timber grows, are in con- 
stant contact with hundreds of mills. 
They offer their complete facilities for 
the supplying of lumber for military 
and war industrial uses. The Western 
Softwoods are: Douglas Fir, Pon- 
derosa Pine, Western Red Cedar, 
Idaho White Pine, West Coast Hem- 
lock, California Sugar Pine. 





WALES LUMBER COMPANY 
Old National Bank Building 
SPOKANE, - - - WASHINGTON 








ee Metis ; 
110 Market St., SAN FRANCISCO, CALIF. 





DUNCAN LUMBER COMPANY, INC. 


Specialists in Heavy Douglas Fir Clear Cants 
and Shipdecking. 


SEATTLE, WASH. 


MAUK SEATTLE LUMBER COMPANY 


SEATTLE, WASH. 


HOMESTEAD BRAND 
WESTERN LUMBER MERCHANTS 


Morrill & Sturgeon 
Lumber Co. 
(Sawmill: Pine 


CARL SODERBERG = Soqm Fne 
LUMBER COMPANY Prineville, Ore.) 


Spokane, 
Manufacturers and Wholesalers Washington 











The Sark of Quality 


Yeon Bidg., Portiand,Ore 
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and may be distributed by dealers free or 
at a small charge. 

Also connected with the program is a book 
entitled Maybe Tomorrow which dramati- 
cally tells the story of post war home 
planning and presents a large number of 
advertising ideas and mats for dealer use. 
Complete information about the book and 
the program may be had by checking num- 
ber 10318. 


Document 


Suitable for framing is a_ beautifully 
printed copy of the Forest Conservation 
Policy of the National Lumber Manufac- 
turers Association. It was so printed on rag 
paper upon the request of many who desired 
to have a copy in this form. Address a let- 
ter to the NLMA, 1319 Eighteenth St., 
N.W., Washington, D.C. for further infor- 
mation about securing a copy. 


Laminated Wood Bumpers’ 10315 


A highly attractive pair of Victory wooden 
bumpers were developed by a St. Paul, 


Minn. retail concern from information gath- 
ered from General Timber Service, Inc., 
product development department of Weyer- 
The bumpers are 5-ply 


haeuser Sales Co. 





laminated lumber made in the retailer’s shop 
and put in use the following day. Tests in- 
dicate that they will give satisfactory serv- 
ice. They can be made of practically any 
species or grade of wood to retail at about 
$6 per pair. Detailed information is avail- 
able free by checking number 10315. 


Pay Roll Calculator 10311 


The job of calculating pay rolls and job 
costs may be speeded through the use of a 
new calculator manufactured by the Berger- 
Bricker Co. The device includes all hourly 
rates of pay from 50 cents to $1.75 with a 





It covers all 


half-cent spread between rates. 
time periods up to 104 hours with divisions 
of one-tenth of an hour. Complete informa- 
tion may be had by checking number 10311. 
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Fire Retardant 10316 


Recently prepared is a large pamphlet out- 
lining the wartime dangers of fire and in- 
troducing a new fire retardant solution, 
“Firepel”, manufactured by the Albi Chem- 
ical Corp. The new product is an aqueous 
solution of fire retardant chemicals designed 





for application by brush or spray to unfin- 
ished wood surfaces. One gallon covers ap- 
proximately 200 square feet with two coats 
and the treated wood will maintain its fire 
retardant properties indefinitely when not 
exposed to weather. Check number 10316 
for a copy of the book which gives full 
details. 


Ventilators at War 10319 

A colorful brochure being distributed by 
the Ilg Electric Ventilating Co. is entitled 
Ilg Fights Its Second War and gives some 
idea of the part Ilg ventilating equipment is 
playing in the current effort. There are 42 
duotone photographs illustrating ventilators 
used in the first War as well as in the pres- 
ent one. A copy of the book may be ob- 
tained by checking number 10319. 


Overhead Doors 103111 

A new catalog of upward acting doors of 
wood and metal has been issued by the Cor- 
nell Iron Works, Inc. Complete information 
about recent designs which substitute wood 
for metal in rolling doors are included. The 
Cornell doors are designed principally for 
large openings and are of several types. 
There are wood verticle lift doors in single, 
two and three sections, “Bi-fold’ doors and 
wood canopy doors as well as the rolling 
type. Check number 103111 for a free copy 
of the catalog. 


News Sheet Introduces Repair 
Campaign 103110 
A new issue of the RPM News a Barrett 
roofing publication has just come from the 
press. The three letters in its title stand for 
Repair, Protect and Maintain, and the paper 
is designed to give dealers assistance in the 
promotion of such business in their com- 
munities. Lead article of this issue is en- 
titled “America Wars on Waste” and points 
out the part the dealer can have in this cam- 
paign. The sheet is highly illustrated and 
attractively designed. A copy will be sent 
free to those who check number 103110. 


Spray Nozzle 103112 

An all-spray nozzle, the “Alfco-spray.” 
has been introduced by the American-La- 
France-Fomite Corp. The spray varies 
from 40 degrees to a full curtain of 150 de- 
grees and at no time goes into a solid stream, 
yet a large volume of water passes through 
the nozzle. It is especially suited to pre- 
venting the spreading of incendiary bomb 
fires and to use where electric lines carry- 
ing high voltage are present. Check numbe: 
103112 for full details, 
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Hardness 






Strength 


Maple 
Flooring 


Beauty 


We also manufacture Oak, 
Beech and Birch flooring. 
Strip, herringbone, assembled 
blocks. Full line of heavy- 


Holt Maple Flooring is ideal 
for use in war production 
plants, in Army and Navy 
buildings, in defense houses, 
and for remodeling, mainte- , ‘ 
oan, anil rotanng is the duty flooring. Mixed cars of 
fine flooring for public build- flooring and hardwood lum- 
ings. Beautiful in color and ber. Custom kiln-drying fa- 
finish, it wears like stone. cilities available. 


HOLT HARDWOOD CO., oconto, wis. 


Member Maple Flooring Mirs. Assn. 
Our New York Wholesale Distributing Warehouse 


NORTH SIDE LUMBER CO., INC. 


Carries a Complete Line of Holt Flooring 


Address Communications to 
NORTH SIDE LUMBER CO., INC., 402 Third Ave., New York City. N. Y. 





Special - 3 ROLL - Deal 
FREE 


ALL WOOD 
DISPENSER 


RACK 






World’s cass 
FASTEST SELLING 


GLASS SUBSTITUTES 


Double YOUR Sales—Triple YOUR Profits with this 
Special Deal—50 sq. yds. of SOL-O-LITE—15 yds. 
NU-VIA GLASS cellulose acetate reinforced with cord 
fabric—25 sq. yds. of GLAZ-FABRIK. Dealer cost only 
$20.25. Sells for $32.80. Profit $12.55 plus FREE $1.50 
Value Rack. All nationally advertised and sold by most 
of the better stores. A grade for every demand—a bet- 
ter margin for dealers. Order at Once! Prices subject 
to change. If jobber can’t supply, order direct postpaid. 


FREE SELLING HELPS -- Window Displays, Counter Cards, 
Circulars, Newspaper Mats, Sample Cards, etc. Write us. 


O-LITE 


MANUFACTURING COMPANY 
1455 North Cicero Ave. Chicago, Ill. 
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NEILS 


e LUMBER CO. 






So long as there is fighting 
War lumber will keep coming 


Lumber MUST keep coming 
through. MUST get to the 
job quickly. MUST be good, 
dependable lumber. It’s 
“fichting” material, vital 
and essential to the effort 
of war. 


Sam’s fighting forces and 
for other industries of war 
material production. 


The mills of J. Neils Lum- 
ber Company produce the 
kind of material now de- 
manded for war uses—top- 
quality stock in Ponderosa 
Pine, Idaho White Pine, 
Douglas Fir, Engelmann 
Spruce and Larch. 


The job of filling war or- 
ders is taking up all the fa- 
cilities of J. Neils Lumber 
Company. Our two modern 
mills (one at Klickitat, 
Wash., one at Libby, Mont.) 
are speedways of war lum- 
ber production; turning out 
the choice quality lumber so long as 
for the needs of Uncle needs it. 


We’re proud to be on the 
production front in this 
fight for freedom. We'll 
keep on sawing war lumber 
Uncle Sam 


Members Western Pine Ass‘n. 


J. Menus Lumeer Co. 


PORTLAND, OREGON, American Bank Building 
CHICAGO, ILLINOIS, 308 West Washington, Paul Curtis 
NEW YORK CITY, 295 Madison Avenue, LeRoy Johnson 

MINNEAPOLIS, MINNESOTA, Midland Bank Bldg., J. C. Roche 


SALES REPRESENTATIVES: 


M. W. Christle, Box 1387, 
Great Falls, Montana 


Noll Welty Lumber Co. 
Kansas City, Missou 





Cowan & Cowan, 
Waterloo, Iowa 


Henry Schoknecht, Plaza Hotei, 
Milwaukee, Wisconsin 


Proudfit-Prestegaard Lbr. Co., 
1074 Terminal 7 


Lincoln, Nebraska 





Knot gluing machine at plant of J. Neils Lumber Co. The service of this 
machine improves the product, — the grade and service of the 
oard. 
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The National Retail 


South met West (above) when (left to right) E. M. Garner, Secretary, 

Carolina Lumber & Building Supply Assn.; Harris Mitchell, Secretary, 

Virginia Building Material Assn.; and W. C. Bell, Secretary, Western 
Retail Lumbermans Assn., got together 


Invading even the sanctuary of the luncheon table the photographer interrupted 

(left to right) (below) F. J. Robinson, Detroit (first president of the National 

Retail Lumber Dealers Assn. and past president of the Michigan Retail Lumber 

Dealers Assn.); A. J. Hager, Lansing (also past president of the National 

and Michigan associations); Norman B. Cove, Lansing; Hunter M. Gaines, Secre- 

tary, Michigan Retail Lumber Dealers Assn.; Clyde A. Fulton, Charlotte, President 
of the association; and J. J. Woodfield, Jackson 
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Among the delegates from the largest State were (above) (left to right): Gene 

Ebersole, Secretary, Lumbermens Assn. of Texas, Houston; Tom Spencer, treasurer 

of the association, Houston; Lamar Forest, Lamesa; Samson Wiener, Dallas; Mac 
Lingo, Jr., Dallas, joined WPB, Oct. 19, 1942 


Ohio lumber dealers (below) were well represented. Some of them are shown 

here, gathered together to pose for a picture. Left to right: R. M. Lucas; Bill 

Smith, Akron; Charles Saville, Dayton; H. E. MacKinnon, Toledo; Tom Dougherty, 
Cleveland; Owen Willson; J. R. Bohn, Toledo and A. L. Kelsey, Toledo 


Above, believed to be the only woman retail lumber dealer 

in the State of Indiana is Mable V. Pitts, of Scottsburg, here 

flanked by R. B. McKinstry, Peotone, Ill. (left); and Jack 

Praed, Field Secretary, Indiana Lumber & Builders Supply 
Assn. (right) 


What was to have been a candid shot (above) 
was turned into a semi-posed picture when ¢his 
small knot of discussioneers spotted the camera- 
man. Left to right: Findley Torrence, Secretary, 
Ohio Assn. of Retail Lumber Dealers; W. C. Bell, 
Secretary, Western Retail Lumber Dealers Assn.; 
Peter Stone, Chief of Lumber Branch, OPA 


Right, facing man- 
aging editor E. G. 
Gavin (left) is E. E. 
Woods (in profile, 
right), Secretary, 
Southwestern Lum- 
bermans Assn. Pub- 
lisher Herbert A. 
Vance was too far 
to the right to get 
into the picture, and 
associate editor P. 
W. Watson was be- 
hind the camera 





John D. McCarthy 
(right), Secretary, 
Illinois Lumber and 
Material Dealers 
Assn., was not sup- 
posed to notice that 
his picture was being 


taken, but he did 
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Lumber Dealers Meet 





— Representatives (above) of the Louisiana Building Material 
j, here Dealers Assn. who paused long enough to be snapped to- 
1 Jack gether were Ben L. Johnston, New Orleans; F. Lisle Peters, 
Supply Lake Charles; and R. Needham Ball, secretary of the asso- 
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Sa Ba i 






































above) 

en this : The gentleman (above) with broad smile is a 
-amera- stranger in these parts, J. K. Morrison, Secretary, 
cretary, Mississippi Lumber & Building Material Dealers 
C. Bell, Assn. The gentleman who seems to be demon- 
_— strating a point is F. S. Pendleton, McComb, Ohio 


For the moment all 
alone was W. A. 
Barksdale, (left) 
lumberman from 
Charlottesville, Va., 
enjoying a cigar be- 
fore the Tuesday 
morning session 
began 


The gentleman with 
the profile (left) is 
W. H. Badeaux, Sec- 
retary, lowa Retail 
Lumbermens_ Assn., 
listening to a table- 
mate just before the 
Tuesday morning ses- 
sion began 





Delegates from Illinois (above) included (left to right C. R. Schwartz, 
Elkville; Lew Bayne, Ottawa; Bob Stotlar, Herrin; and Howard Sears 
from Hebron 


From the Northeastern States came (below) N. P. Mason, North Chelmsford, 
Mass.; E. J. Hoffman; J. F. Koch; J. A. Detweiler, Rochester, N. Y.; and Paul S. 


Collier, Secretary, Northeastern Retail Lumbermens Assn. 





From the delegates of the Wisconsin Retail Lumbermens Assn. were gathered 

this representative group (above) in the persons of (left to right): H. M. Buswell, 

Crystal Falls, Mich.; Don. S. Montgomery, Secretary of the association; A. H. 

Mintzlaff, Grafton; Hawley Wilbur, West Allis, Wis.; E. E. Homstad, Black River 
Falls; Otto Lieber, Jr.. Neenah, Wis.; J. H. Brannum, Racine 


By far, the largest group of dealers found in one place came from Indiana. 
Front row, (below) from left to right they are: Don Musser, Goshen; Roy 
Metzger, Lebanon; John Suelzer, Ft.. Wayne; R. E. Montz, Gary; Orville J. Wise, 
Elkhart; (Middle Row) Henry O. Newman, Crown Point; A. J. Henderlong, 
Crown Point; Fred Wehrenberg, Ft. Wayne; R. A. Schaub, Whiting;~Walter E. 
Stevens, Indianapolis; Harold V. Main, Indiana Harbor; Hubert Zumhingst, Sey- 
mour; J. T. McBroom, Oxford; W. O. Fassnacht, South Bend; Ed Redman, Terre 
Haute; Fred S. Zeigler, Gary; (Back Row) J. L. Brook, La Porte; C. D. Root, Jr., 
Crown Point; D. A. Root, Hebron; C. D. Root, Crown Point; C. L. Vanscoyh, 
Kentland; Robert D. Cavitt, Oxford; Cliff S. Porter, East Chicago 
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Retailers’ National Meets 


Hitting an all-time high in attendance and 
interest, the National Retail Lumber Deal- 
ers Association held their annual meeting in 
Chicago, Oct. 20 to 22. At the opening ses- 
sion about 350 delegates convened for dis- 
cussions with government officials to more 
clearly outline the functions of the retailers 
in the war economy. 

Ben Alexander, WPB lumber coordinator, 
emphasized the fact that lumber requirements 
of the army and navy are being met first, 
and will continue to be. He stated, however, 
that lumber needs of agriculture, mining, war 
housing, railroads and war plants are recog- 
nized, and that machinery will be set up as 
quickly as possible to supply them. Retailers, 
he stated, will be able to obtain a little lum- 
ber next spring, but grades, species and sizes 
will be limited. 

Mr. Alexander stated that WPB prefers 
to use the normal channels of lumber pro- 
duction and distribution, that is, established 
manufacturers, wholesalers and retailers. He 
announced the appointment of Don Camp- 
bell, secretary, Kentucky Retail Lumbermens 
Association, as head of the distribution sec- 
tion, lumber branch, WPB. Mr. Campbell 


succeeds John Oliver, dealer from Spring- 
field, Mass., who goes to the coordinator’s 
office. 

The session was under the able chairman- 
ship of Carl Blackstock, president of the 





association who assured Mr. Alexander that 
the retail lumber industry is fully in accord 
with serving the army and the navy first. 
He asked, however, that red tape be cut 
to enable lumbermen to get lumber the armed 
services do not want. 

Arthur T. Upson, Chief, Lumber and 
Lumber Products Branch, WPB, presented 
a full report of the present position of lum- 
ber in the war. His branch has established 
a section for aircraft lumber in charge of 
W. PD. Connor and F. H. Brundage. He 
cautioned that advisory committees of lum- 
* .bermen should be small enough for efficient 
operation, but genuinely representative of the 
industry. The estimate of 38 billion feet of 
lumber for this year is proving to be about 
right, although another billion feet may be 
needed. 

Mr. Blackstock concluded the morning 
session by appointing the following commit- 
tees. Nominations, Fred R. Stair, Farragut 


Lumber Co., Knoxville, Tenn.; F. Dean 
Prescott, Valley Lumber Co., Fresno, Cal.; 
J. A. Detweiler, Exchange Lumber Co., 
Rochester, N. Y. Resolutions and Recom- 
mendations, Don S. Montgomery, Wiscon- 
sin Retail Lumbermens Association, Milwau- 
kee, Wis.; Findley Torrence, Ohio Asso- 
ciation of Retail Lumber Dealers, Xenia, 
Ohio; John Suelzer, Ft. Wayne, Ind.; R. 
Needham Ball, Louisiana Building Material 
Dealers Association, Baton Rouge, La.; A. 
B. Sammons, Sloan Lumber Co., Ft. Worth, 
Tex. 

Wilson Compton, general manager, Na- 
tional Lumber Manufacturers Association, 
addressed another packed meeting room in 
the afternoon. Calling attention to early es- 
timates of a 50 percent decrease in lumber 
production for 1942, Dr. Compton said that 
various measures to step up production will 
result in 1942 production being within five or 
six percent of the 1941 figure. 

“Dealers who can carry on for the next 
nine months,” he said, “can be here at the 
end of the war if they want to be. A year 
from now the industry will be producing 
more lumber than it is now.” 

Peter Stone, OPA lumber chief, gave a 
brief but detailed explanation of the aims 
of price regulation. He outlined several 


types of problem that have to be coped with, 
that all 


and _ stated procedure has to be, 


CARL BLACKSTOCK, 
Seattle, Wash.; 
Retiring President 


W. W. ANDERSON, 
Ogden, Utah; 
Elected President 


H. R. NORTHUP, 
Washington, D. C.; 
Secretary 





and is predicated on the law—not on the 
whim of an individual. 

Following Mr. Stone’s talk, questions were 
directed from the floor to H. R. Northup, 
secretary of the association, and these were 
answered by Northup, ‘Stone and Upson. 
Chairman Blackstock then appointed a rep- 
resentative committee to confer with Mr. 
Stone on methods of applying retail ceilings 
in line with the general OPA policy to take 
each product and industry out from under 
the General Maximum Price Regulation, 
and set specific ceilings based on individual 
industry conditions. This committee met 
with Mr. Stone almost uninterruptedly for 
the next two days. 

Dwight MHoopengarner, Construction 
Branch, WPB, said that the Directive for 
War Time Construction is as much law to 
his office as any statute. He reviewed the 
steps leading up to the framing of L-41. 
Mr. Northup, following Mr. Hoopengar- 
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ner’s discussion, stated that he thought that 
if the industry can get outstanding examples 
of compliance with L-41 there is reason to 
believe that some relaxations can be ob- 
tained. He emphasized the point that the 
industry does not want to get away with any- 
thing—that, on the contrary, it wants to 
comply in both letter and spirit. 

Numerous questions were directed to the 
speaker’s stand. Many of these had to do 
with obtaining Form PD-1X, and technical 
details of filling out the form to permit deal- 
ers to purchase lumber. 

The committee appointed to meet with 
Mr. Stone included Leonard Lampert, Jr., 
St. Paul, Minn.; J. Hammond Geis, Balti- 
more, Md.; W. C. Bell, Seattle, Wash.; 
Lamar Forrest, Lamesa, Tex.; Fred R. 
Stair, Knoxville, Tenn.; Joe Fitzgerald; 
Paul Hallingby, Los Angeles, Cal.; Paul 
Collier, Rochester, N. Y. 

Wednesday was taken up principally with 
committee reports, and discussions of these 
reports. At one point in the deliberations, 
Charles M. Hines, president, Edward Hines 
Lumber Co., Chicago, was asked by chair- 
man Blackstock to address the meeting ex- 
temporaneously with some of his views of 
the future of the retail lumber business and 
the association. Mr. Hines, who had ably 
climaxed a prolonged discussion earlier in 
the convention, said that he feels there is a 
general public misconception of the functions 
of retail lumber dealers. Direct distribution 
of lumber, he said, is one of the things 
every retailer should bear in mind. Mr. 
Hines, seeing the lumber distribution prob- 
lem through the eyes of the executive head 
of one of the country’s largest lumber en- 
terprises, believes the retail dealer is the 
only economic distributor of lumber and a 
vast assortment of building materials. 

He said that it appears to him that there 
is going to be quite an economic disturbance 
after the war, and that attempts might be 
made to sell unsound ideas to the American 
public. It is imperative, the speaker said, 
that retailers in their own interest and in the 
interest of the national welfare be particu- 
larly alert now and in the post war era. 
He said that the association must not hesi- 
tate to launch an adequate program to meet 
the post war problems, and that it is prob- 
able that the activities of the association 
will have to be expanded greatly. 

Officers elected for the coming year are: 
president, W. W. Anderson, Anderson Lum- 
ber Co., Ogden, Utah; vice president, 
Leonard Lampert, Jr., Lampert Lumber Co., 
St. Pavl, Minn.; treasurer, George W. La- 
Pointe, Jr.. O & N Lumber Co., Menominee, 
Wis. H. R. Northup, Washington, D.C., 
will continue as secretary. 

The executive committee was elected as 
follows: J. A. Detweiler, Exchange Lumber 
Co., Rochester, N. Y.; Fred R. Stair, Far 
ragut Lumber Co., Knoxville, Tenn.; Leon- 
ard Lampert, Jr., Lampert Lumber Co., St. 
Paul, Minn.; Lamar Forrest, Forrest Lum 
ber Co., Lamesa, Tex.; Frank C. Kendal! 
Potlatch Yards, Inc., Spokane, Wash.; W. 
W. Anderson, Anderson Lumber Co., Og 
den, Utah; Paul Hallingby. Hammond Lm 
ber Co., Los Angeles, Cal.; W. G. Smith 
Lyman-Hawkins Lumber Co., Akron, Ohio 

Retiring president Blackstock was pre- 
sented with a wrist watch by George W. La- 
Pointe, Jr., on behalf of the association, and 
the newly elected president took over. 
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“ALAM SOFT PIE 


Cut from large Klamath Basin Ponderosa timber, Kester- 
son stock is of finest quality and texture. The Kesterson 
plant is the newest and most modern in the Klamath 
Falls area. Méilling facilities are unexcelled. Annual 
capacity 50 million feet. 


RESTERSON LUMBER 
Corporation viamain Fats, ore 
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Manufacturers . . Wholesalers 


acific Coast Woods 


Executive Offices: Aberdeen, Washington 


Rail Sales: Seattle, Wash., Chicago, Ill., Waco, Tex. 


Cargo Sales: Portland, Ore., Boston, Mass. 


The modern mills of 
Twin Harbors Lumber 
Company continue in top- 
speed production of top- 
quality lumber for war 
buildings and for other 
military uses of U. S. A. 


DOUGLAS FIR — the 
lumber for every struc- 
tural need. Building and 
factory items. 


PONDEROSA PINE— 
Selects, Shop, Common, 
Mouldings, Cut Stock. 


PLYWOOD —from fa- 
mous Grays Harbor Tim- 
ber. - 


All Pacific Coast Woods 
— Yard Stock, Factory 
Lumber, Industrial Items, 
Finish, Timbers, Siding. 
Red Cedar Shingles. 











Backed by 77 years of lumber family tradition 








Many War Uses for 


VACOND 


PINE 


In this business of winning the 
war, lumber has an ever-in- 
creasing number of important 
jobs to do. Needed for Army 
and Navy uses, for buildings, 
structures and projects impor- 
tant to the war effort. Anacon- 
da mills are keeping up top- 
speed production—keeping up 
the high quality for which this 
lumber is famous. Producing 
lumber for war uses is now our 
full-time job. It’s a part of the 
Victory drive. We’ll be hard at 
it until America Wins! 


























Member 
Western Pine 
Assn. 
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ANACOND 


COPPER MINING CO. 


LUMBER DEPARTMENT 


BONNER. MONTANA 








Qari 


(Exclusive Cedar Manufacturers since 1912) 


LIMITED 


PORT MOODY, B.C. 





CANADA 





Yau can Buy 
for Prompt Shipment 
Without Priority 


The finest Red Cedar Bevel Siding 
3, x 8 and 10 inch Clear and “A” 
grades and 
Wy x 8 Clear and “A” 


Beauty, Durability, Insulation Value 
Unexcelled. 
For re-siding, Maintenance, Farm 
Structures, War Housing. 
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eas from Our Postbox 


Where the Reader is the Writer 








Johnny Doughboy's America 


Gentlemen : 
The words have not yet been coined that 


would adequately express what was in the 


heave of my bosom after reading your 


“Tohnny Doughboy’s America.” I would like 


to shout it into the ears of every “Quisling” 
in Washington. Are American statesmen 
and patriots afraid to pick up their cross and 


“A Wood for Every Purpose” 


carry it up Calvary’s Hill, (Capitol Hill) 
lest they be crucified with the ‘Master 
Man”? If so, it is America’s “Midnight.” 
After November 3 will be too late. I would 
like to say more but I know you are too 
busy to hear me. God bless the true Ameri- 
can that can get into print. Come again. 

H. W. Miller 
Warsaw, Ind. 











and we stick to it. 


| SOUTHERN YELLOW PINE 


KIRBY LUMBER CORPORATION 


HOUSTON, TEXAS 


KIRBY 


That is our story 





SOUTHERN HARDWOODS 
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Gentlemen : 

Please accept my gratitude for your edi 
torial in October 17 issue which will, I am 
certain, arouse a great deal of favorable 
comment. 

Allen E. Stoltz, 
Advertising Manager 
Carr, Adams & Collier Co. 
Dubuque, Iowa. 


Dear Mr. Vance: 

I am immensely pleased, with your edi 
torial “JOHNNY DOUGHBOY’S AMER 
ICA.” It is evident that your thoughts on 
current conditions and future prospects run 
quite parallel to my own—and nothing makes 
any of us happier than to have others agree 
with us. 

I also want to compliment you on the 
general make-up of your paper. You have 
lifted its face quite pleasingly, and I think 
improved it generally. 

J. W. Cunningham 
Cunningham Lumber Co. 
Toledo, Ohio. 


Museum Pieces 
Gentlemen: 

I have a collection of old lumbering: pic- 
tures showing views of old saw mills, views 
of the camps and river scenes of the log 
drives, etc. In my collection I have the patent 
drawings from Washington, D.C., of the log 
turner, “a nigger,” as it was sometimes 
called, also the edger. These machines were 
first used at Muskegon. I also have a col- 
lection of old mill tools that were taken from 
Muskegon Lake. They include dogging 
hammers, marking hammers, log chains, etc. 

My excuse for doing this work is that 
my father John Torrent was a lumberman at 
Muskegon and participated in this business 
from 1865 to 1900. This has been my hobby 
for the past eight years. If you care for 
further information, I will be glad to serve 
you. 

Lewis Torrent 
Muskegon, Mich. 


Complaint Department 
Gentlemen: 

I have been a regular attendant at the 
retail lumbermen’s conventions in this section 
for many years and I wonder if perhaps that 
fact doesn’t give me license to voice just 
once (at a time when I believe 1943 conven- 
tion programs are still flexible) what I 
would like to hear at a lumbermen’s con- 
vention this year. Maybe you can do some- 
thing to help make my dreams come true. 

First, let me gripe a little. I’m sick and 
tired of sitting through meetings addressed 
by people who are trying to impress us 
dealers, or who have an axe to grind, or 
talk up in the clouds about things we can't 
take back home and use. I believe their 
place on 1943 wartime convention programs 
should be definitely limited or even elimi- 
nated, especially if they intend to carry on 
the same vein as they have in the past. 

I think (and I know others who share this 
view) that the most helpful program the as- 
sociations could present this year would be 
one on which other retail dealers who have 
met with considerable success in maintaining 
their volume of business and profits in spite 
of wartime restrictions would be the prin- 
cipal speakers—telling us how they went 
about making the contacts that landed them 
some work on a war job in their district, 
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PILOT ROCK PINE 


Soft-Textured Ponderosa from the John Day District of Eastern Oregon 
100% Kiln - Drie 6 Moore cross-circulation kilns of 


modern design. 






Modern manufacturing ,... 
equipment . . Planing mill. ‘4 








Specializing in 
SELECTS and 
No. 2 COMMON be 


Pilot Rock Sales Agency ~ 


203 Radio Central Bidg., Spokane, Wash. 














To meet unusual conditions 
in all parts of the world 


many special wood pro- 


FIR and PINE ducts, formerly made of 


On the War Production Line metal, are treated with 


Conservation Order M-208 indicates 
how vitally important are the war 
demands for Western Woods. Do- 
ing their part in supplying these 
essential needs, the Medford Cor- 
poration mills are making new rec- 
ords in speedy production. . 
manufacturing top-quality lumber 
in Ponderosa Pine, Sugar Pine, 
Douglas Fir and White Fir. Help- 
ing in the war effort to the best 
of our ability. 


Members Western Pine Assn., West Coast Lumbermen’s Assn. 
and West Coast Bureau of Lumber Grades and Inspection 


MEDFORD CORPORATION 


Medford, Oregon 






































Shevlin Pine Sal ( 
SELLING THE PRODUCTS OF DISTRIBUTORS OF SPECIES 
*THE McCLOUD RIVER LUMBER GHEVLIN INE saiaieeaiia aie 
COMPANY 
McCloud, Calif. bent ch pono (PINUS PONDEROSA) 
* a 
THE ————— 900 First National Soo Line Building SUGAR (Genuine White) PINE 
"Member of the Western Pine Associa- MINNEAPOLIS, MINNESOTA (PINUS LAMBERTIANA)} 
Kon, Pontend, Ovegen. DISTRICT SALES OFFICES: 
EF ; wana ee oan PP ttn ioe ‘ {DAN FRANCISCO 
- . r ° le- e ° 
Qraderosa, Pace Woodwork Rohawh 4-911 7° Toteshane Goutal o1Ga" "Eaten ear 
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Years of Specialization in 


are 
back of 


ing, swelling. 
ern factory, 


Telephone 7812 


Bradley-Miller Frames 


TIME has proved the surpassing 
quality of these superfine frames; 


Made in a mod- 
wood and work- as for 
manship are the BEST. 


BRADLEY, MILLER & COMPANY, 


Amemcanfiumherman 


Fine Frame Manufacture 


of Genuine 
WHITE PINE 


scientific seasoning, precision 
manufacturing. We also furnish 


proved their strength, endur- Ponderosa Pine frames-of same 
ance, weather-tightness, their manufacture and grade as the 
freedom from shrinking, warp- Genuine White Pine. For re- 


remodeling, as well 
B. M. 


pairs and 
new buildings, 


Here is Frames fill the bill. 


Bay City, Michigan 


Eastern Representative 





For All 
Construction 


North Carolina Pine, in great demand, 
meets many wartime needs. It’s the 
right lumber for defense housing and 
it makes good in war _ production 
plants. It’s the wood of beauty and 
utility, of strength, endurance and 





wear-resistance. Thoroughly seasoned, 
accurately manufactured, properly 
graded, it mills to a satiny smooth- 
ness. Supplied by the manufacturers 
listed below. 





ELLINGTON-FAY LUMBER CO. 
Fayetteville, N. C. 


SPA Grade Marked Lumber 
Mfrs. Flooring, Ceiling, Casing, Moldings, Roofers 
and Framing Lumber. Kiln Dried and Air Dried. 


BURRUSS LAND & LUMBER CO. 


Lynchbarg, Va. 
Kiln Dried, Grade Marked N. C. Pine. R. R. 
Material a specialty. Car Lining and Decking. 
Mills ix Va. and N. C. 





The Manufacturers named above produce all building items in North Carolina Pine 




















duced from long-wearing Ozark Mountain 


Oz 





WAAR CoE 


Co PSE ON. 





We challenge you to buy better flooring per dollar than Ozark Oak Flooring, pro- 
3 Oak. Put us to the test on your next order. 
Let Ozark Oak Flooring’s quality and value help og line up re-floor over old floor 
jobs, or to get the flooring business on war wor 


Act today! Send for FREE sample of Ozark Oak Flooring — With Prices. 


k Oak Flooring Co.,Inc 

ar ooring Co.,inc. BISMARCK. Mo. | 
StOOP1- a“ OP COOCOCOCORE GG O OOTP or 7 ge *f 
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or how they established some new unre- 
stricted lines of merchandise and made them 
pay—or how they concentrated on certain 
types of unrestricted work and built it into 
volume. 

Then too, I would like to hear something 
authoritative about the Government regula 
tions on our business. Not a lot of drive! 
that leaves us just where we started—not 
what we can’t do—but ideas of what chan- 
nels of business are still open to us—the 
kind of a talk that might suggest some ideas 
to which we might turn in this crisis. 

If I were alone in these opinions I don't 
know that I would feel justified in express- 
ing them this way, but my contact with other 
retailers in this district has revealed that 
others are thinking along these same lines. 

(Name withheld upon request.) 

@ We cannot agree with you that most 
convention speeches have been “Up in the 
clouds,” but your suggestion that suc- 
cessful dealers be the principal speakers 
has considerable merit.—Ed. 


Wood Research 


Gentlemen : 

We want to compliment you upon the 
excellent release on page 23 of the current 
issue of the American Lumberman maga- 
zine, entitled, “War-Time Wood Research.” 

We are particularly interested in this por- 
tion of your paper which deals with the 
following : 

4. Plastic wood 

5. “Impreg” and “Compreg” 

6. Wood Plastic 

7. Paper base Plastic of high strength. 

Dr. Fred Heath, Professor of chemistry 
on the Staff of the University of Florida, 
is now preparing a paper to be presented on 
October 23 before the Athenaeum Club here 
on the University campus, upon the subject 
of plastics. 

You will perhaps remember Dr. Heath is 
very prominent in the activities of the 
American Chemistry Society. We _ have 
agreed to assist him with such materials as 
we may find available for his address and 
also to be used for general educational pur- 
poses for the students of the University of 
Florida. 

H. S. Newins, 
Director 


Arthur Hood's Book 


Gentlemen: 

Please tell me further of Arthur Hood’s 
book referred to on page 35 your number for 
October 17, 1942. 

Or if you have a copy, you may send same 
on the usual publishers 5-day trial basis. 

Is the author from Minneapolis? 

L. F. Maine 
Neopit, Wis. 

@ In reply to your inquiry of October 
19, regarding Arthur Hood’s book re- 
ferred to on page 35 of the October 17 
issue of the American Lumberman, we 
have none of these on hand at the mo- 
ment. I expect however, to see Mr. Hood 
this week, and will arrange to have him 
deliver a number of copies. As soon as 
they arrive, a copy will be sent to you and 
that should be within the next few days. 
There is no charge for the book. 

Yes, the author is from Minneapolis.— 
Ed. 
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Lake States Producers 


The regular Fall Meeting of the Northern 
lemlock & Hardwood Manufacturers’ As- 
ociation on Oct. 22 in Milwaukee, Wis., 
rowded into one day deliberations and dis- 
ussions and explanations of the problems 
onfronting that industry which it would 
eem would take the manufacturers a month 
o digest and straighten out. About 60 pro- 
lucers, including many small operators, were 
resent. The desire and willingness of these 
inanufacturers to co-operate to the fullest ex- 
ent with the Government in producing lum- 
ber in line with Government regulations and 
estrictions was heartening for the success 
i the war effort of the United Nations. 

The association meeting opened at 9 a. m., 
and after listening to Mr. Gallower, a rep- 
resentative of WPB, tell of the metal salvage 
campaign and the methods which the lumber 
industry might use to increase its contribu- 
tion, F. M. Ducker, association traffic man- 
ager, discussed current traffic and rate mat- 
ters, and O. T. Swan, secretary-manager, 
told of recent developments in the industry. 
Then the association meeting temporarily ad- 
journed in order to hold a meeting of all 
Lake States lumber manufacturers, includ- 
ing non-members. 


Hardwood and Softwood Producers Meet 


H. W. Johannes was elected chairman 
and Harvey Newell was chosen as secretary 
i the meeting open to all persons subject to 
iorthern hardwood or softwood OPA price 
ders No. 222 or 223. 

Mr. Johannes explained the OPA regula- 
ions and answered with intelligent clear- 
1ess the questions put to him by the inter- 
‘sted audience. He urged strict compliance 
vith price regulations, pointing out that there 
re definite provisions in the law whereby 
he producers through an industry commit- 
could reopen the subject and present 
heir case as to any matters in need of ad- 
ustment or clarification. 

After Mr. Johannes’ explanation and 
answering of questions, a resolution was 
unanimously adopted that those present go 
on record as petitioning the OPA to appoint 

regional lumber advisory committee as 
ovided in the Price Control Act. This con- 
uded the producers’ meeting, and follow- 
ng adjournment all were invited to continue 

the association meeting. 
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Association Meeting Resumed 


R. B. Goodman re-opened the association 
meeting by telling how the Goodman Lum- 
ber Co., Goodman, Wis., is building up com- 
pany morale by getting the employees inter- 
ested in protecting life and property and 
making them feel that they are a definite 
part of the war effort. This “Code for Pro- 
tection of Life and Property in War Pro- 
duction” is made available in pamphlet form 
by the Goodman Lumber Co. 

While still at the luncheon tables, Thomas 
\W. Melham, OPA tire representative, told 
the lumber manufacturers about the rules 
and regulations governing tires, explained 
how they can be obtained, and the informa- 
tion required by the authorities. The lum- 
ber manufacturers were assured that no ve- 
hicle classed as commercial will have to turn 


in tires. 
lowed. 


A question and answer period fol- 


Again assembling in the meeting room, a 
motor transport lumber grading rule was 
discussed and a proposed special truck body 
grade was submitted, as follows: 

“No. 1 Common Sound Cutting. 


“Where the No. 1 common grade specifies 
Clear Face Cutting, a special grade of No. 
1 Common may be made, specifying Sound 
instead of Clear Face Cutting. Minimum 
Sound Cutting (similar to No. 2 Sound Cut- 
ting Page 44 NHLA Rules): 1x4 inches 
by 86 inches long. (The dimensions of the 
minimum one-piece cutting in thicker stock 
might change with the various thicknesses 
required in the truck bodies.) 


“The Ordnance Department would pur- 
chase the Standard No. 1 Common, also 
Special No. 1 Common Sound Cutting and 
the same minimum size cutting would apply 
to both grades. 


“The above would simplify instructions to 
inspectors, also interpretation, reduce the 
waste and increase the volume available by 
more than 50 percent.” 

It was finally left to Mr. Johannes, chair- 
man of the association’s Bureau of Grades, 
to develop this proposal and transmit it to 
M. W. Stark, production consultant in the 
motor transport division of the Quartermas- 
ter General, U. S. Army. 


Hear Lumber Production Chief 


H. E. Holman, chief of Lumber produc- 
tion, WPB, Washington, D. C., informed 
these Lake States lumber manufacturers of 
the lumber production activities of WPB. 
He covered the subjects of man power and 
draft deferment in trying to help the manu- 
facturers solve the problem of increased 
production, and urged these employers to 
furnish to the U. S. Employment offices, 
information and specific instances concern- 
ing their operations, which will in turn help 
that department to co-operate in solving 
problems within its jurisdiction. But he em- 
phasized that specific instances of the prob- 
lem wanting solution must be given. 

H. S. Crosby, of the association’s staff, 
discussed the subject of draft deferment for 
essential employees. He stressed the point 
that employers should make an inventory of 
their employees and obtain information as 
to the status of each man employed and the 
possibility of his entering the service, and 
suggested that employers institute a train- 
ing service in order to fill vacancies caused 
by the draft. 


Mr. Wallner of the War Production 
Board discussed the subject of wire for car 
staking. He pointed out that a-.considerable 
saving could be accomplished.in the use of 
wire if others would adopt the plan of 
making up some lengths with loops on each 
end and composed of several strands which 
are slipped over the stakes near the top of 
the load. These, he says, can be used over 
and over again and result in considerable 
saving in wire used. 

Two members of the Milwaukee, Wis., 
office and one member of the Iron Mountain, 
Mich., office of WPB were present to help 
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clear up difficulties pertaining to priorities 
and so on. 

A meeting of the association’s board of 
directors immediately followed the open 
meeting. 

Harold C. Collins, Schofield, Wis., presi- 
dent of the Northern Hemlock & Hard- 
wood Manufacturers’ Association, presided 
at that organization’s meetings. 


Northern California 
Retailers Annnal 


Approximately 150 retailers and whole- 
salers of northern California attended the 
third annual convention of the Lumber Mer- 
chants Association of Northern California 
held in San Francisco on Oct. 16. President 
Ray Clotfelter presided at the business 
meeting. 


All members of the board of directors 
were reelected to office as were the incum- 
bent officers. 


The association officers are: president, Ray 
Clotfelter, W. R. Spalding Lumber Co., 
Visalia; vice-president, F. Dean Prescott, 
Valley Lumber Co., Fresno; treasurer, I. E. 
Horton, South City Lumber & Supply Co., 
South San Francisco; secretary, Bernard B. 
Barber, Fresno. 


In a message to dealers, Kenneth Smith, 
president of the California Redwood Asso- 
ciation, and toastmaster of the convention 
luncheon, pointed out that even at the $200 
maximum, there is a tremendous potential 
volume of lumber business in the farm mar- 
ket, building maintenance market, and in 
home renovations awaiting an easing of cur- 
rent war-born restrictions. In the antici- 
pated large scale building market after the 
war, he foresees an exciting building world 
in which new products will strongly influ- 
ence architectural design and construction 
methods and in which conventional mate- 
rials must be re-examined, not only for pos- 
sible improvement and utility or beauty, but 
also for cost of production as compared with 
the new products. 


In the keynote address on “What Are We 
Defending ?”, Capt. A. A. Nichoson, assist- 
ant to the vice-president of the Texas Com- 
pany, left the thought with the members in 
attendance that no matter what the hard- 
ships we have to undergo to preserve our 
freedom, they would all be worthwhile, and 
that nothing matters except victory over the 
Axis powers. 


Col. W. B. Greeley, secretary-manager of 
the West Coast Lumbermen’s Association, 
reporting on the “Sawmills’ Position” in the 
current war, presented the reason why the 
mills were unable to supply the retail dealers 
with the lumber they wanted, pointing out 
out that the government building program is 
so great that it is taxing the Douglas fir 
mills to their capacity, and still the orders 
are piling up. It will probably be some time, 
he said, before the mills will be in position 
to supply the retail dealer again as they have 
in the past. 

“Air Power For Victory” was the sub- 
ject presented in an enlightening address by 
Geoffrey F. Morgan, manager speakers bu- 
reau division of industrial and public rela- 
tions, Douglas Aircraft Co. 

The convention was closed with an eve- 
ning dinner and entertainment. 


’ District, 
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Plans for Annuals of NLMA, 
AFPI, and TECO 


The annual meetings of the National 
Lumber Mansfacturers’ Association, Amer- 
ican Forest Products Industries, Inc., and 
Timber Engineering Co. will open Nov. 13 
and 14 at the Blackstone Hotel, Chicago, 
with preliminary conferences on revision of 
American Lumber Standards. 

The tentative program includes a meeting 
on Nov. 16 at 10 a. m. of the NLMA com- 
mittee on nominations and recommendations. 
At the same time the NLMA forest conser- 
vation committee will meet and an open 
conference on methods of reporting and pub- 
lishing Lumber Trade Barometer Statistics 
will take place. 

Tuesday the AFPI public relations com- 
mittee will hold an executive meeting at 10 
a. m. At the same time the NLMA trade 
promotion committee will hold an open 
meeting to consider AFPI special promotion 
projects and TECO projects and activities. 
Simultaneously, also, the NLMA committee 
on resolutions will hold an open conference 
on federal income tax and war contract re- 
negotiation. 

At 8 a. m. on Nov. 18 the AFPI commit- 
tee on nominations and recommendations 
will meet. At 10 a. m. there will be an 
open meeting of the Lumber and Timber 
Products War committee, followed by a con- 
ference with War Agency officials. The 
luncheon at noon includes a special lumber 
war program, to be followed in the after- 
noon by lumber post-war consideration. In 
the evening there will be lumber war movies 
and entertainment. 

The sessions on Nov. 19 will start at 8 
a. m. and include the annual business meet- 
ings of the stockholders, subscribers, and 
directors and NLMA, AFPI, and TECO. 


Wooden Box Association 


Fruit and vegetable shippers face dimin- 
ishing shook shipments from western box 
factories, according to the information de- 
veloped at a meeting called by the Pacific 
Division of the National Wooden Box As- 
sociation in San Francisco, Calif., Sept. 28. 

The meeting was attended by representa- 
tives of the western pine shook industry 
supplying California, Arizona, Colorado, 
New Mexico and Texas perishable shippers. 
In joint conference also were purchasing 
officers of. USA Quartermaster Corps, USA 
Ordnance Department, Navy Purchasing 
Office, Navy Provisions Office, AMA Lease- 
Lend, USDA Forestry Service, and repre- 
sentatives of the priorities section of the 


WPB. 


Ontario District Annual 


The annual meeting of the Southwestern 
Ontario Retail Lumber Dealers’ 
Association, was held at Chatham, Ont., Oct. 
22 and was one of the best meetings ever 
held. The attendance was representative of 
all district and totalled thirty-eight. 
President T. D. Belton, Sarnia, presided. 
The chief guests were Phil T. Davis, Ot- 
tawa, assistant to the Timber Controller for 
Retail Lumber in Eastern Canada, and A. A. 


Streatfield, Toronto, of O.R.L. 
D.A. 

Election of officers for the coming year 
resulted as follows: President, F. Fraser, 
Windsor; vice-president, B. Fraser, Chat- 
ham; secretary-treasurer, W. A. Mclnnes, 
London. 

One of the chief results of the meeting 
was the forwarding of a strong resolution to 
the Minister of Finance, Ottawa, opposing 
the extension of the activities of Wartime 
Housing Limited from the field of temporary 
housing for war workers into the field of 
permanent housing within old established 
municipalities. 

Texas Association 

The Lumbermen’s Association of Texas 
added 503 new members to its association 
roster in 386 days, in a membership drive 
of which A. B. Sammons was chairman. 
This makes 76 percent of the yards of Texas 
members of the State association. 

There are still about 350 non-member 
yards in the State, and President Sammons 
has appointed Lynn Boyd, of Pampa, chair- 
man of the membership drive for the com- 
ing year, which will be for associate sawmill 
members also. The association already has 
a large and enthusiastic representation of 
sawmills. 


Southwestern Membership 


The Southwestern Lumbermen’s Associa- 
tion has passed the 200 mark in its mem- 
bership campaign during the first nine 
months of 1942, in Missouri, Kansas, Okla- 
homa, and Arkansas, making the largest in- 
crease in many years. The Southwestern 
urges all non-members in its territory to 
join and add their strength and influence to 
the association so that it can be of even 
greater value to the membership in the re- 
construction era ahead. 


New York Salesmen 


The Lumber Salesmen’s Association of 
New York held a well attended and instruc- 
tive meeting on Oct. 15, at which Messrs. 
Harvey and Redlein of WPB New York 
regional office gave talks on priorities, fol- 
lowed by general forum discussion. This 
was one of the best and most informative 
meetings held in some time, as both WPB 
representatives knew the subject of priorities 
from every angle. The program committee 
advised that it has secured a leading speaker 
who will talk on “The news behind the 
news at Washington,” at an open meeting 
on Nov. 19. 


president 


Florida's Semi-Annual Meeting 

Leon Williams, priority specialist of the 
regional WPB office in Atlanta, told the 
Florida Lumber & Millwork Association at 
its semi-annual meeting in Jacksonville, Oct. 
15, that the Nation is looking to Florida and 
other southeastern States to play a major 
role in helping to eliminate an expected lum- 
ber shortage in 1943. 

General discussions of all phases and prob- 
lems of the industry were held during the 
afternoon session. 

Mercer M. Parrish, of Jacksonville, Flor- 
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ida director of the Federal Housing Admin- 
istration, told the assembly that between 
2,500 and 3,000 new homes for war workers 
in Defense areas in this State had been 
authorized. 

T. H. Thomas, lumber specialist of the 
OPA with headquarters in Atlanta, and 
George H. Andrews and W. E. Wilcox, of 
the WPB office in Jacksonville, also ad- 
dressed the conference and took part in the 
discussions. 

A. L. Combs, of Gainesville, president of 
the State association, presided. 


Montana Retailers' Annual 


The Montana Retail Lumbermen’s Asso 
ciation will hold its annual convention and 
war conference at Billings, Mont., on Noy. 
6 and 7 at the Northern Hotel. Amone 
other speakers is Ray Saberson, trade pro- 
motion manager of Weyerhaeuser Sales Co., 
St. Paul, Minn. A committee of Billings 
dealers, headed by Grant Boorman, Northern 
Lumber Co., is in charge of making arrange- 
ments. 


Coming Conventions 


Nov. 6-7—Montana 
Association, 


Retail Lumbermen’s 

Northern Hotel, Billings, 
Mont. Convention and war conference. 

Nov. 12-13—Associated Cooperage Indus- 
tries of America, Memphis, Tenn. Semi- 
annual. 

Nov. 16-21— National Lumber Manufac- 
turers’ Association, American Forest 
Products Industries, and Timber Engi- 
neering Co., Blackstone Hotel, Chicago, 

Nov. 20—Retail Lumber Dealers’ Associa- 
tion of Maine, Elmwood Hotel, Water- 
ville, Maine. Annual. 

Dec. 5— Massachusetts Retail Lumber 
Dealers’ Association, Copley-Plaza Ho- 
tel, Boston, Mass. Annual. 

Dec. 16—Quebec Province Wholesale Lum- 
ber Association, Queen’s Hotel, Mont- 
real, P. Q., Canada. Annual. 

Jan. 12-13 or 13-14—Carolina Lumber & 
3uilding Supply Association, Greens- 
boro, N. C. 

Jan. 13—New England Wholesale Lumber 
Association, University Club, Boston, 
Mass. Annual. 

Jan. 19-20— Kentucky 
Dealers Association, Brown Hotel, 
Louisville, Ky. Dealers war conference. 

Jan. 19-20— Northwestern Lumbermen’s 
Association, Radisson Hotel, Minne- 
apolis, Minn. Lumbermen’s war con- 
ference. 

Jan, 21-22-23—Pacific Logging Congress, 
Multnomah Hotel, Portland, Ore. An- 
nual. 

Jan. 27-28—Ohio Association of Retai! 
Lumber Dealers, Columbus, Ohio. Vic- 
tory merchandising conference. 

Feb. 2-3—Michigan Retail Lumber Deal- 
ers’ Association, Pantlind Hotel, Grand 
Rapids, Mich. War conference. 

Feb. 3-4—Southwestern Lumbermen’s As 
sociation, Municipal Auditorium, Kan- 
sas City, Mo. War conference. 

Feb. 4-5—Iowa Retail Lumbermen’s Asso- 
ciation, Fort Des Moines Hotel, Des 
Moines, Iowa. Annual Victory Merchan 
dising Clinic. 

Feb. 9-10—Illinois 
Dealers 


Retail Lumber 


Lumber & Materia! 
Association, Sherman Hotel, 
Chicago. Lumber war conference. 
Feb. 16-17— Wisconsin Retail Lumber- 
men’s Association, Milwaukee Audito- 
rium, Milwaukee, Wis. Annual. 
Feb. 18-19-20—Ontario Retail 
Dealers Association, Inc., Royal 
Hotel, Toronto, Canada. Annual. 
Feb. 25—Virginia Building Material As- 
sociation, John Marshall Hotel, Rich- 

mond, Va. War conference. 

Feb. 25-26—Nebraska Lumber Merchants’ 
Association, Omaha, Neb. War confer- 
ence. 

April 12-13-14—Lumbermen’s Association 
of Texas, San Antonio, Tex. 


Lumber 
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- ¢ Reports from Lumber Markets 











Information contained in this department comes directly from American Lumberman rep- 
resentatives located in these cities. 


Baltimore, Md.; Buffalo, N. Y.: Cincinnati, Ohio; New York City: Philadelphia, Pa.; Norfolk, Va.; 
yg ee La.: Memphis, Tenn.; New Orleans, La.; Jacksonville, Fla.; Houston, Tex.:; Birmingham, 


Ala.; 
Wash.; Tacoma, Wash.; San Francisco, Calif.; 


General Review 


Studies by OPA and WPB are resulting 
in the issuance of new controlling orders 
for the lumber industry almost daily. The 
trend of these orders is more and more 
toward complete utilization of the resources 
of the lumber industry for the war effort. 
The regulations now fall not only on civilian 
uses of lumber products but also on Govern- 
ment uses which are not deemed strictly 
essential. 

Donald Nelson summed up the situation 
in a blunt statement to the effect that road 
building, bridge building, public works of all 
types must stop, and priority assistance to 
such Federal and State projects will be re- 
voked. 

One concrete step toward war use only 
for lumber is newly issued WPB order No. 
218 which freezes all stocks of Douglas fir 
at the mills west of the Cascade mountains 
in grades above number 2 common. The 
Corps of Army Engineers has sole procure- 
ment control over deliveries of these better 
grades not included in the earlier freeze or- 
der. The effective date is Oct. 29 but any 
Douglas fir in transit on that date may 
be delivered to its destination. 

Box plants are really on the hop in their 
quest for lumber. Much of this lumber 
comes from the smaller mills and “port- 
ables” and as the latter move from place to 
place and the yard piles are shipped out, 
there remain the pile bottoms that are being 
sawed into box boards in clearing up the 
abandoned yard. In the present emergency 
the clearing of some 800 temporary mill 
yards in the New England area that was 
swept by the 1938 hurricane has yielded a 
considerable quantity of low grade box pine 
cut from pile bottoms after the lumber from 
most of these yards had been rushed away 
to fill urgent war orders. As a rule these 
pile bottoms are left to rot in the ground. 

It is the failure to produce lumber up to 
the country’s mill capacity that is causing 
grave embarrassment to the war program 
as well as to all branches of the lumber in- 
dustry. Labor scarcity and labor turnover 
is the direct cause of the drop in lumber 
production. The War Manpower Commis- 
sion has been created to correct this situa- 
tion and it is moving promptly and vigor- 
ously. It found in the sawmill and logging 
industries a monthly labor turnover of ap- 
proximately ten percent, and a lack of pro- 
ductive capacity—in numbers and quality of 
service—fully 25 percent below normal. The 
shift from skilled to unskilled workers was 
further retarding the production effort and 
output. This was as true in the South and 
Northeast as in the middle and far West. 
The Commission has made a start by de- 
claring twelve Western states to be a “crit- 
ical labor area” within which labor must 
conform to specified rules to govern the 
transfer of the individual worker. In the 
lumber industry the worker—skilled or un- 


ansas City, Mo.; St. Louis, Mo.:; Minneapolis, Minn.; Portland, Ore.; Seattle, Wash.; Spokane, 
oston, Mass. 


skilled—may not move to another job with- 
out securing the assent of the district office 
of the U. S. Employment Service. The com- 
mission has the power to divert workers to 
the sawmills and logging camps to meet any 
war emergency call for increased produc- 
tion. 

Log inventories on the West Coast usually 
at peak in September and October are said 
to be less than half of the average of the 
past five years. The same trend is noted in 
reports reaching this office from all lumber- 
ing centers in the country including Eastern 
and Western Canada. The magnet that is 
depleting logging and lumbering crews is the 
Army, Navy, the munition plants and the 
ship yards. If the war effort must have an 
adequate supply of lumber, the Manpower 
Commission must divert an adequate supply 
of experienced workers to produce the logs 
and the lumber up to the rated capacity of 
our sawmills which could be carried well 
above forty billion feet annually, instead of 
eight to ten billion feet less, which is the 
present estimate for 1942 and 1943. 


Demand 


Eastern Market 


Lumber transactions at BOSTON are so 
closely related to the war effort with 
civilian prices at fixed ceilings set by 
OPA, construction projects limited to 
most essential war needs, and shipments 
from the mills on the West Coast further 
checked by WPB order No. L-218 that 
there is very little current activity in 
local offices beyond the day to day strug- 
gle to secure shipment of orders that 
have been long delayed even though cov- 
ered by well rated priorities. As a source 
of supply for low grade pine the holdings 
of “hurricane” pine in the hands of East- 
ern Pine Sales Corporation and the North- 
eastern Timber Salvage Administration 
are completely covered by orders and the 
last end of this vast stock of lumber is 
rapidly being moved to projects closely 
related to the war effort. 

Distributors of North Carolina pine at 
BALTIMORE report increasing difficulties. 
Added restrictions, inability to secure 
stocks and current wage scales are the 
chief sources of trouble. Long leaf pine 
situation is practically the same. Cypress 
is being drawn upon to an increasing 
extent for unique uses, in spite of its 
higher cost. Many Baltimore distributors 
have had a large fir business and the 
recent freezing of that species, down to 
grade 3 has changed their outlook. Hard- 
woods are in increasing demand. 

The BUFFALO lumber trade continues 
active so far as orders for defense plants 
and housing is concerned, with a scarcity 
reported in most stocks. No large amount 
of home repair work is being done, but 
there is considerable new housing activity 
in the suburbs of the city. Retail stocks 
have been much depleted and it is difficult 
to replace promptly after sales are made. 
A strong market prevails in all varieties 
of iumber. Mills report that labor short- 


ages are impeding their operations to a 
large extent. 

Demand for hardwoods in the Buffalo 
market continues on a large scale and 
the leading woods are in small supply. 
These include oak, maple and birch in 
A great share of the business 


particular. 
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is coming from defense plants, which now 
include some of the leading furniture 
concerns. Hardwood flooring is obtain- 
able in fair quantity. Prices in various 
hardwoods are holding strong. 

West Coast pines continue scarce in 
most grades, according to Buffalo whole- 
salers, who are obliged to do much shop- 
ping around to get any supplies. It is 
reported that uppers in Ponderosa and 
sugar pine can be obtained occasionally, 
but other grades are difficult to obtain. 

Stocks of Northern pine are reported 
in the Buffalo market to be very scarce. 
The demand is strong in the box grades, 
owing to the unusual amount of activity 
among defense plants. Eastern pine is 
being bought to some extent, but the 
quantity offered is small. 


North Central Market 


More orders for northern pine delivery 
have been accepted by mills in the head 
of the lakes region during the past two 
weeks. than during the fortnight previous, 
MINNEAPOLIS sources report. AS a re- 
sult the unfilled order file has been raised 
to in the neighborhood of 8,500,000 feet 
as compared with 8,385,000 feet two weeks 
ago, though it stood at 8,765,000 at the 
end of last week. The present figure, how- 
ever, is almost double that of last year 
at a corresponding date. Despite the con- 
tinued difficulty of obtaining material in 
quantity within a reasonable time, orders 
continue to pour in, the total to date this 
year calling for 91,650,000 feet as com- 
pared with about 107,000,000 feet last year 
up to this time. 


Southwest Market 


Mills in the KANSAS CITY area still are 
unable to accept all the orders for lumber 
offered them by the government in face 
of the fact that restrictions on civilian 
consumptions are the most drastic of the 
war period to date. It is estimated that 
war purchases are absorbing 80 percent 
of the district’s current output, with 
civilian takings about 20 percent, the 
lightest of the war. Unfilled order files cf 
mills are equal to capacity production for 
fully four weeks. In the most recent buy- 
ing by the government, mills in this area 
were said to have booked only about 65 
percent of the volume offered them. Soft- 
wood markets still continue at the ceiling 
levels, with rumors in the industry of 
some upward revisions of the maximums. 
The demands of the farm trade is re- 
ported to be tremendous this season, espe- 
cially since the need is great for grain 
storage bins and shelters for hogs. Only 
a small percentage of the orders for the 
agricultural community is being filled, 
because yards cannot possibly operate on 
the $3.50 markup to cover costs. There is 
a hope in KC that the OPA will establish 
dollars-and-cents maximum prices on re- 
tail sales, replacing the cumbersome 
formula of the general maximum price 
regulation. Red cedar shingles are selling 
well and are hard to get. The same situa- 
tion exists on all other woods and mills 
accepting some new business will not 
promise shipments in less than 60 to 90 
days. 

One possible bright spot in the KANSAS 
CITY area was the report that the turn- 
over of labor at the mills is slowing up. 
Production still is affected adversely by 
the shortage of labor and the inability to 
obtain supplies. 


Southern Market 

Conditions in the lumber industry in 
and about MEMPHIS have undergone no 
change during the fortnight just passed. 
The retail trade continues stymied. This 
situation has brought about an unusual 
condition in the building-wrecking trade 
here. Formerly wrecking concerns were 
bidding for old buildings to demolish for 
the brick they contained. Now the brick 
are accumulating by the millions and prac- 
tically valueless—but the salvaged lumber 
has high value and wreckers are now 
tearing down buildings for the lumber 
value. 


West Coast Market 


Government business still holds the 
spotlight so far as TACOMA, WASH., lum- 
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STEP OUT 


FOR NEW BUSINESS 


witt MAPLE! 





FOOD PLANTS .. one of 
many needs for Maple today 


Depertuntites everywhere for Maple 
Flooring jobs! New defense projects, 
factory rehabilitation, farm buildings, 
defense housing, and other 1942 re- 
quirements—improving and remodel- 
ing—emphasize Hard Maple’s advan- 
| tages—beauty, low upkeep, sanitation, 
and long life. 


Northern Hard Maple offers the 
best value in flooring—and its range 
of thicknesses fit every flooring need: 


Popular 25/32” x 114” to 3%” face 
widths—for homes, schools, com- 
mercial, industrial and recreational 
buildings. 

| For laying over old floors—*,” and 
*”, in face widths 1%”, 2”, and 
2%”—ideal for home improvement 
and repair. 

Heavy duty— 33/32”, 41/32”, ana 

| 53/32”, in 2”, 2%”, and 3%” widths 
—unequaled for floors subjected to 

| unusual strain and heavy traffic. 


Stock MFMA Maple now for profitable 


building business. Write for Grading 
tules booklet and photo-descriptive 


~~" MAPLE FLOORING 
MANUFACTURERS ASSOCIATION 


1795 McCormick Building, Chicago, Illinois 
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ber mills are concerned and there is no 
immediate indication that the situation 
will change. But despite this, private 
inquiries are numerous and mill men are 
of the opinion that orders would be plenti- 
ful were they in a position to give them 
proper attention. Production of airplane 
spruce is rapidly becoming a major item 
among mills throughout this area. Not 
only are large quantities of this timber 
being logged in both private and govern- 
ment owned reserves, but an increasing 
number of mills are being chosen to proc- 
ess the logs for use in aircraft manu- 
facture. It is the consensus of many mill 
men that the demand for airplane spruce 
is going to increase and they are planning 
to care for heavy production schedules of 
this item. 

There is no noteworthy change in the 
demand for PUGET SOUND lumber prod- 


ucts. Briefly expressed there is a demand 
for all the lumber obtainable and the 
source may be either government or do- 


mestic. A mild dry fall plus freezing of 
labor to the job has contributed to pro- 
duction. No lumber is moving below 
ceiling prices. 

The machinery of trading has been upset 
by the government’s order effective Oct. 
29th limiting sales of Douglas fir to the 
government central agency or to con- 
sumers it ok’s. There is likely to be a 
rush to cover on this, but the full impli- 
cations of the order await clarification 
by practice. Some are wondering if the 
order will apply to all softwoods. 

Tne railroads continue to be very effi- 
cient, but some shippers have had cars 
delayed. Whether this is due to shortage 
of cars or delays in unloading at the ports 
is not clear. 

Demand for shingles and cedar siding is 
strong, especially in shingles. Siding is 
oversold in the narrow widths. Ceiling 
prices for shingles are being paid direct 
to the mills in many instances. This is 
leaving the wholesaler out on a limb. 


Supply 


. 
Pines 

Labor conditions in the shortleaf pine 
belt, which extends from Virginia way 


down South and also a little to the West- 
ward, are becoming more strained every 
day. Many small mills are out of business 
and cannot start up again even if they 
could borrow the money. Many large mills 
are only working part time, and this is 
very expensive. 

Washington rumor has it that some ceil- 
ing prices will be changed between now 
and December Ist, and these new prices 
will be retroactive. This feature is an- 
other item that is tending to keep mills 
from selling if they have the lumber for 
sale. 

Production of northern pine is main- 
taining a high level for this time of year, 
the Northern Pine Manufacturers associa- 
tion, with offices in MINNEAPOLIS, re- 
ports. Some 2,400,000 feet were cut during 
the past week, as compared with 1,500,000 
during the corresponding week last year, 
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In line with the Federal Government's wishes, we are co- 
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Just as soon as Army and Navy requirements 
are met, we will be anxious to get back to serving our 
regular customers with the same courteous attention and 
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and the total to date in 1942 is around 
100,000,000 feet, while up to this time im 
1941 only 85,500,000 feet had been pro-- 
duced. Shipments this year total 94,008,-- 
000 feet; last year, to this date, 101,500,-- 
000 feet. Stocks are being steadily built: 
by manufacturers, though not rapidly, and’ 
at present total 62,000,000 feet as com- 
pared with the 85,000,000 feet on hand the 
first of November a year ago. 


Hardwoods 

Hardwoods are hitting their stride but 
largely for government works. Mills 
around MEMPHIS are shipping from 15 to 
25 percent more than they are producing 
and that much more than normal produc- 
tion. Inventories continue to decline. Prices 
are generally at ceiling levels. The govern- 
ment is expected to buy many million 
more feet of hardwood boards to meet the 
deficiency of softwoods. 


West Coast Woods 


Supplies of all sorts are less in SK-~ 
ATTLE. All trading starts with locating; 
lumber to buy. Shingles at last report are 
some 1500 cars oversold and many shingle 
mills have sold their output for the bal- 
ance of the year. A little wide cedar sid- 
ing is available but log shortages are: 
interfering with production of this fuamber 
and the shingle demand is so strong sid- 
ing and lumber manufacturers compete 
for it. Canada is using practically all its: 
production which further reduces shingle: 
supplies. 

The majority of logging operators now 
are operating on an overtime basis and 
getting $1.00 to $1.50 extra for their logs. 

Some BRITISH COLUMBIA loggers and 
lumbermen are beginning to doubt 
whether the price control theory can’t be 
carried to the point where it becomes a 
brake on production. 

Output of logs and lumber on the west 
coast is sharply down from last year and 
usually the situation is explained by ref- 
erences to labor shortages. 

But there is also the fact that some of 
the smaller logging operators have found 
it impossible to meet wage increases and 
other mounting production costs and con- 
tinue to sell their product at the pre- 
vailing low ceiling price. They have sim- 
ply shut down their camps. 

One lumber association estimates that 
those mills cutting over 25 percent domes- 
tic would show a loss, and present re- 
strictions require that 75 percent of the 
output stay in Canada. 


Other Woods 


With a huge potential demand for 
northern. white cedar assured the advent 
of cold weather which makes north woods 
operations feasible finds manufacturers 
confronted with a labor shortage which 
may present serious obstacles, reports 
from MINNEAPOLIS indicate. While op- 
erators are not willing to go on record 
as predicting a curtailed cut because of 
labor difficulties they admit that high 
wages in other lines are likely to prove 
a determining factor, and it is possible 
that the present shortage of posts and 
poles may be only partly relieved. All 
available material will find a ready mar- 
ket, they report. 


Flooring 

Oak flooring continues to go slowly, ex- 
cept for the large quantities of Victory 
yrade being bought for government pro- 
jects. Still prices continue steady and but 
$2 or $3 off last qucted lists. 


Logs 

An adequate supply of competent labor 
to keep logging camps operating at near 
normal ratio is one of the most important 
problems confronting operators in the 
TACOMA, WASH., area. Weather condi- 
tions so far this Fall have been conducive 
to unhampered logging operations, but the 
time for the beginning of the customary 
seasonal rains is now overdue and loggers 
do not anticipate that they will be able 
to push their luck much longer in this 
respect. Although present log supplies 
are adequate, reserves are low and the 
general outlook for the remainder of the 
Fall and Winter is not too encouraging. 
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Survey Locates Lumber Available to Dealers 


In the face of lumber shortages and the 
inability of many retailers to secure delivery 
of lumber stocks to their yards the AMER- 
ICAN LUMBERMAN has conducted a survey 
of a large number of leading lumber manu- 
facturers and located considerable quantities 
of lumber which is available for shipment to 
retail outlets. 

The types of such lumber are as follows. 
The names of manufacturers who have these 
items available will be furnished upon re- 
quest to those who write to the AMERICAN 
LLUMBERMAN, 431 S. Dearborn St., Chicago, 
stating which of the items interests them. 


REDWOOD 


Upper grades of Bevel and Bungalow 


Sidings 
Finish Lumber 


Carpenters Mouldings 


Wide Clears 
Thin Finish 


Zalusters and Porch Rail 


Pickets 


Window and Door Frames 


Qrtd. White Oak 
4-4 No. 1 C&Btr. 
5-4 No. 1 C&Btr. 
8-4 No. 1 C&S 
8-4 FAS 
Plain White Oak 
5-8 Logrun 
1-4 FAS 
4-4 No. 1 C&S 
1-4 No. 2 & No. 3-A 
Com. 
5-4 Sd. Wmy. 
5-4 FAS 
5-4 Body 
5-4 No. 1 C&S 
5-4 No. 2 Com. 
6-4 Body 
6-4 No. 1 C&S 
6-4 No. 2 Com. 
8-4 No. 2 Com. 
12-4 No. 1 C&Btr. 
Plain Red Oak 
5-8 Logrun 
1-4 No. 2 & No. 3-A 
Com. 
4 Sd. Wmy. 
5-4 No. 2 Com. 
6-4 No. 1 C&Btr. 
6-4 No. 2 Com. 
8-4 FAS 
Qrtd. Red Oak 
1-4 No. 1 C&S 
5-4 No. 1 C&S 
Plain Red Gum 
1-4 No. 1 C&S 
6-4 No. 1 C&S 
6-4 FAS 
8-4 No. 1 C&S, Qrtd. 
Qrtd. Sap Gum 
4-4 No. 1 C&S 
6-4 No. 1 C&S 
8-4 No. 1 C&Btr. 
Plain Sap Gum 
5-8 Logrun 
-4 No. 1 C&S 
No. 2 Com. 


to 


5-4 No. 1 C&S 
5-4 No. 2 Com. 


1 C&S 
6-4 No. 2 Com. 
8-4 No. 2 Com. 


Cottonwood 

4-4 No. 1 Com. & 
Sel. 

3-4 No. 2 Common 

z z No. 2 Common 

4 No. 2 Common 

Seutiiansn Soft Elm 

4-4x12&Up 1s & 2s 

5-4 No. 1 Com. & 
Sel. 

6-4 No. 2 Common 

6-4 No. 3 Common 

Quartered Sap Gum 

6-4 ls & 2s 

6-4 No. 1 Com. & 
Sel. 

Plain Sap Gum 

4-4 Ils & 2s 

5-4 No. 2 Common 

4-4 No. 3 Common 

2-4 No. 3 Common 





Tupelo & Black 
Gum 


5-4 Logrun, Tupelo 
5-4 No. 2 Com., 
Tupelo 


8-4 Logrun, Qrt. 


Black Gum 
8-4 No. 2 Com., Qrt. 


Black Gum 
Pecan 
4-4 No. 2 Com. 
6-4 Logrun 
6-4 No. 2 Com. 
8-4 No. 2 Com. 


Plain Sycamore 

4-4 Logrun 

5-8 Logrun 

5-4 Logrun 

Soft Maple 

4-4 Logrun, WHND, 

30% No. 2 Com. 

6-4 Logrun, WHND 
8-4 Logrun, WHND 
10-4 Logrun, WHND 
4-4 Logrun, WHAD 


Cypress 

4-4 — 

4-4 Sho 

5-4 jhe & Better 
6-4 FAS 

6-4 Shop 

8-4 FAS 

Elm 


4-4 No. 1 C&Btr., 
Soft 


6-4 Logrun, Soft 

5-4 Logrun, Rock 

Cottonwood 

5-4 Logrun 

Willow 

4-4 Logrun 

Miscellaneous 

4-4 C&Btr., Locust 

4-4 No. 2 & No. 3 
Com., Locust 

4-4 Logrun, Box 
Elder 

5-8 Logrun, Beech 

5-4 Logrun, Beech 

6-4 Logrun, Beech 


Willow 
5-4 ls & 2s 
4-4 > 1 Com. & 


5-4 No. 2 Common 
Willow (All Heart) 
1 Com. & 


5-4 No. 1 Com. & 


Quartered White 
Oak 


a 

1-2 ls & 2s 

1-2 No. 2 Common 
Plain White Oak 
1x2%-5%” No. 1 

Com. Strips 

4-4 No. 2 Common 
5-4 No. 2 Common 
3-4 No. 3 Common 
4-4 No. 3 Common 
5-4 No. 3 Common 


SOFT TEXTURE— 
DEEP SWAMP LA. 
CYPRESS 

1-2 Selects 

3-4 Selects 

4-4 Selects 

8-4 Selects 

8-4x12 & Up Selects 

(All “B” Finish In- 
cluded) 

1-2x8 “A” Bevel 
Sdg. 

1-2x4 “C&Btr” 
Bevel Sdg. 

1-2x8 “D” Bevel 
Sdzg. 

4-4 No. 1 Shop 

8-4 No. 1 Shop 

(All Factory Selects 
Included) 

3-4 Boxing 

4-4 Boxing 

5-4 Boxing 

6-4 Boxing 

8-4 Boxing 

4-4 Peck 

1x6 Peck 

1x8 Peck 

1x10 Peck 

1x12 Peck 

5-4 Peck 

2x6 Peck 

4-4 Cull Peck 

1x6 Cull Peck 

5-4 Cull Peck 

6-4 Cull Peck 

8-4 Cull Peck 

3x12 Cull Peck 


SOFT ELM 
4 FAS 

4 No. 1lc&s 
4 No. 2 Com. 
-4 FAS 

4 No. 1lc&s 

4 No. 2 Com. 
4 FAS 

9-4 No. 1c&s 
9-4 No. 2 Com. 


MAPLE 

3-8x1% 3rd&Btr. 
3-8x1% 1st 

3-8x1% 2nd 
3-8x1% 3rd 

3-8x2 1st 

3-8x2 2nd 

3-8x2 3rd 

5-8x1% 2nd&Btr. 
5-8x1% 3rd 
25-32x1% ist 
25-32x1% 2nd&Btr. 
25-32x1% 3rd 
25-32x1% 1st CW 
25-32x1% ist 
25-32x1% 2nd 
25-32x1% 3rd 
25-32x2 Ist 
25-32x2 2nd 
25-32x2 3rd 
25-32x2% 1st BE 
25-32x2% 1st CW 
25-32x2% 1st 
25-32x2% 2nd 
25-32x3%4 1st 
25-32x3% 2nd&Btr. 
25-32x3%4 2nd 
25-32x3% 3rd 
33-32x2% 1st 
33-32x2% 2nd 
33-32x2% 3rd 
33-32x3%4 2nd 
33-32x3%4 2nd&Btr. 
41-32x1 1st 

41-32x1 3rd 
41-32x2% 3rd 
41-32x3% 2nd&Btr. 
41-32x3% 3rd 
25-32x2% 2nd&Btr. 
25-32x3% —- 
25-32x3% 3 

33-32x2% eha&Btr. 
33-32x2% 1-4’ 
33-32x3% 3rd 
53-32x3% 3rd 
53-32x3% 3rd 1%4-2’ 
53-32x2% 3rd&Btr. 





Plain Red Oak 
4-4 ls & 2s 
5-4x12”&Up 

No. 1 Com. & 


w 

1 
n 
2 


No. 2 Common 
No. 2 Common 
No. 2 Common 
No. 2 Common 
Sound Wormy 
Sound Wormy 
Sound Oak 

Sound Squares 
No. 3 Common 
No. 3 Common 
No. 3 Common 
No. 3 Common 


yeet Pecan 
No. 1 Common 
No. 1 Com. & 


. 1 Com. & 


one 
' 
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Common 

Common 

Common 

Common 

Common 

Common 

lain Tupelo 

-8x13”-15” 1s & 2s 

5-8x15”-17” 1s & 2s 

1-2 No. 1 Com. & 
Sel. 

Ash 

-8 ls & 2s 

-4 No. 1 Com. 

& Btr. 

4-4 No. 2 Common 

6-4 No. 3 Common 


SOFT MAPLE 
1” FAS 

6-4 FAS 

2” FAS 
BASSWOOD 
4-4 FAS 
Selects 
No. lc 
No. 2c 
FAS 
Selects 
No. le 
No. 2c 
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3-8x1% 1st 
ene P| 2nd 


25-32x2% 2nd 
25-32x2% 3rd 
BEECH 
25-32x1% 3rd 
25-32x2% 1st 
25-32x2% 2nd 
25-32x2% 3rd 
RED and/or 
WHITE OAK 
3-8x1% Clear Plain 
3-8x1% Select 
3-8x1% No. 1 Com- 
mon 
5-8x1% Sel. & Btr. 
5-8x1% No. 1 Com- 


mon 
25-32x1% Sel. & 
Bt 


a 

25-32x1% No. 1 
Common 

25-32x1% Clear 


Plain 
25-32x1% Select 
25-32x1% No. 1 

Common 
25-32x2% Daud 


Plain 8%-16’ 
a Sel. Plain 
sag oo No. 1 
25- ——- © a 2 
25- Coast “Clear 

Plain 


25-32x3% No. 1 & 
Btr. Bev. Edges 


ROUGH LUMBER—DRY—30 PERCENT 
LONGS 


OAK 
5-4 White Oak, No. 2, No. 3A & B, C&Sels. 
3-4 C&Sels, Plain Red Oak, 8” & wider 

1x3 to 8”—2’ to 10’—75% Clear Oak Kiln- 


dried 
5-4 Red Oak, No. 2, No. 3A & B, C&Sels. 
6-4 No. 2 & 3A Red Oak 


8-4 No. 2 Red Oak 
12-4 C& Btr., Oak (Honeycomb no defect 


grade) 

3x4”—6’ to 16’ SSE & Btr. Cut outside heart 

GUM 

6-4 FAS Quartered Sap Gum 

6-4 C&S Quartered Sap Gum 

6-4 C&S Plain Sap Gum 

8-4 No. 2 & No. 3 Plain Sap Gum 

4-4 FAS Plain Red Gum 

ASH 

5-4 No. 2 and No. 3 

ROCK ELM 

5-4 No. 2 Rock Elm 

8-4 No. 2 Rock Elm 

SOFT MAPLE 

4-4 C&Btr. Soft Maple WHND 

CYPRESS 

2x12 Pecky Cypress 

8-4 Cull Pecky Cypress 

OAK 

16-4 Body & Better White Oak 

5-4x12” & Wider FAS Plain White Oak 

5-4 FAS Plain White Oak 

5-4 No. 1, No. 2 Com., No. 3A and No. 3B 
White Oak—10% No. 1 

16-4 No. 2 C&Btr. Red Oak 

16-4 Sound & Wormy Red Oak—(Shows 
Honeycomb) 

12-4 Body Oak 


12-4 Sound & Wormy Oak — (Shows 
Honeycomb) 

8-4 No. 2 Oak 

8-4 Sound & Wormy Oak 

6-4 No. 2 Common Oak 

5-4 No. 1, No. 2, No. 3A and No. 3B Red 
Oak. 

4-4 No. 1. No. 2, No. 3A and No. 3B Red 
Oak 

4-4 No. 3B Oak 

GUM 

6-4 C&Btr. Plain & Quartered Figured 
Red Gum 


4-4 L-R Walnut 

4-4 FAS Plain Figured Red Gum 

4-4 Clear Face Red Gum Strips 

4-4 FAS Quartered Red Gum 

4-4 C&S Quartered Red Gum 

CYPRESS 

8-4 No. 1 Common Cypress 

8-4 No. 1 Shop 

MISCELLANEOUS 

8-4 No. 2 Common Hickory 

4-4 L-R Maple 

4-4 L-R Walnut 

SPECIALS 

S4S EE—}}x2¥, 

S4S EE—1 jy; x3—26\%” 

S4S E 5 : 

S4S EE—1,; x3—81”—Select Dimension 

S4S EE—1y};x3—108”—Select Dimension 

S4S—1 3x7 %—60”—S 

S4S—2x4%—10’—-Select & Better Oak 

S4S—1%x6—10 & 12’—Select & Better Oak 

S4S—1% x6—8’-10’—Sound & Better Oak 

S4S EE—1x3—12’ up—Select & Better Oak 

S4S EE—1,;;x3—12’ up—Sel. & Btr. Oak— 
10% Beech 

S4S EE—1 };x3—36” to 40”—Sel. & Btr. Oak 
—10% Beech 

S4S EE—1)4,x3—36” to 40’—Rock Elm, 
Sycamore, Ash and Beech 

S4S EE—12x2 7%.—18-56” Oak, Heavy to 44” 

S2S K-D—%x5 %—30 to 112”—75% & Btr., 
Clear Oa k 
2S K-D—*% 75% & Btr., 
Clear Oak 

S2S K-D—%x5&7”"—12” to 29”—Fair grade 
some splits 

S2S K-D—%x5&7 
Oak 

S2S K-D—%4x5&7”"—29”—Good stock Oak. 

S4S EE—1%x2%4—12” to 16’—Sound No. 
Grade Oak 


,” 











Select Dimension 

















4x7—30 to 112”— 


—12” to 22”—Good stock 


to 





S4S EE—1%x2% No. 2 
Grade Oak 

S4S EE—2x2% — 18” to 5’ — Sound No. 2 
Grade Oak 


S4S & Pointed Oak Stakes—1x3—16” 


S4S & Pointed Oak Stakes— }} x2 v¥r—16” 

S4S & Pointed Oak Stakes—1% xl %—12 2” 

S4S & Pointed Oak 5 tanh TT 4 x1%—15” 
xX — ( 





S4S EE—1x3—81” Select Dimension Stock 


Oak 
S4S EE—1,;x3—81” Select Dimension Oak 
S4S EE—1x3—108”—Seiect Dimension Oak 
S4S EE—1x3—144”—Select Dimension Oak 
S4S EE—1}§x2%—58}3” Hickory 
S4S EE—}?x2 e444” Oak 


Cull Pine Flooring 

Cull Pine Ceiling 

Cull Hardwood Flooring 

3x6 & 8” No. 2 Com. Pine 20’ * 
3x8 No. 2 Com. 10-16’ 

3x8 No. 2 & No. 3 Com. RL 

3x10 18 No. 2 RL 


2x8” 18’ No 
2x8” 18’ No. 2 
3x4” 16’ No. 2 RL 
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Well-balanced perfection may be 
obtained through the use of Curved 
Shelf Cabinets to complete a cabinet 
assembly. Made of toxic treated pine 
and plywood, all GREGG Kitchen 
Cabinets are fully assembled at fac- 
tory, ready to install. 
Q Cabinet (top) 1-2 
R Cabinet (bottom) 1-10 per pr. 

F.0.B. NASHUA 
For either right or left-hand posi- 
tions. Individually packaged. Wet. 
24 and 51 Ibs. 
Sold only through recognized deal- 
ers. To avoid credit delay send check 
less 2%. 


Catalog on request 


GREGG & SON 


NASHUA, NEW HAMPSHIRE 


per pr. $5.15 
9.68 





| 
| 





Amemeanfiumherman 


8-4 RL&RW No. 3 Com. AD 
13-16x2%” 1’ C&Btr. EM F leg. 

1x3” Std. 1’ C&Btr. EM Fle. 

1x3” Std. 1’ D Fig. EM 

1x4” Std. 1’ C&Btir. KM 

1x4” Std. 1’ D Flg. EM 

5-4x3” 3rd Grade Maple Flg. 

Clear Maple KF lg. 
Zo-82xl% Select (2nd Grade) 

3rd Grade Maple 

Sel. Plain White Oak Fle. 
Sel. Plain Red. ditto 

No. 1 Com. White Oak Fle. 
le No. 1 Com. Red Oak Fle. 
Clear Plain White 

% Clear Qtrd. White 

% Clear Qtrd. Red 

Sei. Qtrd. White 

Sel. Piain White 

5 4. Sel. Plain Red 

3-16x2% No. 1 Com. Red & White 


October 31, 1942 


13-16x2% 
13-16x2% 
13-16x2% 


No. 1 Com. Gum Flg. 
Factory Gum Fle. 
Sel. Gum F leg. 
13-16x2% No. 1 Com. & Btr. Oak Fle. 
25-32x2% Sel. & Clear Ash Fle. 
1 car 4-4 No. 2 Pecky Cyp. RW 

Also listed as available were some 5/4 
and 6/4 Sound Wormy Chestnut. Oak 
flooring, beech flooring and pecan flooring 
is reported by more than one concern to 
be in good supply. Another has a quantity 
of %*x2% inch face aromatic red cedar 
closet lining which could be substituted 
for pine ceiling where quick delivery is 
desired, or used for its original purpose. 
Sound 4/4 oak worked SIS, shiplapped S2S 
CM is available and suited to grain stor- 
age, sheathing and other uses. 


1%’ 





More Effective Application of Urea to Prevent Checking and Splitting 


Just announced in the October issue of the 
Agricultural News Letter published by E. I. 
duPont deNemours & Co., is a recent devel- 
opment in the use of urea solutions for dry- 
ing lumber without checks or splits. 

As explained fully in previous issues of 
the AMERICAN LUMBERMAN the application 
of urea to green lumber chemically changes 
the drying point of the outer cells so that 
moisture in the inner cells passes through this 
outer area and evaporates before the outer 
cells dry. This prevents the contraction of 
the outer cells while the inner cells are still 
expanded with moisture. 

Urea-water solutions, used for treating 
lumber by soaking are too fluid for end 
treatment of lumber. This means that urea- 


water solutions, applied by dipping, spray- 
ing or brushing drain off quickly, often leav- 
ing insufficient urea on the wood to give 
adequate end protection against splitting. 

The recent development is seen as a solu- 
tion to this problem. It consists of thicken- 
ing the 40 to 50 percent urea in water solu- 
tion to a paste form by adding about six per- 
cent corn starch (edible grades preferred). 
Application of the paste to the lumber ends 
is by trowel or brush. It does not form a 
seal, but gradually dries to a hard horny 
mass which permits the required transpira- 
tion of the moisture and maintains a reser- 
voir of urea. The urea gradually diffuses into 
the wet wood but the starch does not enter 
the wood structure. 





National Production, Shipments, and Orders 

Following is the National Lumber Manufacturers’ Association’s report for the two 
weeks ended Oct. 17, and for forty-one weeks ended that date, covering mills whose 
statistics for both 1942 and 1941 are available, and percentage comparisons with statistics 
of identical mills for the corresponding period of 1941: 



































Av. No. Per- Per- Per- 
Mills Production Cent Shipments cent Orders vent 
TWO WEEKS: Rptg 1942 of 1941 1942 of 1941 1942 of 1941 
Total Softwoods.. 366 493,692,000 94 496,826,000 95 516,574,000 109 
Total Hardwoods. 93 19,933,000 85 27,408,000 96 31,839,000 145 
| Total Lumber.... 444 513,625,000 94 524,234,000 95 548,413,000 110 























We're in this fight to win 


We are giving every communication 
and order immediate and individual 
attention and, 
orities, earliest possible action 


subject to war pri- 


For 27 Years 
Producers and Shippers 
LUMBER and PILING 
On Time -- On Grade 


All Types -- All Grades 


Western Pines & West Coast Lumber 


Large and Long Timbers 
Fir Piling up to 120 Feet 


PATRICK LUMBER CO. 


Established 1915 
Car and Cargo Wholesale Only 


Otfice: Terminal Sales Building, PORTLAND, ORE. 
Warehouse: 612 S. E. Clay St. Teletypewriter PD 54 








Total Flooring... 78 
FORTY-ONE WEEKS: 


11,040,000 44 


Total Softwoods.. 380 9,723,201,000 96 
Total Hardwoods. 101 486,972,000 97 
Total Lumber.... 463 10,210,173,000 96 


Total Flooring... 78 342,046,000 70 


14,002,000 57 14,879,000 73 


10,907,641,000 103 11,616,669,000 107 
581,613,000 103 572,265,000 106 
11,489,254,000 103 12,188,934,000 107 


329,370,000 66 325,338,000 64 





Relation of Unfilled Orders to Stocks 


Following is statement of seven groups of identical mills of unfilled orders and 


stock footage on Oct. 17: 


gross 





No. of 

Mills Unfilled Orders Gross Stocks 

Rptg. 942 1941 1942 1941 
Total Softwoods* ........ 353 1,574,769,000 1,002,429,000 1,911,685,000 2,712,907,000 
Total Hardwoods* ....... 88 99,397,000 80,130,000 261,242,000 317,422,000 
WOtRl BAUME 6s ccccc cece 429 1,674,166,000 1,082,559,000 2,172,927,000 3,030,329,000 
Oak Flooring ............ 75 31,140,000 58,607,000 69,083,000 48,086,000 
Maple Flooring.......... 13 4,610,000 8,443,000 9,986,000 10,518,000 


*Of Northern mills, 12 reported on softwood, 13 on hardwood unfilled orders; 14 mills 
on stocks. The total number of mills (441) includes 12 northern plants that are in both 


softwood and hardwood subtotals. 





Western Pine Summary 

The Western Pine Association reports as 
follows on operation of identical Inland Em- 
pire and California mills during the week 
ended Oct. 17: 


Report of an Average of 88 Mills: 
Oct. 17, 1942 Oct. 18, 1941 


Production ..... 84,683,000 82,949,000 
Shipments ...... 79,720,000 85,037,000 
Orders received.. 85,383,000 70,771,000 


Report of 88 Identical Mills: 
Oct. 17, 1942 Oct. 18, 1941 
Unfilled orders.. 424,928,000 296,771,000 
Gross stocks.... 909,634,000 1,148,354,000 

Report of 88 Identical Mills: 
--Total for Year to Date— 

1942 1941 

Sestorate 2,937,406,000 2,928,338,000 
-3,318,530,000 3,207,863,000 
3,240,011,000 


Production 
Shipments 
Orders 


Southern Pine Statistics 

Following is a summary of reports from 
southern pine mills for the week ended 
Oct. 17: 


Number of mills, 96; Units}, 84 
Three-year average production* 26,452,000 


Actual Production ..cccccccecee 23,682,000 

rer rr reer 25,209,000 

CPWCIONE WOCOTVOR 6 o6c.s cecicccciedions 29,977,000 
Number of mills, 96 

On Oct. 17, 1942 

Oe a. rae 145,776,000 

UME GROOUED ho ookco c cwrcceccles 8,590,000 


*Oct. 31, 1938, to Nov. 1, 1941. , 
fUnit is 316,000 feet of “3-year average’ 
production. 
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October 31, 1942 


Amemecanfiunherman 


- « e PEOPLE & PLACES 





In Active Service 

Joseph Dunn Virdin, Jr., vice president 
and secretary of the Canton Lumber Co., 
Baltimore, Md., has entered military service 
with the rank of major, which he gained by 
years of duty with the Reserve Officers 
Training Corps. He is attached to the air 
force and stationed in Alabama. 

Paul M. Merner, president Merner Lum- 
ber Co., Palo Alto, Calif., has been assigned 
to Miami, Fla., for training as an adminis- 
trative officer in the Army Air Corps, with 
rank of captain. 

R. J. Williams, Eureka Sash & Mould- 
ing Co., San Francisco, Calif., has joined the 
U. S. Engineers Corps and is serving as a 
construction inspector at an airport in north- 
ern California. 

Casper R. Herzberg, Union Lumber Co., 
San Francisco, has reported for duty in the 
Army. 

The sons of two of Buffalo’s wholesale 
hardwood dealers have recently entered mili- 
tary service. Orson E. Yeager, Jr., son of 
Orson E. Yeager, of the Yeager Lumber Co., 
has been commissioned a first lieutenant in 
the administrative branch of the Army Air 
Corps and is now at Miami Beach, Fla. Two 
sons of Harry L. Abbott, of the Abbott 
Lumber Co., are enlisted in the Army. 
Harry L. Abbott, Jr. is at Fort Benning, 
Columbus, Ga. Samuel Abbott, who recently 
enlisted in the Army Air Corps, is now at 
the University of Virginia. 

John Fisher, grandson of Thomas F. 
Fisher, of the lumber firm of Fisher & 
Young, Titusville, Pa. is in the aviation 
service in the East Indies and has shot down 
a number of Japanese planes. 


Personal Items 


Mr. and Mrs. Edward C. Crossett of 
Chicago announce the engagement of their 
daughter, Carolyn, to Capt. Henry Merri- 
man of the U. S. Army Medical Corps, 
Watertown, Conn. Miss Crossett at present 
is living in Boston, where she is an active 
worker in the Massachusetts Women’s De- 
fense Corps. The parents of Miss Crossett 
have for many years maintained a fine sum- 
mer home at Wianno, on the south shore 
of Cape Cod, Mass. Mr. Crossett is presi- 
dent of Crossett Lumber Co., Crossett, Ark. ; 
president of Fordyce Lumber Co., Fordyce, 
Ark., and vice president of Jackson Lumber 
Co., Lockhart, Ala. 

The home of Mr. and Mrs. Harry E. 
Pearsall, Newton Center, Mass., was on 
Oct. 18, the scene of the marriage of 
their daughter, Hope Pearsall, to John 
Nicoll Durrie, ensign U.S.N.R. of Elizabeth, 
N. J. The father of the bride, Harry E. 
Pearsall, was long associated with Guernsey- 
Westbrook Co., Hartford, Conn., and was a 
former president of New England Whole- 
sale Lumber Association. 

Harold C. Harbaugh, proprietor of H. C. 
Harbaugh Lumber Co., St. Charles, IIl., is 
happy over the promotion of his son-in-law 
Frederic W. Rexford, to Captain in the 
Field Artillery at Fort Bragg, N. C. Capt. 
Rexford entered the service in June, 1941, 
at the time of his graduation from the Uni- 


versity of Missouri. Capt. and Mrs. Rex- 
ford make their home at Fayetteville, N. C. 

Donald Goodrich, field man for the Cali- 
fornia Redwood Association, has been named 
yard superintendent of the Gamerston & 
Green Lumber Co., Oakland, Calif. 

M. S. Baer, Jr., manager of the southern 
pine mill of R. P. Baer & Co. at Bogalusa, 
La., has recovered sufficiently from his re- 
cent attack of pneumonia to be able to leave 
the hospital in Baltimore, where he had been 
taken for treatment. 

H. G. Whitmore, advertising manager and 
treasurer of Hall Manufacturing Co., Cedar 
Rapids, Iowa, manufacturers of agricultural 
hardware and hardware specialties, has re- 
signed his connection with that organization 
and will enter other fields, at least for the 
duration of the present war. 








Martin J. McDonald, Thunder Bay Lumber Co., 

Port Arthur, Ont., Canada, recently elected 

Junior Hoo-Hoo, is shown here with his grand- 
son, Martin J. Campbell. 





Thirty-five dry kiln men from western 
Washington and Oregon gathered in Long- 
view, Wash., Oct. 17 for a conference spon- 
sored by the West Coast Lumbermen’s As- 
sociation. The production of aircraft lum- 
ber was given special consideration. W. K. 
Loughbrough of the Forest Products Lab- 
oratory, Madison, Wis., was the principal 
speaker. 

E. J. Vanderwall, chief ranger in charge 
of forest fire control since 1934, was re- 
cently named director of the Wisconsin State 
conservation department. 

The Florida Forest and Park Service nurs- 
eries at Olustee and Munson last year pro- 
duced more than 5,000,000 seedlings for 
planting on private lands. According to 
State Forester H. J. Malsberger, the Olustee 
nursery produced 2,973,298 seedlings and the 
one at Munson, 2,244,300. The latter will not 
be operated this year because a forest labor 
shortage has reduced the demand, but the 
former is expected to increase its output to 
almost 5,000,000. 

The Buffalo office of the Shevlin Pine 
Sales Co., of which Frederick N. Taylor is 
manager, has been moved to 50 Shirley Ave- 
nue. It was formerly at Franklin and Allen 
streets. 

William W. “Mike” Grogan, who since 
Oct. 1, 1941, has been managing forester in 
charge of the Clemons Tree Farm near 
Montesano, Wash., has been transferred to 
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the Weyerhaeuser Timber Co.’s general 
office in Tacoma, where he will take charge 
of forest management planning under the 
supervision of Clyde Martin, forester for the 
entire company. Mr. Grogan will be suc- 
ceeded at the Clemons Tree Farm by Charles 
O. Marston, recently forest engineer for the 
West Coast Lumbermen’s Association in 
Oregon, and for 16 years forester and log- 
ging engineer for the Clark & Wilson Lum- 
ber Co. of Oregon. 

The October meeting of the Tacoma, 
Wash. Section of the American Society of 
Civil Engineers held Oct. 20 at Fort Lewis, 
Wash., featured a program presented by the 
Douglas Fir Plywood Association. The pro- 
gram included two new color and sound mo- 
tion pictures produced by the association, 
entitled “Prefabrication With Plywood,” and 
“The Plywood Fleet,” and a talk by N. S. 
Perkins, chief engineer of the Douglas Fir 
Plywood Association. 

Hobbs Wall Lumber Co., San Francisco, 
Calif., has been appointed exclusive sales 
agent for the new 10-foot band redwood 
sawmill of The Sage Land & Improvement 
Co., at Willits, Calif. Lewis A. Goddard, 
president of Hobbs Wall Lumber Co., re- 
ports operations of the new mill are expected 
to start between Nov. 15 and Dec. 1. 

Lowell T. Murray, president of West 
Fork Logging Co., Tacoma, Wash., has been 
chosen by Maj. Gen. H. G. Winsor, regional 
director in the Pacific Northwest for the 
war manpower commission, as one of four 
representatives of management to a joint 
management-labor regional policy committee. 


' Will Serve on WPB 


Granville B. Fuller, G. Fuller & Son 
Lumber Co., retail dealers at Brighton, 
Mass., since 1847, and who is treasurer of 
Massachusetts Retail Lumber Association, 
has been called to Washington to serve in 
the lumber section of the War Production 
Board, probably for the duration. He served 
overseas in the first World War at the age 
of 23 and returned after the Armistice as a 
first lieutenant in the Ordnance Department. 


Seek More B.C. Spruce Loggers 


Desperate war demands for greater pro- 
duction of British Columbia spruce for air- 
plane construction have resulted in the offer 
of a bonus of one-third over the regular 
rate of pay for loggers who work on Queen 
Charlotte Islands. Loggers willing to sign 
up for the northern islands have been advised 
they will receive a bonus of one-third of the 
daily wage of spruce loggers if they remain 
100 days or over. Fares will be paid one 
way for men who stay three months, and 
both ways for those who stay six months on 
the job. 

These camps are comfortable, and located 
right on the seashore on the Queen Charlotte 
Islands, but are somewhat isolated, hence the 
bonus offer which establishes a wage of ap- 
proximately $10 a day, the highest wage 
ever offered in the history of logging in 
British Columbia. 

The call for enlistment of 500 more ex- 
perienced loggers in the spruce cause was 
issued by Aero Timber Products Ltd. of 
which R. J. Filberg is managing president. 
This is a Crown corporation, but wages and 
conditions of work are fixed in British Co- 
lumbia and not at Ottawa. 
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We Are Now in position to furnish 


“Victory” Grade 
Oak Flooring 


in addition to regular length oak 
flooring, also 4/4 oak dimen- 
sion, either finished or semi- 
finished. Also solicit commer- 
cial kiln drying. 
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W. R. Wrape Stave Co. 


Post Office Box 182 
Little Rock, Arkansas 



















Western 
Lumber Products 


Prompt, efficient shippers of big 
mill, excellent quality. rightly- 
priced Fir, Hemlock, Cedar, 
Spruce, Red Cedar Shingles, Idaho 
White Pine, Ponderosa Pine, Cali- 
fornia Sugar Pine. We strongly 
subscribe to belief that a SATIS- 
FIED CUSTOMER is greatest asset 
of any institution. 


J. G. Kennedy Lumber Co. 


Henry Building, SEATTLE 





Creatoled 


FENCE POSTS 


Made from thoroughly sea- 
soned Southern Yellow Pine, 
pressure-treated full length 
with creosote. Durable, eco- 
nomical, fire-resisting. 


CREOSOTED LUMBER, TIM- 

BERS, POLES, CROSS ARMS, 

PILING, BLOCKS, R. R. TIES, 
CREOSOTE 


REPUBLIC 
CREOSOTING CO. 
INDIANAPOLIS, IND. 


17 PLANTS Jo Serue Yous 














New Hardwood Sales Manager 


Announcement of the appointment of 
Frank W. Smith as manager of hardwood 
sales, to succeed the late Eugene F. Horan, 
has been made by H. M. Seaman, vice presi- 
dent and general 
manager of Kir- 
by Lumber Corp. 

Mr. Smith has 
been connected 
with the Kirby 
organization since 
soon after the 
first World War, 
in which he saw 
service overseas 
with the 42d 
(Rainbow) Divi- 
sion. He has had 
experience in both 
the manufactur- 
ing and sales end 
of the industry, 
having spent considerable time at the mills 
before being appointed sales representative 
for Kirby in the New York territory in 
1929. 

For a number of years, Mr. Smith has 
been assistant hardwood sales manager, and 
during his long connection with the Kirby 
firm he has made a host of friends and 
gained a thorough knowledge of the hard- 
wood industry—all of which will prove use- 
ful in handling the sales of the hardwood 
mills and the oak flooring plant. 

The appointment of Mr. Smith in no way 
changes the yellow pine sales arrangements, 
according to Mr. Seaman, as this division 
will continue under the direction of J. K. 
Herndon. The Kirby people operate five 
saw mills and maintain their general offices 
in Houston, Texas. 


Frank W. Smith 


WPB Southern Appointment 


W. M. Storey, well-known lumber expert 
and before his retirement some time ago 
operator for many years of the W. M. 
Storey Lumber Co., Winston-Salem, N. C., 
has been called to Washington to serve in 
the lumber division of the WPB for the 
duration. He has charge of speeding up 
production of lumber in all the Southern 
States. 

The W. M. Storey Lumber Company will 
continue operations under the direction of 
R. C. Hensel, who has been in active charge 
since Mr. Storey’s semi-retirement. 


New Cypress Department 
Manager 


O. W. Cheatham, president of the Georgia 
Hardwood Lumber Co., Augusta, Ga., has 
announced the appointment of Lee E. 
Hooper, Jr., formerly general sales manager 
for the Florida-Louisiana Cypress Co., Jack- 
sonville, Fla., as manager of the cypress de- 
partment. Mr. Hooper has been a cypress 
salesman for thirty-five years. He became 
associated with the Louisiana Red Cypress 
Co. at New Orleans in 1907, from whence 
he was sent six years later to open an office 
in the Memphis territory. He remained in 
Memphis until 1920, and then went to Chi- 
cago to become district sales manager of 
that area. He remained there until the 
Louisiana Red Cypress Co. was liquidated. 
When the Florida-Louisiana Red Cypress 
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Co. was organized by Col. J. F. Wigginton 
and Florida and Louisiana manufacturers in 
1931, Mr. Hooper joined that organization 
in Jacksonville, Fla.; the company is now 
being dissolved. Mr. Hooper and Mr. Wig- 
ginton had been associated for thirty-five 
years. A short time ago, Mr. Hooper built 
a cypress showplace residence in Ortega, an 
exclusive residential section of Jacksonville, 
Fla., which he will have to leave to continue 
to push the advantages of “The Wood 
Eternal” for the Georgia Hardwood Lumber 
Co. in Augusta, Ga. 


Incorporations 


MARYLAND. Cockeysville—D. W. Wil- 
liamson Veneer Co. incorporated by W. D. 
Williamson of Baltimore, John L. Alcock 
and Lawrence E. Ensor of Towson; to 
engage in general woodworking business. 
Mr. Williamson is a member of a family 
identified with the veneer and plywood 
business for many years. 

CANADA. BRITISH COLUMBIA. Van- 
couver—Moulded Plywoods Ltd., 1852 West 
Georgia St., incorporated as a B. C. com- 
pany; $10,000. 








Business Changes 


ARIZONA. Flagstaff—Hayward Lumber 
& Investment Co. here succeeded by Flag- 
staff Lumber Co. 

Delhi—Conner Lumber Yard purchased 
by Merced Lumber Co. and yard has been 
closed and stock distributed to other 
Merced company yards. 

Los Angeles—California Divan Co. 
changed name to California Aero Glider 
Co. 

Los Angeles—Graves & Van Sloten suc- 
ceeded by C. A. Reed & Co. 

CONNECTICUT. Stamford—Elm Lum- 
ber Co., Inec., succeeded by Stephen R. 
Tatarka. 

FLORIDA. Arcadia—Belgium 
Co., succeeded by O. R. Smith. 

GEORGIA. Augusta—Acme Manufactur- 
ing Co. suceeded by Manfield Co. 

Woodville — Flynt-Stewart Lumber Co. 
succeeded by Flynt Bros. 

ILLINOIS. Prophetstown — MacDonald 
Manufacturing Co. succeeded by Rock 
River Lumber & Grain Co. 

IOWA. Creston—Creston Lumber & Coal 
Co. purchased jointly by Green Bay Lum- 
ber Co. and Hawkeye Lumber Co. and will 
continue to operate under its present man- 
ager. 

KANSAS. Norcatur—Reid Lumber Co. 
closed out its stock by auction and Foster 
Lumber Co. purchased buildings, which 
will be remodeled and restocked as com- 
pletely as war conditions permit. 

MISSISSIPPI. Rolling Fork — Pearson 
Lumber Co. sold entire stock to Service 
Lumber Co., which is moving the stock 
into its yard. 

MISSOURI. Caruthersville—Dillman In- 
dustries, Inc., sold 7-foot band mill and 
two-lathe rotary veneer mill to the newly 
created Hobac Veneer & Lumber Co., with 
offices in the Commercial Title Building, 
Memphis, Tenn. J. Ross Holcomb, presi- 
dent of the Hobac company, announced 
also the purchase of about 15,000,000 feet 
of standing timber, principally cottonwood, 
and 2,000,000 feet of manufactured hard- 
woods of various species on the company’s 
yards. The veneer mill turns out single 
ply veneer wood for egg cases, crates, 
and other similar purposes. 

Monett—Coleman Lumber Co. sold to 
Charles C. Meek Lumber Co. and will be 
operated as the Monett Lumber Co. 

St. Clair—Parkway Lumber Co. sold to 
W. H. Powell Lumber Co. 

OHIO. New Paris—New Paris Lumber 
Co. merged with Miller-Kemper Lumber 
Co., Richmond, Ind. 

OKLAHOMA. Hominy—Newman Lum- 
ber Co. sold to Baughman Lumber Co. 

OREGON. Ashland—Allin Lumber Co. 
succeeded by J. W. Copeland Yards, Inc. 

Mill City—Mill City Lumber Co. suc- 
ceeded by Frank & Etzel Sales Co. 

TEXAS. Clarendon—Cameron Lumber 
Co. closed yard here and Foxworth-Gal- 
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MICHIGAN DIMENSION CO. 


Formerly Brown Dimension Co 


GILLIES BROS. Ltd. 


BRAESIDE, ONTARIO, CANADA 
genuine WHITE PINE .ccis 
Genuine STROBUS) 

Air-Seasoned e Water-Cured 
For 100 years, 1842-1942. Capacity 30 million’ ft. annually 


Members N. W .L. D. Assn. 
DRY STOCK--ROUGH or DRESSED. Prompt Shipment 


Change Your ‘Saws -to Simonds 


BF, 3, or 2'2 inserted tooth. Cut more lumber at less 
expense, and no saw trouble. Saw returned 2nd day as 


anew one, at about '; the cost of new. SAVE on 2', | 
( 


edger saws, also on solid and trimmer saws. 


J. H. MINER SAW MFG. CO., Meridian. Miss. 








WHITE PINE {°2"°;-...- 


California White 
Also and Sugar Pine 


Fir Wallboar Went dace Products 
William Schuette Company 


New York 
Office--41 East 42d St. PITTSBURGH, PA. 





J JAMES W. SEWALL N 


Consulting Forester 


PHILLIPS & BENNER 
Ruttan Block, 


JAMES W. SEWALL 
Old Town, Maine 
Established 1910 Port Arthur, Ontario 








SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS FACT 
YARD STOCK & | CLEATS. 
SPRUCE, HEMLOCK, CEDAR, PINE 

Reliable Shippers 30 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 

















won. 
W.T.SMITH LUMBER CO 


YELLOW PINE & HARDWOODS 
Alabama 





Chapman v 








Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
useful lumber tabulations. Prepaid, 50 cents. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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braith Lumber Co. has moved to the 
former Cameron location. 

Highlands — Highlands Lumber Co. 
changed name to J. T. Parker Lumber Co. 

WASHINGTON. Chehalis—John Dower 
Lumber Co. here purchased by Willrich 
Lumber Co. The transaction included all 
buildings, 200,000 feet of lumber, equip- 
ment, and all stock. The Dower plant 
will be closed down except for use as 
storage and warehouse space, according 
to R. G. Willrich. 


New Ventures 


CALIFORNIA. Beatrice—Salmon Creek 
Redwood Co. has filed limited partnership 
papers. Limited partners are Charles P. 
Barnum and Emil S. Hansen, with five 
years terms; general partner is Fred H. 
Lundblade. Will engage in lumber and 
logging. 

Los Angeles—Oregon State Lumber Co. 
is firm name under which Henry H. Brown 
has obtained certificate to conduct busi- 
ness at 1138 Hi-Point. 


Casualties 


KENTUCKY. Hickman—Mengel Co. of 
Louisville had veneer mill at Hickman 
destroyed by fire, with loss estimated at 
$350,000, it is reported. No information 
was available at the Louisville office, but 
it was reported from Hickman that other 
buildings were saved. 

KENTUCKY. Barbourville—Viall Lum- 
ber Co. suffered fire loss of $20,000; flames 
were kept from main plant. 

OREGON. Blachly— Hult Lumber Co. 
mill destroyed by fire, with loss estimated 
at $75,000, partially covered by insurance. 
Office saved and machine shop only dam- 
aged. 

PENNSYLVANIA. Belle Vernon—Mones- 
sen Lumber & Supply Co. planing mill, 
offices and storage buildings destroyed by 
$50,000 fire; fairly well insured. Two 
small sheds were saved. Will establish 
office to carry on business and warehouse 
will be rebuilt as soon as possible. 

WASHINGTON. Chewelah—Peter Cor- 
tinovis’s sawmill destroyed by fire; large 
stock of lumber in yards was saved. 


New Mills and Equipment 


ALABAMA. Moulton—Grayson Lumber 
Co., Birmingham, has begun erection of a 
band sawmill and mill village in the 
Bankhead National Forest here, where it 
has been awarded contract to cut 120,- 
000,000 feet of lumber on a sustained yield 
basis. The mill will cut about 50,000 feet 
of lumber per 10-hour day. 

CANADA. BRITISH COLUMBIA. 
Nanaimo — Eureka Sawmills, Ltd., are 
planning reconstruction of plant at 
Boulder Creek as soon as necessary ma- 
terials are available, according to Max 
Baskin, official of the company. Fire 
which recently broke out in the plant 
caused damage estimated at $50,000. 


Obituaries 


OSSIAN ANDERSON, 51, president of 
Puget Sound Pulp & Timber Co., Belling- 
ham, Wash.; president of Canadian Forest 
Products, Ltd., a subsidiary; vice presi- 
dent and director of St. Regis Paper Co., 
New York, and vice president and general 
manager of St. Regis Kraft Paper Co., 
Tacoma, died suddenly in his hotel room 
at Vancouver, B. C., Sept. 21, of a heart 
attack. 


CADET HUGH BRIAN CAMPBELL, JR., 
22, United States Army Air Corps, was 
killed Oct. 5 at Mather Field, near Sacra- 
mento, Calif., when his plane went into 
a dive and his parachute failed to work. 
Surviving are his parents, Mr. and Mrs. 
Hugh Brian Campbell, Sr., Klamath Falls, 
Ore., where Mr. Campbell is assistant 
manager and head of the woods depart- 
ment for the Weyerhaeuser Timber Co. 
Mr. Campbell formerly was in the timber 
department of the Weyerhaeuser Timber 
Co. in Tacoma, Wash. Also surviving is 
a sister. 


DENNIS J. CAHILL, 74, president of 
Western Hardwood Lumber Co., Los An- 
geles, Calif., collapsed just as he finished 
his acceptance speech at ceremonies 


59 


‘CALBAR 
CAULKING ; 
COMPOUND 


CONSERVATION 
NECESSITATES 
CAULKING 
All Openings --Doors & Windows 


Order Thru Your Jobber 


CALBAR Paint & Varnish Co. 


Manufacturers of Technical Products 


2612-26 N. Martha St. - Philadelphia, Pa. 















SUGAR & WESTERN 
PINE AGENCY 


#1 MONT( 


N FRANCIS(¢ 


ALIFORNIA 


y LJ GA be Pattern Lumber 


Selects and 
PINE - si. 
California Ponderosa Pine- 
Mouldings and Cut Stock 














LINDSEY »:200, / 
“gy ti L902 fit 

Self-Loading § @22:2-" / 
Skidders sti 


are used with 
either team or 
tractor. On 
short hauls. 
snaking, and 
bunching logs, 
they are unex- 
celled. 


LINDSEY 
WAGON CO. 


Sole Manufacturers 
Laurel, - Miss. 











TE AS 
se 


| LA GRANGE, GA. 














FRED C. KNAPP, Portland, Or. 
BUYS AND SELLS 


WESTERN TIMBER LANDS 
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PINE and FIR 


o, NEW MEXICO 





Victory Lumber 


The mills of Southwest Lumber 
Company are keeping ever- 
lastingly at it, producing lum- 
ber for the war needs of the 
Nation. Here’s lumber from the 
top of the world. Lumber that 
grows at an altitude of 10,000 
feet. Scientifically seasoned 
and accurately manufactured 
products in Douglas Fir, White 
Fir and Ponderosa Pine. High- 
altitude Fir, especially suit- 
able for construction work. 
Dimension, Timbers, Ties, Lath, 
Yard and Shed Stock, Siding, 
Mouldings, Box Shook, Crat- 
ing. 
Members Western Pine Assn. 


———7 | 


NY 
CARR 
Lumber Company, 
Manufacturers of 


“BILTMORE” 
FLOORING 


“BILTMORE” 
HARD WOODS 


Plain and Quar- 
tered Oak — Soft 
Yellow Poplar— 
Basswood, Chest- 
nut, etc. 


Pisgah Forest, N.C. 








THE FEATHER RIVER 
LUMBER COMPANY 
Manufacturers of 


CALIFORNIA 
SOFT PINE, 


| WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 





Mills and Sales Office: 
DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 
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marking the presentation of a Maritime 
Commission “M” pennant award before 
400 onlookers assembled at the yards of 
Western-Walker Co. on Oct. 13. He had 
congratulated the employees and uttered 
a prayer as his closing remarks. As he 
turned to go back to his seat, he wavered 
and fell, the victim of a heart attack. 
Born in Nebraska, Mr. Cahill became as- 
sociated with the Western Hardwood 
Lumber Co., Los Angeles, Calif., in 1906. 
Besides his widow, he leaves two brothers. 


MALCOLM T. CLEMENT, 45, Greensboro, 
N. C., widely known southern lumberman 
and regarded as one of the most success- 
ful younger men in the lumber field, died 
at a local hospital Oct. 20, after an ill- 
ness of ten days. He had been connected 
with the Brown-Bledsoe Lumber Co. about 
four years, as an associate partner, and 
for many years before was associated in 
an official capacity with the old South 
Atlantic Co. He is survived by his widow, 
a daughter, three brothers, and four sis- 
ters. 


J. N. COPPOCK, 86, retired lumberman 
and banker, died suddenly Oct. 15 at his 
home in Hot Springs, Ark. He had oper- 
ated the Coppock Lumber Co. in South Hot 


Springs for a number of years. Two 
daughters, two sisters, and five grand- 


children survive. 





WILLIAM P. DUTTON, 70, retired lum- 
berman and former president of Elk Lum- 
ber Manufacturers Co., Fernie, B. C., and 
Great West Lumber Co., Winnipeg, and 
former president and treasurer of Dutton- 
Wall Lumber Co., Ltd., Winnipeg, died at 
his home in Winnipeg, Man., on Sept. 18. 
He had been in ill health for two years. 
Born in Sycamore, Ill., Mr. Dutton moved 
to Winnipeg in 1903. He was an ex- 
president of the Western Retail Lumber- 
men’s Association of Canada. 


ROBERT L. GOLDSTON, 66, Wake For- 
est, N. C., widely known retired lumber- 
man, died Oct. 13 at his home there, after 
a long period of declining health. 


ERNEST F. HARTMAN, president and 
founder of Protexol Corp., Kenilworth, 
N. J., died Sept. 30. He had been active 
in the wood preserving and fireproofing 
fields for 45 years. 


WILLARD M. HARTMAN, 54, member 
of Hartman-Bedgood Lumber Co., Athens, 
Ga., died in a local hospital there Sept. 7; 
he had been ill from a heart condition for 
the past three weeks. Surviving are his 
widow, a daughter, a son, his father, and 
three sisters. 


FRANKLIN PIERCE HERRING, 64, 
president of the Indianola (Miss.) Lumber 
Co., died suddenly Oct. 23, after being 
stricken in the Indianola post office lobby. 
At the time of his death, Mr. Herring was 
also vice president of M. L. Virden Lum- 
ber Co., Clarksdale; vice president of Delta 
Federal Saving Loan Association; a direc- 
tor of M. L. Virden Lumber Co., Cleveland, 
Miss., and Delta Building Material Co., 
Leland, Miss. He is survived by his 
widow, two brothers, two sisters, and an 
adopted son, P. F. P. Herring, Jr., now 
stationed at Columbus air base. 


ALEX G. LAMBERT, president of the 
Lambert Lumber lLtd., Nelson, B. C., 
passed away recently. 


CHARLES LARKIN, 71, former Grays 
Harbor, Wash., logging operator, died 


Oct. 14 in Portland, Ore., following a long 
illness. He moved to Aberdeen, Wash., 
in 1888 and operated logging camps in 
that district with his brothers, Ed and 
the late Jack Larkin. He moved to Port- 
land in 1914 and had operated logging 
camps in Oregon after that. Survivors 
include his widow, a daughter, three 
brothers, and two sisters. 


ELMER EDWIN MACK, 72, president of 
Mack Cypress Co., Jacksonville, Fla., died 
at his home there Oct. 7, following a 
short illness. He organized the Southern 
Sawmill Co. at Thomasville, Ga., in 1903 
and operated it for 25 years. About 
twelve years ago he organized the Mack- 
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Chiasson Lumber Co. in Jacksonville, Fla., 
later establishing a cypress concentration 
and distribution yard in East Jackson- 
ville and buying out his partner; the busi- 
ness was then renamed Mack Cypress Co. 
Mr. Mack was active in his lumber busi- 
ness until a few days before his death. 
Survivors include his widow, a daughter, 
and a son, Worden E. Mack, who was as- 
sociated in the wholesale business with 
his father and will continue to operate 
the corporation. 


JOHN H. MACK, 83, retired logging 
company operator, died Oct. 8 in a Seattle 
hospital. He had lived near Kent, Wash., 
for the last twelve years and formerly 
operated the Mack Logging Co. at Re- 
dondo, Wash. Survivors include a daugh- 
ter. 


THOMAS JESSE McFARLAN, 85, presi- 
dent of the Dexter Lumber Co., Norwood, 
Ohio, and founder of several building and 
loan associations, in which field he was 
active, died Oct. 8 at his home there after 
an illness of two weeks. Born in Coving- 
ton, Ky. Mr. McFarlan spent virtually 
all his adult life in the retail lumber busi- 
ness. He and his widow planned to cele- 
brate their fifty-ninth wedding anniver- 
sary on Oct. 25. Besides the widow, Mr. 
McFarlan leaves a son, Edwin.J. MeFar- 
lan, vice president of the Dexter Lumber 
Co.; a daughter; a sister, Miss Anna L. 
McFarlan, secretary of the Dexter com- 
pany, and three grandchildren. 





WILLIAM ARNOLD MADSON., only son 
of Arnold Madson, lumberman of Spring 
Valley, Wis., was accidentally shot and 
instantly killed by a playmate on Aug. 15. 
He was a Cub Scout and active in out- 
door sports. He is survived by his father 
and mother and a 6-year-old sister. 


DAVID A. PETERSON, proprietor of the 
Peterson Lumber Co., Warsaw, Ind., died 
recently at his home there. He had been 
bedfast for several months previous to his 
death, and had retired from civie activi- 
ties a few years ago when his health be- 
came impaired. 


GEORGE A. POPE, 78, chairman of the 
board of directors of Pope & Talbot, lum- 
ber and shipping interests, San Francisco, 
Calif., died suddenly Oct. 16, after a brief 
illness. Mr. Pope was born in San Fran- 
cisco, son of Andrew J. Pope, who came 
to San Francisco in 1849 and who joined 
Frederick Talbot in establishing a lighter- 
age and transportation firm which later 
developed into a lumber and shipping em- 
pire in the old West. Young George Pope 
entered his father’s business upon comple- 
tion of his early schooling. At the time of 
his death, Mr. Pope was chairman of the 
board of directors of Pope & Talbot, a 
continuation of the original firm. His 
other business interests included director- 
ships of the Bank of California, Bur- 
lingame Land & Water Co. and Henry 
Investment Co. 


ISAAC PULCIFER, 99, Algonac, Mich., 
died Sept. 30 after an illness of several 
months. At one time he owned and man- 
aged five camps in the Au Sable region, 
but had retired 39 years ago. 








WILLIAM LEAVITT SMITH, 72, one of 
the founders and for many years treas- 
urer of the Lexington (Mass.) Lumber 
Co., died of a heart attack Oct. 11, at his 
home in that historic city. Withdrawing 
from that company several years ago, he 
had since been associated with the Hawk- 
ins Lumber & Warehouse Co. A native 
of Ashland, N. H., he had lived in Lexing- 
ton 44 years. In 1935 he was president 
of the Lumber Trade Golf Association. 
He had served many years as a director 
of both the Boston and the Pennsylvania 
Lumber Mutual Fire Insurance companies, 
and was a former treasurer of Massachu- 
setts Retail Lumber Association. Surviv- 
ing are his widow and a married daugh- 
ter. 


HENRY JOHN SPRUKS, 79, president of 
Spruks Bros., Inc., and prominent busi- 


ness man of Scranton, Pa., died there 
Sept. 30. Surviving are two daughters, a 
son, five grandchildren, and a _ brother, 


Charles Spruks. 
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CHARLES A. STEINMAN, 73, one of the 
founders of Steinman Bros. Lumber Co., 
Bluffton and Jenera, Ohio, died at his 
home in Jenera on Oct. 14, after an ill- 
ness of two years. Among his survivors 
are two sons who now manage the busi- 
ness, Forrest at Bluffton and Emerson at 
Jenera, three daughters, and three broth- 
ers, one of whom is proprietor of John 
Steinman Lumber Yard, Arlington, Ohio. 


JERRY STARK WELLS, 88, lumberman 
of the old school and retired for a number 
of years, died at a Memphis, Tenn., hos- 
pital on Oct. 24. Mr. Wells for many years 
had been with the Anderson-Tully Co. He 
leaves three daughters. 

GEORGE ESSIG WIEGAND, 46, presi- 
dent of Wiegand Export Lumber Co., Inc., 
New Orleans, La., died Sept. 24, following 
a heart attack. The widow, two daugh- 
ters, a son, and two brothers survive. 


Appalachian Hardwood 
Amendment Relieves Wholesalers 
of Reports 


Amendment 8 to MPR 146 concerning 
Appalachian hardwood lumber provides that 
in the case of direct mill sales by whole- 
salers, the wholesaler need not file a report, 
but the producing mill must do so. The re- 
port of the price charged for the stock shall 
show the price before deduction of the func- 
tional discount allowed the wholesaler or 
commission salesman. The maximum price 
which the wholesaler may charge is the 
price charged by the mill. 


Box Factory Works for Uncle Sam 


The New England Box Co. is a leading 
eastern box producer, shipping 50 to 60 
carloads weekly. They are the developers 
of the Linderman Joint whereby — short 
lengths of rough lumber are joined to make 
box parts of any width said to be equiva- 
lent in strength to parts made of one piece. 
Of their present production 85 percent is 
going into Government uses. 

Recently installed are Moore ‘“Cross-Cir- 





culation” kilns at two of the companies’ nine 
plants. According to the Moore company, 
capacity has been increased 50 to 60 percent 
at these plants since the installation of this 
equipment. These kilns were converted from 
an older type, using existing buildings and 
metal equipment. 

The company handles all operations from 
the time the lumber is cut until the finished 
boxes are sold. The general offices and de- 
sign laboratory are located in Greenfield, 
Mass. 





150,000’ 4/4 S.W. & W.H.N.D. white Oak. 


50,000’ 6/4 S.W. & W.H.N.D. Chestnut West 
Va. Stock. 


Cotton HANLO 


ODESSA , NCY. 











Kiln space available to custom kiln dry. 


200,000’ per month Hardwood for war 
orders. Cayuta, N. Y. Lehigh Valley 
Railroad. 
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Brooks-Scanlon Lumber Co., Bend, Ore., seasoning lumber 
in Moore Cross-Circulation Kilns for vital war work. 


Lumber For er 
War Needs Round 2am: 
The World Dried 


Airview of mill, Union of South Africa. 


S na Moore Cross-Circulation Kilns here season 
nl orm y : lumber to meet British war needs. 


Moore Cross-Circulation Kilns 


More than 2,400 Moore Cross-Circulation Kilns, operating 
in all parts of the world, are seasoning lumber promptly for 
important war needs — from gun stocks and propeller 
blanks to powder boxes and food 
containers. 


If you do not have sufficient drying 
capacity to fill war orders, write for 
information—there’s no obligation. 


MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 
JACKSONVILLE, FLORIDA 
VANCOUVER, B. C. 
NORTH PORTLAND, ORE. 


MOORE JIRY KILNS 








cee aS ia). 
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62 


ADVERTISIN 
DEPARTMEN 





How to Figure Costs for Advertising 
In Classified Department 


NI I i eee ee raeaae 30 cents a line 
Two consecutive issues ...... 55 cents a line 


Three consecutive issues 
Four consecutive issues 


Twenty-six consecutive issues 


day prior to publication date. 
Five or six words of 

length make one line. 
Count in the signature. 

counts as two lines. 


Extra white space figured at line 


rate. 
Heading to be in bold face caps. 


One additional line of light fae 
caps permitted in first 14 lines of 


copy, and in each 7 lines thereafter. 
One inch space advertisement is 


equivalent to 14 lines. 


..75 cents a line 
..90 cents a line 
Thirteen consecutive issues....... $2.70 a line 
. $5.40 a line 

Remittance to accompany the or- 
der. No extra charge for copy of 
paper containing advertisement. 
Copy must be in this office on Mon- 


ordinary 


Heading 


e 








TOO LATE TO CLASHPY 








CARPENTERS APRONS 
Write for samples and prices. 


THE MINNESOTA SPECIALTY CoO., Inc. 


Minneapolis, Minn. 





WANTED: 3 LUMBER ROLL-OFF BODIES 


Separate or on trailers. Advise weight. 


size and condition, length, price, where loc 


Address ‘“‘C-41,"" care American Lumberm 


tire 
ated. 
en. 





Wanted—MISCELLANEOUS 





RAILS WANTED. ANY SIZE OR QUANTITY 

Particularly 20 lb., 25 Ib., 30 lb. and 40 Ib. Se- 

cure our price before gone MIDWEST STEEL 
Va 


CORP., Charleston, W. 





RAILS WANTED—ANY SIZE 
Regardless of location. Any quantity. 
Consult us before selling. 

THE W. H. DYER CoO., 
Fullerton Bldg., St. Louis, Mo. 





Wanted—EM PLOYME ENT _ 





BAND SAWYER 
Right or left hand band sawyer desires 


posi- 


tion. Hardwood or softwood, southern timber, 


veneer flitches. 
Institute Park, Herkimer, New York. 


Address BAND SAWYER, 


103 





POSITION AS BUYER OR SALESMAN 


Thoroughly experienced lumberman. 
years of experience in buying and selling; 
every mill in Pine and in Fir districts. 


Have had 


know 


Address “C-29,’’ care American Lumberman. 





WANTED 


Position by highly efficient lumber manufac- 
turer. Twenty-five years experience from stump 


to car including sales, both hard and 
woods; South and West Coast with both 
and smal! operations. 
of profits preferred. 


soft 
large 


Salary and percentage 


Address ‘‘C-34,"" care American Lumberman. 





RETAIL MANAGER 


22 yrs. exp. all phases retail bldg. material & 


coal; age 46, married, Protestant. 
interview preferred. Desire change Jan. 
Address ‘‘C-49,"" care 


Personal 


Re 


American Lumberman. 





WANTED MANAGEMENT 


Substantial vard in town over 5000 pov. 20 
years exp. yard man to manager. Fully auali- 


fied all details. Married. Age 42. 


Address ‘‘C-56,.”’ 


care American Lumberman. 





SAWMILL SUPERINTENDENT 


Al mechanic: a proven record of production. 


18 years experience 
years as Mi illwright 


as Superintendent. and 12 


Address ‘‘C-55."" care American Lumberman. 








Amemcanfirmberman 


_Wented—a" PLOVEES 


October 31, 1942 





Wanted—USED MACINERY 





MAHOGANY INSPECTOR & FOREMAN 
Experienced, highest salary, permanent, imme- 
diately. 

Address “C-37,"" care American Lumberman. 





ASSISTANT SUPERINTENDENT 
For millwork plant in the east, making interior 
finish, veneered doors & special millwor 
Address “B-92,"" care American Lumberman. 





YARD MAN 
Retail lbr. and bldg. mtrls. work for est. firm, 
Portland, Ore. suburban area. State sal. exp. 
Write P. O. BOX 98, Forest Grove, Ore. 





MILLWORK ESTIMATOR AND 
SALESMAN 


A permanent position is open in one of 
the largest special and stock millwork 
plants in the southeast. This plant has 
been in continuous operation since 1885 
and is now heavily engaged in war work. 
The vacancy was caused by the death of 
capable man who has been with 
the company for more than 20 years. 


a very 


If you are well qualified and have broad 
experience in millwork estimating and 
sales, apply at once giving full experi- 
ence outline, draft classification, refer- 
ences and salary expected. 


P. O. BOX 190 


Augusta, Ga. 





WANTED 
One 10”x20” Oil Control Steam Cylinder Mech- 
anism for operating Deck Log Cut Off Saw. 
Advise particulars and price. 
Address ‘‘B-97,’’ care American Lumberman. 





WANTED 
Sawdust Blower, 8” heavy duty, ballbearing; 
also 37 feet 5 ply, 12” or 14” Rubber Belting, 
Simonds Saw 56”, 8 ga. 50 teeth. 
E. L. FISK, Stony Creek, N. Y. 





WANTED 
1 Double Profiler (top & bottom), any make 
& condition. 
1 Band rip & resaw combined 42” or larger. 
1 DeWalt 5 HP Wonderworker, or equal. 
1—75 HP or larger 4 to 6 cyl. Diesel power 
unit. 
State location; describe fully & quote best cash 
prices. Wire, write or phone, T. L. SMITH, 
3148 Paris Ave., New Orleans, La. 


WANTED 


One fast feed 4-side planer and matcher, pre- 
fer either Woods, American or Whitney ma- 
chines. Must be in A-1 condition. L. N. LAF- 
FERTY LUMBER CO., Lemoyne, Penna. 








WANTED TO BUY OR LEASE 
Portable Sawmill for use in Northeastern Wis- 
consin. Advise condition, cost & terms. 

Address “C-50," care American Lumberman. 





WANTED 
Top rig for No. 01 Frick Mill. 
POTTER LUMBER COMPANY, Allegany, N. Y. 





WANTED TO BUY 


20 to 30 Ton Locomotive Crane. 
10 to 20 Ton Gas Locomotive. 
1,000 GPM Underwriters Fire Pump. 
15,000 to 20,000 Gal. Oil Tank. 
THE DARIEN CORPORATION 
49 East 41st St.. New York, N. Y. 





WANTED 
One 3000 to 5000 KW Generator, 3 phase, 60 
cycle, 6600 volt, 3600 RPM, AC. INDUSTRIAL 
EQU IPMENT CO., 338 Baronne St., New Or- 
leans, La. Ra. 0889. 





WANTED 


One or two good men experienced in retail 
lumber and building material business. Also 
want one or two bookkeepers experienced in 
lumber and building material business. All must 
be exempt from draft. Give age, history of 
experience, salary expected. J. F. TOWNSEND, 
TOWNSEND SASH, DOOR & LUMBER COM- 
PANY, Lake Wales, Florida. 





WANTED 
Men experienced in gumming setting and filing 
small circular saws and small band saws for 
work in Saw Shop. Steady. 


Address “‘C-52 care American Lumberman. 





PRODUCTION MANAGER 
For large eastern millwork plant. Thoroughly 
experienced all phases management including 
drafting, detailing, kiln drying, gluing and 
production control. Excellent opportunity for 
able, competent production man. State fully 
experience, qualifications and salary desired. 


a a 


Address ‘“‘C-53,’" care American Lumberman. 





WANTED 
First class band resaw filer and millwright for 
resaw plant in Chicago district. Advise where 
previously employed. HUTCHINS LUMBER 
AND STORAGE COMPANY, Blue Island, IIlli- 


nois. 


Wanted—LUMBER & DIMENSION 











BISSELL BUYS FOR CASH 
Lumber camps and mills to wreck. 


Also buys new and used lumber. Surplus 
material from projects. Fire salvage 
doors and other lumber yard items. 


Truck or carload. Quick action. 


BISSELL WRECKING CO. 


7834 W. Grand Ave., Elmwood Park, IIl. 
Phone: Elmwood Park 1198 





WANTED FOR CASH 
Hard Maple & Poplar Veneer Logs, f.o.b. cars 
in nearby states. E. L. BUCHANAN, James- 
town, N. Y. 





WANTED 
60,000 Ft. 1x3 No. 2 Yellow Pine Crating Strips. 
S4S to %x2%. Can extend Priority Rating 
A-A2X. 
Address “C-48,"" care American Lumberman. 








WANTED 
Feeding tables similar to F-2 feeding table for 
91 Yates planer-matcher. If you have feeding 
tables similar to this will consider purchasing 
this different type. Answer giving full descrip- 
tion. price and _ location. 
Address “C-54,"’ care American Lumberman. 


For Sale—RETAIL LUMBER YARDS 
~ $0. CALIFORNIA LBR. YDS. FOR SALE _ 
Advise amount investment wanted. TWOHY 
LUMBER CoO., Pet. Sec. Bldg., Los Angeles. 


Lumber Yard Brokers for over a quarter of a 
Century. 

WEST TEXAS RETAIL YARD 
For sale or five year lease. Good condition, 
steady growing town, population 7,000 with 
only two other yards. New Defense Area. Great 


need for housing. Residence in connection. 
GEO. H. NAGEL, Pecos, Texas. 


For Sale—TIMBER & TIMBER LAND 




















WESTERN TIMBER LANDS 


FRED C. KNAPP, Portland, Ore. 
Buys and Sella 





FOR SALE 
1.200,000 ft. standing timber—750,000 ft. pine 
of which 600.000 ft. is first quality and 150,000 
ft. good grade old field pine; balance, 450,000 
ft. hardwood with greater percentage oak & 
gum. Located on hard surface road about 10 
miles from railway, Sections 25, 26, 35 and 36, 


Range 12, Township 4, Jasper Co., Mississippi. 
For details write C. A. DAVIS, Osceola, 
Arkansas. 





2240 ACRES TIMBERLAND—FOR SALE 
Between five and six million feet choice Maple, 
Birch, and Beech in Central New York. Ex- 
ceptional low price to close estate. W. E. 
WATERMAN, 465 Potomac Ave., Buffalo, N. Y. 


TIMBER FOR SALE 


Skid-haul to C. N. Ry. in B. C. Canada. 80 
million ft. Cedar, Spruce & Fir. Bargain to 
close estate. Get details. A. W. OVERHOLT, 
15715 Minock Ave., Detroit, Mich. 


WANT TO SELL YOUR TIMBER OR 


Timber land? The best way to find a 
buyer is to advertise in che paper that 
reaches the buyers of timber and tim- 
ber lands. THE AMERICAN LUM- 
BERMAN is the best paper to adver- 
tise in when you want to sell. Our read- 
ers are buyers. AMERICAN LUMBER- 
MAN, 431 S. Dearborn St, Chicago, III. 



















